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Wood carvings made by 
high school boys in com- 
memoration of the 200th 
anniversary of the birth of 


GEORGE WASHINGTON 


[See story on page 29) 
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Serving the World’s « 
Large Lumber 
Consuming Markets 


We were the pioneers in introducing Cali- 
fornia Pines to buyers in foreign coun- 
tries. For many years we have supplied 
the diversified needs of buyers for sash 
and door factories, retail yards, wood- 


working factories, and industrial plants. 


Today we are serving buyers in all parts 
of the world. No matter where you are 
located, nor what your requirements may 
be in California Pine lumber, we will 


promptly fill your orders. Our immense 


and 


prove very profitable to you. ‘iif 


resources shipping facilities will 





Write us now regarding your individual | 
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requirements in these two highly prized 


woods. 
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“Over-the-Top” Door Equip- 
ment offers the most revolution- 
ary improvement in garage door 
operation since omnes came 
into existence. ‘ ° 


ee Lifts the doors, up out 


of the way. 













oe Easily operated by 
women and children. 


€ A yp 0nd to OLD or 


new doors. 


-) Quickly installed—no 
costly fitting. 


7 Never needs adjust- 


ment or servicing. 


Weather - tight — no 
snow or ice worries. 





& For doors varyin 
from 8' to 18’in widt 
and 7’ to 12' in height. 


Priced within the 
reach of every purse. 
Lumber Dealers! There is a vast 
groteepte market for “‘Over-the- 
op” Door Equipment in your 
community. Write for more in- 
formation and prices. 
FRANTZ MFG. CO. 
Sterling, Ill. Dept. AL 
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A COMPLETE 
CYCLOPEDIA 
of WOODS 


THEIR PROPERTIES 
AND USES 


“Wood, Lumber and Timbers” 


is designed along practical lines, to supply quickly in- 
formation on the choice, grading, specification and inspec- 





tion of wood. Wood, its properties and characteristics, 
strength, moisture content, grain, texture, preservation, 
drying, classification of lumber, and many other features 
are discussed in a concise, non-technical manner. 


It gives practical hints on shipping weight of dry seasoned, 
fabricated, rough or surfaced lumber, methods of order- 
ing, data on inspection services. All the facts on every 
phase of the subject, in a dependable form are made | 
easily accessible in this book. 

Substantially bound in Blue Synthetic Leather, 


521 pages, 8% by 11 inches. POSTPAID, $10. 
Money refunded without question within ten days. 


FOR SALE BY THE 


American fiunberman 


431 So. Dearborn St., CHICAGO, ILL. 
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The Traveling Lumber Salesman and 
the 1932 Model 


HE AMERICAN LUMBERMAN has 
Ty been thinking of some of the old- 
time traveling salesmen it used to 
know; a picturesque lot of men who 
did a great work for the industry in 


the days when personal ingenuity 
counted for much. These men were 
their own sales managers, to all in- 


tents and purposes, and worked with- 
out much supervision. There were 
several reasons for this independence. 
In the first place, buying habits were 
not so standardized as they are now. 
Business had not worked out the 
massed averages which are necessary 
to mass production. Each mill largely 
interpreted grades to suit itself and 
worked on the theory that if it made 
the lumber, the trade would have to 
take it. Retailers were quite as inde- 
pendent as mills; so the salesman had 
the job of harmonizing the two. His 
knowledge of a dealer’s personality and 
his special needs was quite as im- 
portant as his knowledge of mill 
stocks. When he called, he worked 
quite as much as the representative of 
the yard as of the mill. No sales man- 
ager, sitting at a desk 500 miles away, 
could possibly know all these odds and 
ends of needs, prejudices and capaci- 
ties as the veteran salesman knew 
them. 

While not all these knights of the 
grip had morals that would check with 
Sunday school standards, they did 
have one quality that stood out. We 
never knew one of these men who car- 
ried the trade of his territory with 
him, year after year, who was not so 
honest he all but leaned backward. 
However, there is no intention of es- 
tablishing a contrast with present-day 
salesmen on this point. No board 
peddler ever gets far, in these days, 
who is not equally square. But the 
old boys had more chances to pull a 
fast one now and then. They were not 
checked up by association inspectors, 
and their statements about grades had 
to check with individual dealer needs 
rather than with the rule book. They 
were advisors as well as salesmen; 
and if they did not take the pains 
really to know what the dealer could 
use, it did them little good later on to 
argue that what they said was true but 
not understood. 

The current salesman does a valu- 
able but much more standardized piece 
of work. 

3ut the old technique is still in use 


and still just as effective as it was a 
generation ago; though it has shifted 
its base of operations a little. It has 
come into its own in the retail field; 
especially in those yards where the 
creation of sales to retail customers 
is just getting under way. 

In communities where retailers have 
waited for the customer to initiate the 
sale, the lumber trade has not yet be- 
come standardized. There is still much 
the feeling of independence between 
customer and retailer that there used 
to be between retailer and mill. When 
the dealer undertakes the role of sales- 
man in such a community, he needs 
the capacities which made the old- 
time salesman so welcome in the lum- 
ber yard. He needs to know his cus- 
tomers personally. Two farmers of 
equal resources but of different buying 
habits will present different problems. 
One will readily see the wisdom of a 
modern dairy barn, while the other 
will think long and anxiously before he 


A Patriotic Project Comes to a 
Successful Conclusion 


TT FORM and features of Wash- 
ington have been reproduced on 

canvas, chiseled in marble and 
cast in bronze, by many famous artists. 
But it doubtful more 
sincere tribute has been paid at any 


time, by artist or sculptor, to the mem- 


whether a 


is 


ory of the Founder of the Republic 
than was paid him by the group of 
upstanding high school students who 
have carved, not from inanimate mar- 
ble or metal, but from the living stuff 
of the forests which he loved, the like- 
nesses reproduced in this issue. 

The AMERICAN LUMBERMAN 
itself happy to have been the medium 
through which this fine group of boys 


counts 


caught the inspiration for their patri- 
otic and thoroughly worth while work. 
Certainly no more worthy ideal could 
be set before the youth of the land 
than the character, the aspirations and 
the achievements of George Washing- 
ton. To the extent that these ideals 
penetrate and permeate our entire 
citizenship will the nation enjoy se- 
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builds so much as a new gate. To treg 
both alike is not-salesmanship. 

Especially must such a dealer-sales. 
man remember that old practical hop. 
esty ; the honesty that not only refuse; 
to misrepresent goods but that Stays 
strictly within the bounds of truth ang 
practicality in giving advice. The chiej 
value of these customers is their re. 
peat orders; and if one is Over-per. 
suaded to put up a building that he 
later regrets, the sale is worse than 
total loss. 

Square-shooting salesmanship that 
fits the goods exactly to needs and to 
personal peculiarities will cut an im. 
portant figure in the near future; and 
if it is especially needed in dealing 
with farmers, that does not exhaust its 
possibilities. The farm field comes to 
mind because of the fact that slack. 
ened building in the country has cre. 
ated a great shortage of farm build. 
ings. The farmer is not flush with 
money. He must consider expenses 
with anxious care. But he has some 
resources, and he will appreciate a 
kind of salesmanship that takes pains 
to understand his problem and his lim- 
itations and that helps him to the max- 
imum possible solution of that prob- 
lem within the limits of his resources, 


curity and prosperity, and advance in 
the path of real greatness. 

Hence, the nationwide observance 
of the 200th anniversary of the birth 
of Washington is an event of no minor 
importance. Never were the rugged 
patriotism, the high sense of honor, 
the courage and the convictions of 
Washington more needed in the lead- 
ership and the citizenship of the cour- 
try than in these critical days. 

The AMERICAN LUMBERMAN congrat- 
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ulates the students who did the work, 
it and 
the lumber company which so splen- 
didly co-operated by supplying the 


the instructors who supervised 


wood, upon the successful outcome of 
this project. And if the young artists, 
through handling and working with 
wood their patriotic task, have 
thereby gained a new or added love fot 
that wonderful material, which played 
so important a part in the home en- 
vironment of Washington, that also 
may be posted to the credit side of 
the account. 
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Kentucky Shippers Seek Lower 


Intrastate Rates 


Lovisvitte, Ky., Feb. 15.—The Kentucky 
Railroad Commission, sitting at F rankfort, Ky., 
on Feb. 10, by a solid vote of its members 
denied the railroads any increase in intrastate 
freight rates, as applied for in connection with 
the emergency surcharges permitted. by the 
Interstate Commerce Commission on interstate 


» rates. 


The commission held that the roads were in 
no worse shape than the shippers on their lines ; 
and that there are now pending complaints 
seeking a general reduction on intrastate rates 
in Kentucky. It was held that rates in Ken- 
tucky are now 39 percent greater than in IlIli- 
wis, Indiana, Ohio, West Virginia and a large 
part of Virginia in official territory, and that 
this disparity has not been justified. This dis- 
parity is now under investigation by both the 
State body and the Interstate Commerce Com- 
mission. Therefore, it would be foolish to even 
consider advancing rates, pending settlement of 
the present effort to reduce them. Again, there 
is no provision in the Kentucky laws empower- 
ing the commission to grant blanket increases 
even in an emergency. 





Dealer Stocks Quality Products 


Worcester, Mass., Feb. 15.—The Stone & 
Berg Lumber Co., with a downtown office at 
339 Main Street and yards at 69 to 103 Staf- 
ford Street, has established a reputation for 
carrying complete stocks of high quality lumber 
and building material. It is the distributer of 
many outstanding lines of products for the 
building trades and is making a specialty of the 
wood fiber insulating board, Insulite. A recent 
issue of the Worcester Post carried an inter- 
esting article describing this product as one of 
the leading building materials carried by this 
well known concern, 


Opening New Lumber Yard 


VersaiLLes, Mo., Feb. 15.—In anticipation of 
the building activity expected on the Lake of 
the Ozarks, W. J. McKenzie and James M. 
Nicholas, of Kansas City, operating as the Mac- 
Nic Lumber Co., will open a lumber and build- 
ing material yard at Hurricane Deck, 25 miles 
south of Versailles, on the recently created lake. 
Mr. Nicholas is supervising the construction of 
the buildings. Mr. McKenzie, a lumberman and 
contractor of long experience, will devote much 
of his time to the operation of the yard and 
any construction work in the lake region. A 
number of trucks will be used by the new con- 
cern for transporting its incoming stocks from 
Versailles to the new yard, and employment 
will be given to a number of persons when the 
business is in full operation. 








Producing a New Flooring 


SHEFFIELD, ALA., Feb. 15.—B. C. Rockwell, 
ot this city, recently has been granted a patent 
lor an inlay flooring and method of manufac- 
turing it. Arrangements have been made for 
this flooring to be manufactured by the Finished 
Flooring Corporation in Nashville, Tenn., which 
will market the product under a special brand 
called “Beau Parquet.” The Finished Flooring 
Corporation is a new company of which H. A. 
atchelor, jr., is president. Mr. Batchelor for- 
merly owned and operated the Tennessee Oak 
looring Co. in Nashville. “Beau Parquet” 
flooring will be produced by the Finished Floor- 
ing Corporation in a variety of attractive pat- 
terns and in various woods such as oak, cherry, 
walnut etc. Describing this new Beau Parquet 
ering, an official of the corporation said: 

This flooring is produced in units 8 inches 
wide and 4 feet long. On each unit are 
mounted six 8-inch squares, with the grain 
of alternate blocks opposed. These units, 
‘through a special nailing member, are nailed 


AMERICAN LUMBERMAN 


to the sub-flooring so that when the flooring 
is completed, the design works out in alter- 
nate parquetry squares. The thickness being 
the same as that of standard oak flooring, 
no change in the flooring level is necessary. 
The flooring is stained and finished by the 
manufacturer so that when it is nailed down 
it is ready for use. No additional sanding, 
finishing, staining or scraping are necessary. 

Mr. Rockwell, patentee of this flooring, has 
devoted considerable attention in recent years 
to the development of new ideas in hardwood 
flooring, in which he has been quite successful. 





Local Materials Preferred for 
Government Building 


Projects 


WasHINGTON, D. C., Feb. 15.—The move- 
ment to compel specification of alternate mate- 
rials, and preference by the purchasing agencies 
of the Federal Government and also by con- 
tractors and sub-contractors for local, as well 
as domestic materials, in its building and con- 
struction projects came to the front today. The 
House committee on expenditures in executive 
departments held a hearing this afternoon on 
the Wilson and other bills relating to the sub- 
ject. H. L. Bravo and Carl Bahr appeared for 
the National Lumber Manufacturers’ Associa- 
tion; James A. Emery, general counsel, for the 
National Association of Manufacturers, and 
J. A. Pugh, for the Common Brick Association. 
All three favored the bill. 

The Wilson bill, H. R. 8909, is the most 
comprehensive and satisfactory, according to 
the National Lumber Manufacturers’ Associa- 
tion. The outstanding features of the bill are: 

First: It makes preference for domestic 
and local materials and articles in Govern- 
ment building and construction incumbent 
not only upon the heads of departments and 
other governmental agencies but upon all 
contractors, sub-contractors and other agents. 

The most important part of this provision 
is the relation to preference for “local’’ pro- 
ducts. Comparatively little foreign material 
would be imported in any event, but if the 
Wilson bill is enacted all Government speci- 
fications must provide that preference must 
be given for the materials produced in the 
locality of the project whether purchased by 
the Government direct or by contractors, 
sub-contractors or their agents. 


Second: That all Government projects paid 
for out of funds hereafter appropriated shall 
be under designs and specifications that shall 
provide for the “alternate use of materials 
of proved and admitted suitability and 
widely used for the purpose in ques- 
tion, whether such design and use _ spe- 
cifications are prepared by the Federal 
Government or by firms, individuals or 
agents duly designated and employed by the 
Government.” 

This provision will make it certain that 
lumber and lumber products will be alter- 
nately specified on every Government job for 
which they are suited, thus giving them a 
fair chance with other building materials. 

The Wilson bill also extends to all other 
departments and agencies of the Government 
the preference now accorded domestic mate- 
rials by the War and Navy departments, but 
makes the exercise of preference incumbent 
upon contractors, sub-contractors and other 
agents of the Government as well as upon 
the responsible executive heads. 








Week's Loadings of Revenue 
* 
Freight 
A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
Feb. 6, 1930, totaled 574,756 cars, as follows: 
Forest products, 18,333 cars (a decrease of 638 
cars below the preceding week); grain, 31,424 
cars; livestock, 20,072 cars; coal, 128,630 cars; 
coke, 7,108 cars; ore, 1,971 cars; merchandise, 
187,542 and miscellaneous, 179,676 cars. The 
total loadings during the week ended Feb. 6 
show an increase of 13,599 cars above the week 
immediately preceding. 
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Tacoma's 1931 Door Exports 
Were Large 


Tacoma, WASH., Feb. 13.—During 1931, Ta- 
coma was the only large Pacific coast port 
which showed a gain in waterborne exports 
over 1930. The most phenomenal increase was 
in doors, of which 1,421,976 were shipped, an 
increase of-more than 400,000 over 1930 ship- 
ments, and the largest year’s shipments made 
since 1926, when a record of 1,517,542 doors 
was established. Lumber shipments totalled 
594,622,589 feet, a gain of more than 9,000,000 
feet over 1930. 

The movement of box shook showed a loss, 
being 24,740 tons compared with 28,366 tons 
the previous year. Wood pulp shipments were 
43,162 tons, a loss of 32,000 tons from the 1930 
figures. 

Cargo shipments of doors from Tacoma dur- 
ing January totaled 76,579, of which 47,847 
went to foreign markets, and 43,369 of these to 
the United Kingdom. Wood pulp shipments 
totaled 1,793 tons, of which 1,094 went to the 
Atlantic coast, and the rest to California. 
France and Japan. Box shook shipments were 
2,150 tons, of which California took 1,726 tons, 
and the west coast of South America, 421 tons. 





Los Angeles Receipts 
[Special Telegram to AMERICAN LUMBERMAN] 


Los ANGELES, CALiF., Feb. 17.—Cargo ar- 
rivals at Los Angeles harbor last week 
amounted to a total of 6,041,000 feet, there 
having been seven cargoes of fir with 5,414,000 
feet, and one of redwood with 627,000 feet. 
Arrivals the preceding week amounted to 4,223,- 
000 feet, consisting of four cargoes of fir with 
4,031,000 feet and one of redwood with 192,000 
feet. Unsold lumber on the harbor totaled 
7,424,000 feet, compared with 7,427,000 feet the 
preceding week. Sixty-seven vessels are re- 
ported laid up, and one operating off shore; 
the preceding week, sixty-five were laid up 
and one operating off shore. 





More Time Given for Comple- 
tion of Southern Bridges 


New Orveans, La., Feb. 15.—Authority for 
construction of bridges spanning the Mississippi 
River at Baton Rouge and New Orleans, the 
principal purpose of which is the extension of 
completion time on projects already well ad- 
vanced, is given in bills passed by Congress and 
signed by President Hoover during the last 
week. The New Orleans span is planned for 
joint construction by the Louisiana Highway 
Commission and the New Orleans Public Belt 
Railroad, bids on construction of which have 
already been accepted. The Baton Rouge span 
will be erected by the Louisiana Highway Coin- 
mission in co-operation with the railroads, in- 
cluding the Missouri Pacific Lines and Louis- 
iana & Arkansas Railroad. 





Timbers to Be Used More Exten- 
sively in Highway Work 


PortLAND, Ore., Feb. 15.—Success is expected 
to be met with in the matter of interesting the 
State highway commission to employ timbers 
more extensively in highway work in the fu- 
ture in the construction of bridges. Facts have 
been presented to prove that timbers are in 
many ways and in many instances more desir- 
able than other materials that through persistent 
campaigning have become known as permanent. 
It has been demonstrated time and again that 
“permanent” structures are not always desir- 
able since frequently road improvements call 
for relocation of the arteries of traffic. Through- 
out the State highways are being straightened 
and leveled to meet requirements of the con- 
stantly developing road program. 





QUERY 


To Make Farm Building Surveys 


I can recall several good articles, some of 
them illustrated, that have appeared from 
time to time in AMERICAN LUMBERMAN, out- 
lining different forms of farm building sur- 


veys made by progressive retail lumber 
dealers in an effort to increase their sales to 
the farmer The last one I saw carried a 
reproduction of the.form used by the dealer 
to record the condition of buildings on each 
of the farms visited, and described the 
dealer's follow-up system. 

We have several co-operating dealers, and 
one in particular at this time, anxious to 
inaugurate similar systems. I have volun- 
teered to help them develop methods of con- 
ducting such surveys. Is it possible for you 
to have some one run down some of these 
past articles and send us tear sheets?— 
INQUIRY No. 2774. 


[This request comes from a representative of 
one of the western lumber associations which 
has been doing an especially fine job of co- 
operating with dealers in connection with de- 
signing farm structures and encouraging deal- 
ers to go more vigorously after that class of 
business. Tear sheets from a number of issues 
of the AMERICAN LUMBERMAN have been sent 
to the inquirer, covering stories of how success- 
ful surveys of this kind have been made: also 
listing a large number of farm improvements 
and equipment that can be made of lumber etc. 
Dealers who have successfully made farm build- 
ing surveys are invited to give the AMERICAN 
LUMBERMAN some information as to the re- 
sults of these surveys. Judging from reports 
received, practically every survey of this kind 
that has been made in an intelligent and sys- 
tematic way has been successful in opening up 
for the retail lumber dealers business that was 
latent and otherwise might not have been placed. 
—EpiTor. ] 


In Market for Tupelo Veneers 


We are in the market for %-inch tupelo 
veneer cutdowns and write you, thinking that 
possibly you are in touch with some of your 
subscribers who may have this’. item.— 
INQUIRY No. 2773. 

{This inquiry comes from the operating head 
of a middle western manufacturer of toys, 
games, puzzles and articles of that nature. The 
names of some manufacturers who may be in 
position to supply this tupelo veneer in the 
thickness desired have been sent to the inquirer. 
Manufacturers who are equipped for supplying 
this material are invited to advise the AMERI- 
CAN LUMBERMAN and their names will be sent 
to this inquirer.—EbITor. ] 


Hardwood Lumber Consumption in 
Chicago 


letter just 
Department 


I enclose a 
United States 
I feel quite sure you can 
tics regarding consumption 
lumber in Chicago.—INQUIRY 

[This letter comes from one of the well 
known hardwood distributing concerns in Chi- 
cago and refers to a letter from the Department 
of Commerce, as follows: 

“We are now e igage -d, in 
the U. S. Engineers, 
the Calumet 
for the 
things, 


received from the 
of Commerce and 
furn?’sh the statis- 
of hardwood 
No. 2772 


@ite. 


co-operation with 
in an economic survey of 
Waterways in the Chicago area, 
purpose of determining, among other 
what traffic would be available for 
shipment via these waterways, if and when 
improved. As shown by the heavy lines on the 
attached map, these waterways would serve as 
a connecting link between Lake Michigan and 
the Illinois Waterway. 

“In our analysis of commodity movements we 
will need complete data regarding the con- 
sumption of hardwood lumber in the Chicago 


area as well as in other of the large cities which 


AMERICAN LUMBERMAN 








February 20, 19» 


AND COMMENT 


might be atiected by such a waterway. I am 
wondering whether your company can supply 
us with figures or give us the source of such 
figures regarding the consumption of hardwood 
lumber in Chicago particularly, and, if possible, 
in such other principal cities which might be 
affected.” 

While the AMERICAN LUMBERMAN prints 
every year complete statistics showing the lum- 
ber brought into Chicago over the various lines 
of railroads and lumber shipped out over the 
railroads, there is no separation of these figures 
into hardwoods and softwoods. Statistics show- 
ing the amount of hardwoods consumed in Chi- 
cago every year would be of interest and value, 











ping from the Aug. 15, 
AMERICAN LUMBERMAN, 
asked for, This was one in a series of fy 
articles on dimension stock, covering Variogs 
features of its manufacture, that appeared } 
the AMERICAN LUMBERMAN during 1931, \, 
3enson, the author of this series, is wood tec, 
nologist at the U. S. Forest Products Labor 
tory, Madison, Wis.—E anaes 


Plans for Small Chasshes of Wood 


Answering inquiry No. 2757 in your iggy 
of Jan. 23, for a plan book of small fram 
church buildings, we have designed and byjj; 


1931, issue of th 
containing the artic) 





and it is hoped that 
being made by the 
to secure the statistics 
States engineers, 
securing such information 


Dimension Stock Cost Keping 


Kindly 
mension Stock—Accurate 
sential to Assure Profit,” 
INQUIRY No. 2771. 


by 


[This request comes from a well known manu- 


facturer of breakfast room and 
ture, 
cially oak and maple, 


this line. 


in the 


as a result of the effort 
Department of Commerce 
desired by 
a plan will be developed for 
regularly. 


send us your publication on 


A. 


which is a large user of hardwoods, espe- 
manutacture 
To this inquirer has been sent a clip- 


the United 


EDITOR. | 


in behalf of a 


“Di- sour, 
Cost Keeping Es- plans for small 
O. Benson.— struction, comes 


company in Washington. 
because of the increasing interest among retaj 
lumber dealers, 
in securing plans of this kind. 
company will be supplied upon request to any- 
one interested.—EDITor. ] 


kitchen furni- 


of 


[This answer to a former inquiry publishe 


which asked for a plan book showin 


about ten small frame churches and can fy. 

nish a small sized drawing of floor plans ay § 
elevation or copy 
duplicating machine, 
draftsman’s time 
be about $12.50., 
other published 


of exterior from Ditty 
at the cost of two days 
and material, which woul 

We do not know of am 
booklet.—INQUIRY 2757-A, 


retail lumber concern in Mis. 
country churches of frame cop. 


from a large retail lumbe 


in the small towns 
The name of this 


especially 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 


This reply is publishe & 


q 











The introduction of a _ bill 
into the city council of Chicago 
for taxing lumber dealers a li- 
cense fee, together with a lar- 
ger saloon license, for the pur- 
pose of bolstering up the city 
finances, gave occasion for the 
members of the Lumbermen’s 
Exchange to express themselves 
in regard to the proposed meas- 
ure. In order to add fuel to 
the flame of oratory, Aldermen 
Phelps, Bond, Burley, Wether- 
ell and Wickersham were pres- 


ent, and in the course of the 
discussion these _ gentlemen, 


called upon for remarks, shed 
their side light upon the ques- 
tion under investigation. Re- 
freshments were furnished by 
Walkup, Fisher & Co. 


. 7. * 
The millmen at Orange, Tex., 
are jubilant because the high 


water in Sabine River is bring- 
ing down plenty of logs and 


the prospect is that they will 
continue to come till a full 
year’s stock shall be in the 
booms, which are large and 


strong enough to hold securely 
all that come. The Orange Tri- 
bune says that all doubt as to 
the sufficiency of the rise to 
bring to market every stick of 
pine timber cut and ready from 
Panola County down is re- 
moved. It is thought by lum- 
bermen that the water is suffi- 
ciently high to bring all the 
cypress out of the lower 
swamps, where, it is said, there 








is an amount of cypress almost 
incalculable, most of it be- 
longing to Orange owners. A 
large part of the cypress here- 
tofore shipped from the Orange 
mills has been of the upland 
variety, which is inferior to 
that which grows in_ the 
swamps. Millmen are conse- 
quently felicitating themselves 
because the high water is 
bringing in the better kind. 


The ferry boat Algonah is 
now running between Mackinac 
and St. Ignace to connect the 
two ends of the Detroit, Macki- 
nac & Marquette Road. 


* *# @# 


The large dome on the boiler 
at Chickering & Kysor’s mill, 


Fife Lake, Mich., blew off last 
Tuesday morning, just after 
the mill was started up. It 


opened a hole in the roof 15 
feet square and fell crashing 


down only a few feet from 
where it went up. Luckily no- 
body was injured. 

. * * 


Last Saturday a log train 
was ditched at Carpenter’s Sid- 
ing on the Harrison branch of 
the Flint & Pere Marquette, 
eleven cars going off the track. 
While the wreck was being 
cleared away and the cars 
hauled on the track again a 
rope broke and struck Mr. Ball- 
ton on the leg, fracturing it 
a little above the ankle. 





Laird, Morton & Co., Win 
oma, Minn., will erect thi 
winter a mill of 100,000 feet of 
lumber capacity at Hayward, 
Wis. 


Messrs. Butters & Peters r- 


cently bought a tract of land 
between the Pere Marquette 
and Pentwater rivers for $17; 
000 on a basis of $3 stumpagt, 
and John Canfield of Manistee, 
lately purchased $135,000 wort! 
of pine on the Pere Marquett 
on the same basis. 
that a few months ago wa 
offered to a Manistee man fo 
$8,000 was recently bought } 
the same man for $25,000. At 
operator said: “I will give you 
an illustration of the boom it 


A trac § 





pine lands. Pennsylvania par 
ties had a lot of pine on the 


river here for which a_ while 
ago they wanted $51,000. ! 
wanted to buy it cheaper ant 
they offered to throw off the | 
odd thousand. I told them tt 
wouldn’t do. They  thougt 


differently. It began to go up 

It went up so _ fast that ! 

couldn’t keep track of it. I 

was sold a little while ago fe 

$135,000, and I have been kick 

ing myself all around town.” 
. + o 


Smith, Fasset & Co., a Ton 


wanda, N. Y., lumber fim 

have purchased Little Islané. 
near that town, and will utili 
it for docks and warehous¢ 
It embraces 80 acres. 
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a Southern Pine Retail and Industrial Buying Hesitant; for even a small mill cut, but largely because bad weather 
‘are Mills Are Curtailing Further ae chneed cows many compe. ; 
Of fr Rail trade in the Middle West is confined to small lots 
Varioy The southern pine market is reported to have shown a for sorting up retail stocks, and while some railroad busi- 
“?— farther weakening despite the fact that the larger mills ness is offering, it is at extremely unattractive prices. 
od tea «re holding production at a wer? low level. Output for the _ The intercoastal rate has firmed at $9.50 for February, 
Labo, @ first five weeks of the year was only 53 percent of that $10 for March. As there has been a rather large increase 
“B jor the corresponding period of 1931, and 35 percent of jn Atlantic coast unsold stocks over last year, demand for 
the 1930 production, and is being further curtailed. Re- }oat space is small, partly because a number of shippers 
ood ports indicate, however, that with improvement in the have decided to put no more lumber in transit until April. 
r iss fe weather, the small mills have become more active, and an Building demand for fir is poor, and southern pine seems 
+ increase in transit lists has been noted. to have the edge on railroad trade. Declines in fir mill 
an fur. Bookings in the week ended Feb. 13 were 19 percent prices take up any stiffening in boat rates, so that the 
nit above the output, but shipments exceeded the orders by market shows no strength. 
o day more than 10 percent, so that there has been a decline The California trade outlook is discouraging, with build- 
of Ee in files of unfilled orders. , ing at a low ebb, and there is practically no demand for 
ex The only bright spot in the market is railroad buying, 0 Tigs in the Southwest. The southern California boat 
_— and it is not any too bright. Recent announcements in- T4te 1S on the low level of $3.50. 
rth dicate that there will be an increase in buying by some Japan is about the only foreign buyer, trade with China 
ne co roads, but most of them are attending only to repairs and having practically stopped. Countries off the gold standard 
lumbe § maintenance, with traffic volume at a low point. Railroad buy cheaper in Canada, and gold standard European coun- 
mye purchasing agents seek keenly for low prices, and it is tries restrict imports. Great Britain has announced a 10 
tows) said that some distributers are basing quotations on ex- percent import tariff effective March 1. 
of ths =pectations of a further decline in the market. Pine tim- . r . 
to any \ers are meeting very severe competition in the East from Western Pine Business Is Slow, but Bookings Greatly 
' waterborne fir. There is not much call at present for Exceed the Small Output 
——" timbers for heavy construction. Overseas trade is slow, 











and the British tariff of 10 percent that is to be effective 
March 1 will be a further hindrance to exporting. 

Retail yard buying is slower than it has been, and small- 
mill competition for it is keener. Some buyers report more 
difficulty than ever in getting in contact with mills that 
can give them the assortments desired. Cars call for wider 
mixtures than ever, as yards as a rule are not encouraged 


Production at the Inland Empire and California pine 
mills continued at less than 10 percent of capacity dur- 
ing the week ended Feb. 13, while new bookings amounted 
to almost three times the production. Identical mills re- 
ported output 42 percent and bookings 57! percent of 
those for the corresponding week last year. In all sales 
territories, buying is very slow. It is said that there has 





? . : po Fag: been difficulty in getting shipping instructions on orders 
t = by the outlook tor building. Prices on yard lumber, ex- placed some time ago, <n Fim. hs cami of users are small. 
fete cpt a few scarce items, tend to drift downward. During the week ended Feb. 13, however, shipments ex- 
yy ward . ‘ ceeded orders, but the excess of shipments about balanced 

Though Coast Output Gains While Demand Declines, ihe excess of orders of the sensei week. The cargo 
ers Bookings Are Well Ahead of Cut movement to the Atlantic coast is reported to have been 
of land on  \We ours aI ae a resumed, but consists only of stock sold before loading, 

“hin, in uae b 1B. pape ‘in the Sats dae Eee and largely low grades. Sales reports for the week ended 

slid; eo 5 - rev. ye 4. ; ce a . . ¢ bs 7c 
mpeg ment did not pont up for a considerable drop in export vem, 1S show we Gecided nen OS Deere. Ponderosa 

aniste, nee :, ; : : commons weakened; 5/4 shop was stronger and 6/4 
yworttf ‘fade. A group of identical mills reported a further decline \eaker: C selects advanced and D declined. Idaho com- 
rquett: OF © percent in orders, following one of 15 percent the pre- ions were lower, but the selects kept about even. Re- 
tra ceding week, while production increased Is pores. s ~— cent declines in Idaho pine are being met by the northern 
vafem Output was at 22/2 percent of capacity, compared with | pine mills. Sugar pine quotations are fairly steady. Short- 
cht b porent the preceding week. Bookings exceeded the cut ages continue to be reported in shop, but other stock is 
0, At by 11.2 percent, compared with 38.8 excess the preced- Le aed naneubuaih oh tee onliie. 
ive you ing week. Hs 
mp The fact that bookings have exceeded production during Hardwood Orders Greatly Exceed Low Output; Inquiry 
pe the first five weeks of the year by 23 percent seems to have Shows More Life 

while brought no strength to prices. Rail sales reports for . 
wens Feb. 15 show that flooring and No. 1, 2x4-inch dimension Hardwood mills report some improvement in the in- 

e r7 F ‘regained exactly their fractional losses of 6 and 18 cents quiry, but current sales are poor. Mill stocks are low, and 
hem it@ Ol the preceding week. There was a further decline of output will be held to a fraction of normal for several 
houg" 12 cents in No. 1 boards, following one of 19 cents. Drop months by floods, so buyers are keeping a keen eye on 
go up siding fell 50 cents, and there had been a decline of 40 prices.. The big industrial consumers—furniture and auto- 
a re cents the preceding week, The January, 1932, average of mobile body plants—are steadily taking small lots. One 
go for 162 items—rail, California and Atlantic coast—was $2.81 large body builder is said to have returned to the use of 

1 kick lower than in January of 1931, and $6.94 lower than in liardwood after using a softwood plywood. There is a 
wn.” January of 1930, though Jan. 30, 1932, mill inventories somewhat better inquiry from millwork and flooring plants, 
nie — 15.5 smaller than the preceding year’s. There has and from wholesalers, especially those in eastern territory, 
firm. =, Cen Some hope based on the fact that log stocks are very but building demand as a whole continues dull. . There is 

Island, low—those of fir and cedar on Feb. 2 were only about a fair export inquiry, but competition abroad is severe, 

<= s §6half those of a year ago. They are probably inadequate and the British tariff effective March 1 discourages buying. 
youses 


Lumber Statistics Appear on Pages 32 and 33; Market Prices and Reports on Pages 53 to 55 





Railroad Shopmen at Work 


PHILADELPHIA, Pa., Feb. 15.—Five hundred 
men will return to work this week at the Penn- 
sylvania railroad shops at Harrisburg. The 
Reading railroad will spend nearly $2,000,000 
for new and converted electric cars. Metal 
plants continue to show greater activity and 
favorable reports are received from York and 
Littletown. Plans are being laid for some new 
residential construction, and a contract has been 
let for a Woolworth store to cost $255,000. 


Outlook Better in Twin Cities 


MINNEAPOLIS, MINN., Feb. 15.—The employ- 
ment outlook in this section is somewhat better. 
Reopening of the Twin Cities branch of the 
Ford Motor Co. in two weeks will provide 
1,000 jobs. Announcement is made that work 
will begin this spring on a $1,500,000 addition 
to a local hotel. Contractors hope to begin 
work soon on the Minneapolis post office, and 
several smaller projects are scheduled. 


Railroad Purchases Ties 


CLARKSVILLE, TEx., Feb. 15.—A sale recently 
was made of 25,000 cross ties, these being pur- 
chased from the Southern Pine Lumber Co. 
by the Paris & Mount Pleasant Railway. The 
ties, which are located north of Clarksville, 
will be delivered to the railroad at Bogata. At 
a delivery cost of 10 cents a tie, this will amount 
to $2,500 and provide business for truck oper- 
ators tor a short time. 


Shoe Business Is Better 


Boston, Mass., Feb. 15.—The shoe business 
is reported in this district as definitely better, 
and many factories are operating close to ca- 
pacity. Bankers in this district are more hope- 
ful as the result of the probability of Congress 
adopting amendments to the banking laws, which 
they are confident will stop bank failures and 
ultimately bring extension in bank credit, higher 
commodity prices, and a larger volume of busi- 
ness. 


Active Demand for Cedar Posts 


St. Joe, ArK., Feb. 15.—Renewed activity in 
the timber business is indicated by the recent 
opening up of cedar yards on the railroad sid- 
ings at Yellville, Pyatt and other points on the 
White River branch of the Missouri-Pacific 
railroad, and also the buying of cedar posts on 
the Missouri and North Arkansas road through 
this section. A price scale for posts brought in 
at these points has been fixed as follows: 6% 
foot round posts, 3 to 6 cents; splits, 5 cents ; 
8-foot posts from 12 to 21 cents, and larger 
cuts in proportion. While these prices are low, 
farmers are enabled to finance this year’s crop 
through selling timber for this purpose. 


Bringing Lumber from the West 


_Rensseraer, N. Y., Feb. 15.—With the ar- 
rival here about March 14 of the steamship 
Harpoon, Rensselaer will receive its first in- 
coming cargo of lumber. This is a result of 
the recent location here of the Shepard & 
Morse Lumber Co. of Boston, which operates 
its own steamship line under the name of Shep- 
ard Steamship Co. Announcement is made 
that following the Harpoon the steamship Wind 
Rush will arrive April 1 with a lumber cargo. 
This lumber is loaded at Seattle, the vessels 
also carrying a general cargo and making calls 
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The Wheels of Industry 


Gain Momentum 


at Portland, Ore., Oakland and Los Angeles, 
Calif., enroute to the Panama Canal and the 
Atlantic. On the Atlantic coast the ships call 
at Albany, N. Y., New London, Conn., Boston, 
and Portland. Distribution of lumber brought 
by the Shepard line to Rensselaer will be by 
railroad to interior points. 


New Jobs for Hundreds 


ATLANTA, GaA., Feb. 15.—Trade in the South- 
east is showing a general upward trend. Build- 
ing activity continues on the upgrade, as a num- 
ber of large cities have started campaigns to 
decrease unemployment. State and 
projects are creating new jobs daily for hun- 
dreds of workers. 





Building Shows an Increase 


Daas, TEx., Feb. 15.—Retailers are laying 
in stocks for an increased spring trade. Mer- 
chants have been pursuing a hand-to-mouth 
policy in buying, as a result of which stocks are 
greatly depleted. Building has shown an in- 
crease in Dallas and other cities in this district, 
owing to favorable weather. 


Resumes Operation on 4-Days-a- 
Week Schedule 


PortLAND, Ore., Feb. 15.—The Eastern & 
Western Lumber Co. resumed operation of its 
plant here today on a 4-days-a-week schedule. 
It has been idle since before the holidays. About 
250 men were put back to work. Kurt H. Koeh- 
ler, manager, returning yesterday from a trip 
to British Columbia, said that the fir lumber 
export situation is still badly disturbed, with 
war risks a new obstacle to shipments to China. 
Canadian mills are understood to be shipping 
more than a while back, however. 


To Cut Timber on Virgin Tract 

STevVENS Pornt, Wis., Feb. 15.—Fifty men 
will be employed in the camp established on the 
John Rosholt estate near Iola and preparations 
are being made to cut one of the last of the 


large stands of virgin timber in Waupaca 
County. There are 1,500,000 feet of timber on 


the 250-acre tract. 


Unemployment Relief in Rochester 


Rocuester, N. Y., Feb. 15.—That the recent 
emergency employment campaign has been emi- 
nently successful will be noted from the report 
on completed pledges up to Feb. 10. At this 
time 485 reports had been received, represent- 
ing an amount pledged of $205,014.16, and an 
amount spent of $244,258.60, or 19 percent more 
than the amount pledged. As a result of the 
campaign 10,771 pledges were received, totaling 
$6,026,351. Of these, only 217 were in amounts 
of $5,000 and over, amounting to $3,572,452, or 
an average pledge of $16,462. The remaining 
10,554 pledges for projects under $5,000 totaled 
$2,453,899, or an average of $232.50 per pledge. 
Of the larger projects for which pledges were 
given, much of the work will not be completed 
before April 1. 


Plants Again Become Active 


PELAHATCHIE, Miss., Feb. 15.—Following the 
resumption of operations of the Pearl River 
Valley Lumber Co., additional industrial ac- 
tivity has been noted in this section. This plant 


had been closed for six weeks, but it is under- 
stood that orders have been received that assure 





Renewed Activity in Manufacty, 
ing, Railroading, Building and Me, 
chandising Reported From Man 


Federal. 
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Sections of the Country 


a good operating schedule, with from 60 to» 
men employed. 

The Gulf States Creosoting Co.’s plant ; 
the western part of Rankin County has resumes 
full time operation, with a crew of 115 men 

The Lackey Lumber Co., of Forest, is ry, 
ing work on construction of a large planiy 
mill at Brandon, where from 80 to 100 men yj 
be employed. 

Plans are being completed for the carly ope. 
ing of the Dixie Glass Bottle plant located ; 
this county. Officials report that an order hy 
been received for fifteen carloads or approx. 
mately 540,000 bottles, to be shipped to Britis, 
Honduras. 


More Men Employed in Kansas City 


Kansas City, Mo., Feb. 15.—Unemploymen 
was relieved here this week to some extent by 
the increase from 6,000 to 12,000 in the nun. 
ber of men working on city projects under th 
$40,000,000 ten-year bond plan. The time ¢ 
each worker, however, was cut in half. 


Three Hardwood Plants Resume 


Jonesporo, TENN., Feb. 15.—Three hardwooi 
manufacturing plants, which have been closed 
for several weeks, have resumed operations here 
these are the Sells Lumber Co., Harris Manv- 
facturing Co., and Miller Bros. Co., all produc. 
ing hardwood flooring and employing a sub 
stantial number of men. Announcement is mad 
that the American Box Co. and the Empire 
Chair Co. also will resume operations imme. 
diately. 


we 


Tuning Up the Machinery 


FRANKLIN, N. C., Feb. 15.—Announcement 
is made that the W. M. Ritter Lumber Co 
plans to resume operation on March 1 at its 
plant at Rainbow Springs, which has been dows 
for several months. When in full operation the 


mill employs several hundred men, including § 


those in the logging operations. Mechanics 
have been at work for some time, getting the 
mill machinery in good condition again for 
operation. 


Maine Lumberjacks in Camp 


Lusec, Maine, Feb. 15.—A crew of Whiting 
and East Machias lumberjacks have established 
a camp on the east side of Rocky Lake an 
begun cutting and skidding approximately 150; 
000 logs into the ice, for the mills of Hall Bros. 
of Lubec. 
now held in the ice at the mill, and when saw- 
ing operations begin in the spring there wil 
be a material lessening of unemployment in this 
vicinity. 


Installing New Lumber Plant 


GAINESVILLE, Fia., Feb. 15.—The McCoy 
Lumber Manufacturing Co., of Alachua, ff 
cently purchased property in this city and e 
pects to spend over $15,000 in improvements 
in connection with a sawmill to be erected ané 
which will be put in operation as quickly 4 
possible. On the property is an old peanut mill 
and included in the improvements to be made 
will be the construction of a dry kiln and stor- 
age sheds, renovation of the brick building 
formerly housing the peanut mill, conversion 0 
the wooden building formerly used as a packing 


These logs will be added to those | 


= 





house into a lumber storage shed, and the con 
struction of a log pond for the storage of logs 
brought in by train and truck. The plant will 
include a sawmill, planing mill, sash, door and 
general novelty works, and a cross tie man 
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facturing department. The planing mill will 
have a capacity of approximately 30,000 feet a 
There will be dry kiln capacity of 20,000 


day. Tt. : 
feet a day, and storage capacity in the sheds for 
more than 1,000,000 feet. 


|. T. Stanford, who is supervising the reno- 
yation and installation of machinery, says the 
plant will employ 60 to 75 men. 
The McCoy Lumber Co. has operated a mill 
at Alachua several years, and V. Q. McCoy, 
head of the company, has been in the lumber 
business in Florida for more than 20 years. 


Volume of Business Doubled 


TacksON, TENN., Feb. 15.—With orders on 
fle that will keep the plant operating at normal 
capacity for the next three months, and with 
indications that the business now being enjoyed 
will be continued, the local plant of the Ameri- 
can Creosoting Works will ship in the neigh- 
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borhood of 400 cars of creosoted lumber and 
timbers during the next several weeks. The 
volume of business at the plant has doubled 
since the first of the year. The plant employs 
in excess of 100 men. 


Payrolls Increase in Mississippi 


NATCHEZ, Miss., Feb. 15.—With the reopen- 
ing of the sawmill of the J. M. Jones Lumber 
Co., approximately 130 men have been restored 
to employment in this county. During the 
time the plant has been idle, the large stocks 
on hand when it closed have been substantially 
reduced and one or two cars daily are moving 
out from the yards. While the lumber business 
is still far below normal, there has been an im- 
proved demand since the first of the year and 
Mr. Jones expresses the belief that this im- 
provement will continue both in demand and 
price. The resumption of a full time schedule 
by the Jones mill, the location of the Miller 
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stave mill at Clayton, La., resumption of work 
by the Vestra Lumber & Manutacturing Co., 
at Clayton, and the operation of the Wymond 
stave mill on a full time basis indicate a defi- 
nite improvement in conditions in the lumber 
industry, and the payrolls of these plants will 
add materially to the relief of unemployment 
and generally bad economic conditions in this 
section. 


New Pencil Plant Opened 


LewIssBurG, TENN., Feb. 15.—The Ozark Pen- 
cil Co., of St. Louis, recently opened for busi- 
ness here, having leased a building which ‘has 
been fitted with the latest improved machinery. 
This company specializes in novelty and adver- 
tising pencils, being the largest producer in the 
United States in this particular line. H. W. 
Brewer, of St. Louis, president of the company, 
will locate here, and about forty men will be 
employed. 


A Sylvan Retreat From Summer's Heat 
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This illustration and plan, which is 
No. 4 in the series of summer cottage 
designs now running in the AMERICAN 
LuMBERMAN, shows a delightful little 
woodland retreat. While inexpensive 
to construct, the house is quite com- 
modious, having two bedrooms, each 
measuring 9 feet 3 inches by 12 feet. 
The large screened dining porch, 9 by 
18 feet, of course also can be used for. 
sleeping quarters at night. Thus, 
quite a large family may be accommo- 
dated, or week-end guests provided 
for, by installing an extra cot or two. 
The living room, 16 feet 6 inches by 
15 feet, is a prominent feature of the 
layout. The kitchen, 8 by 15 feet, is 
equipped with built-in seats, table and 
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cupboards, and has doors opening into 
the dining porch and into the living 
room. A screened porch, 12 by 8 feet, 
over the front entrance, and two clos- 
ets and a bathroom, complete the lay- 
out of this very conveniently arranged 
and attractive little cottage. Spring 
will soon be here, and now is the time 
to push the sales of summer cottages. 
It is hoped that the series of sugges- 
tions now running in this paper will 
help dealers to interest prospects and 
afford them some talking points that 
they can use in closing sales. In case 
any dealer wishes to use either or both 
of these cuts in his advertising or in 
circulars, electrotypes can be had at 
cost by addressing this paper. 





Post-Civil 
War type 
of house 














Dame Fashion, that combination of curled 
darling and slave driver, takes a good many 
indirect cracks at our 
a few direct tov. 


business; and quite 
She seems to be 
responsible for a steady procession of new 
houses in the city of Gloversville, N. Y. 
This city, true to its name, is a great 
center the manufacture of gloves. It 
also produces the world’s finest 
leather. it the glove makers 
leather rather than in fabric 
hand And this is where the Dame 
comes in. Some years back fashion walked 
away from the leather glove. Just like that. 
There were the manufacturers, all dressed 
up and place to But of late the 
fickle lady has taken to leather again, and 
Gloversville has profited. Some of the tan- 
ners and manufacturers had quantities of 
fine leather that for chemical reasons un- 
known to us would not take delicate and 
pastel shades. But it would take a black 
dye; and with black gloves to the fore, this 


ones, 


for 
some of 
And as we 
specialize in 


set 


shoes 


ho 


£0. 


stock is just like finding so much money. 
In any event the shops are enormously 


busy, and compared with many other mem- 
bers of the fraternity the Gloversville lum- 
bermen hardly know there has been a de- 
pression Probably they would want to 
qualify that assertion at a corner or two, 
but houses are being built and repairs are 
being made and trucks are singing the old 
delivery tune. 

The Holden Lumber Co. is a big plant, 
covering an enormous tract of ground. This 
company, like many others of the East, 
has a rather long history and has under- 
gone a number of changes. Charles J. 
Hoiden tells us that formerly he operated 
three sawmills and a large planing mill; 
and in those days he was chiefly a manu- 


facturer and but incidentally a_ retailer. 
But the lumber industry shifted, and the 
East now uses great amounts of West Coast 
lumber; so Mr. Holden has shut down all 
his sawmills. Because of favorable prices 
and the success of stock millwork manu- 
facturers in producing attractive patterns, 


there is less demand for tailor-made mill- 


work; and so the planing mills gets along 
with a skeleton force, to get out the rela- 
tively small amount of specials. “We are 


now chiefly retail merchants,” 
“and merchandising too has changed 
so much that it offers a task big enough 
to keep us busy and thinking all the time.” 


Mr. Holden 


Says, 


Appealing to the Buyer's Eye 
In the rear of the office is a series of show 
rooms, containing standard millwork, garage 
doors, paint and the like. This display has 
proved to be a good sales aid. 
“T had an illustration of this not long 


ago,” Mr. Holden said. “Some friends who 
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Show Yards and Materials 


Where Sales Move at the Old Pace—Selling by 
Showing Goods—A Dealer Explains Why He Sticks 
Closely to Quality, Service and Sound Financing 


live at a distance were going to build a 
summer cottage in the North country. They 
stopped here to call on their way up. And 
since they were interested in building they 
looked over our display and asked a great 
number of questions. I think our display 
is a pretty good one, and I like to show it 


to visitors. The lady was especially inter- 


ested in the built-in features, but she 
looked at moldings and trim and listened 
to my account of the advantages of cer- 
tain patterns. 3efore they left she re- 


marked to her husband, ‘Now whatever we 
build, I want you to buy the materials here. 
I can see just what I want, and I can’t vis- 
ualize things from catalog pictures.’ I 
don’t know if they’d planned to buy a cata- 
iog cottage or not; but I do know the dis- 
play made a sale, and I’m pretty sure it 
makes a good many sales on just the same 
basis. People can see just what they’re 
going to get.” 


A Modern Office and Display 


Mr. Holden says that the chief obstacle 
in the way of new building is a general lack 
of loan money. There seems to be a wide 
difference in experience about loan money 
through the East. Certain places claim to 
have an abundance of funds, easily avail- 
able to sound credit risks. But a good 
many report that good prospects get turned 
back for lack of money. Financing seems 
to be quite uneven and to follow no gen- 
erally accepted policies. It is likely that 
in certain places loans are too easy; in 
the sense that they are made on unsound 
risks. But that is rather unusual in these 
days. Mr. Holden stated that difficulty of 
getting loans in earlier years may be mak- 
ing business better at present; for the city 
was not in the least overbuilt. Quite the 
contrary. 

The Burr Lumber Co. is another big and 
busy plant. It has 


are floored with random-width plank floor. 


ing, and there are many Cabinets, stair 
rails and the like. Quite a stock of yp. 
painted furniture is carried. 


On the second floor is still another large 
display; and when one adds the collection 
of building magazines and other printed 
aids, it becomes apparent that this is an 
excellent place for prospects to come and 
to go through that necessary phase of 
browsing, comparison and imaginative con. 


struction which helps in getting a house 
that satisfies. 
This, too, is a busy place; and the de 


partment was told that 1931 was quite as 
good as 1930, which was a very good year 
indeed. 

Ithaca, N. Y., must be known to a great 
number of lumbermen, because of their wi- 
versity days at Cornell. Perhaps it is imag. 
ination, but it seems that lumbermen’s sons 
rather gravitate to this great institution. 
At least we’ve found them in many parts 
of the country. Cornell occupies a rolling 
and wooded campus on the shores of Lake 
Cayuga, has a student body numbering some 
6,000 or more and of course is a constant 
builder of new buildings. It has a rather 
famous architectural department, and per: 
haps this helps attract prospective young 
retailers. 


From Builders to Material Dealers 

Our first call was at the plant of Driscoll 
Bros. & Co., where we met R. P. Driscoll. 
This is an extraordinary big plant, located 
near the retail center of the city. The 
office entrance and the interior finish have 
much architectural distinction, and the down: 
town location makes possible the carrying 
of such sidelines as power washers, refrig- 
erators and the like. 

In former years this company took build 
ing contracts; but it has long since given 





an extraordinary office 
and display; a shin- 
gle-covered building 
erected two or three 
years ago. This com- 
pany handles building 
hardware and tools: 
and the order desk 
has a series of table 
compartments, such 
aS a person sees in 
hardware for 
the display of small 
articles. Across the 
hall from the big or- 
der desk and private 


stores, 











offices are display 
rooms finished in co- 
lonial millwork. These 


This nifty structure houses the office of the Burr Lumber Co. @ 


Gloversville, N. Y. 
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this up. Mr. Driscoll tells me they still 
have some of their old workmen who are 
kept busy about the plant and who do some 
repair work for customers which more ac- 
tive builders are rather unwilling to bother 
with. But for a good many years this has 
heen a mercantile and not a construction 
eompany. Even the big planing mill car- 
ries but a skeleton crew, sufficient to get 
out the odd articles not included in stock 
lines. The millwork carried is the well 
known Morgan line; high quality products 
that are produced and merchandised in a 
way to fit the needs of retailers who cater 
to quality building. Mr. Driscoll spoke with 
much appreciation of this line and the way 
it is handled and stated that it fitted in 
splendidly with the company’s policies of 
eood construction. Many articles of the 
line are on attractive display. 

The Driscoll company offers extensive 
service, as is indicated by the fact that 
three registered architects are regular 
members of the staff. 

“Ithaca is a little unusual about build- 
ing plans,’ Mr. Driscoll said. “We found 
long ago that we could make but little use 
of the usual line of plan books, good as 
they are for many places and many pur- 
poses. Our customers seemed not to be 
interested in them. Houses costing $12,000 
and up have long been specialiy designed. 
That’s the chief reason we offer an archi- 
tectural service of our own; and it also 
gives us the chance to put standard mill- 
work into the specifications. The head of 
the architectural department at the univer- 
sity made a suggestion that we have found 
to be good. He told us to select twenty 
or more plans that we have drawn up for 
customers and from which houses have 
been erected. This group of house plans in 
a general classification, for a customer to 
study, will practically always yield two or 
three which approximate his desires. Then 
we can start working from these plans with 
him and can speedily arrive at what he 
wants. Of course we have material lists 
and cost information about these houses. 
It saves time and lost effort all around, 
makes possible individual planning with a 
background of building experience and a 
quick way of arriving at costs. 


Advantages of High Grade Material 


“Carrying a high quality of standard mill- 
work has done several things for us. It 
makes possible a practical working out of 
our policy of stressing geod materials and 
high standards of building; something 
which we believe is rather vital for the 
future of lumber retailing. It eliminates 
a certain amount of the competition of 
small and not very well informed compe- 
tition, and it assures us that our product 
will stand the test of time and will help 
make future sales. Then, too, Ithaca has 
always been a union labor city. When we 
were operating our mill to full capacity we 
discovered by the figures of the Eastern 
Millwork Cost Bureau that our costs were 
nearly the highest in the territory. That 
naturally was a handicap. People will pay 
a certain extra price for good materials, 
but it’s just as well not to have those costs 
higher than necessary to get these good 
Materials. 

“IT think all well established eastern deal- 
ers get along together well enough in the 
matter of competition; but all of us do have 
some trouble from the small, inexperienced 
and under-financed yards that keep coming 
and going. With this competition it isn’t 
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a matter of millwork so much, for they 
don’t get many of the larger jobs in the 
better class. Their high card of course is 
cheap prices; and they bring in inferior 
framing lumber. Time and again I’ve seen 
small-mill framing, cut from small logs 
with heart and sap in the same two by 
four. Of course it’s lumber, and to the 
customer who looks long at his small finan- 
ciai resources lumber is lumber. Then he 
finishes his walls with some kind of wall- 
board; and within a short time the warp- 
ing studs make his walls pull into an 
ocean-wave effect. But prices get known 
much more widely than the failure of infe- 
rior material, and we’re confronted by our 
own customers with news of these low 
prices they are quoted. 


Methods of Quality Buying 
“I simply don’t handle low grade stuff. 
In fact I have a policy that may now and 
then work unfairly, but as a general rule it 
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risks and that will also overcrowd the local 
market with buildings that are not prop- 
erly owned. Show me a town with a large 
percentage of mortgages in distress, and 
I’ll show you a town where the lumber 
business is in a bad way. 


Loan Associations as Agents of Quality 


“Ithaca has a good line of financing ma- 
chinery, through the building and loan and 
the banks. I have long believed that one 
way io work for quality is through the 
pbuilding and loan. Such institutions have 
a very great stake in lasting values and 
in real estate stability. I hold that one of 
the real services such an organization can 
render in building a real city is to insist 
upon seeing plans and specifications before 
loans are made and to have these plans 
and specifications checked by men who 
know such things. The associations will 
take care to see that financial risks are 
sound; and if they’ll also see that the 

houses built with the 








f 





, money are properly 
designed and erected 
they'll have gone a 
long way in civic and 
in customer service.” 

Robert G. Robinson, 
of Robinson & Car- 
penter, is a veteran 
lumberman in Ithaca. 
His avocation seems 
to be politics in a 
large way, and he has 
served as delegate to 
one or more Repub- 
lican national conven- 
| tions. This is a large 
concern, dealing in 
coal as well as in lum- 
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ber, and it maintains 


Driscoll Bros. & Co. have a big plant located near the retail center a separate coal office. 


of Ithaca, N. Y. 


is satisfactory. I buy only from whole- 
salers and manufacturers, no matter what 
the line, who send out personal representa- 
tives. When an organization sends a sales- 
man who has to listen to retailers’ state- 
ments about the way the goods stand up in 
use, it’s a pretty safe guess that that or- 
ganization has an eye to quality. I know 
there are good manufacturers who have no 
traveling salesmen; but they’re in the mi- 
nority. And I have much more confidence 
in these who do send salesmen. 

“The matter of service gives a dealer 
some rather difficult problems. He has 
customers who don’t want service of any 
kind, except the carrying of stock, selling 
and delivering it. It isn’t easy to allocate 
service charges so that they fall upon the 
persons who get the service. If a farmer 
comes in here with a team or truck for a 
load of roofers for which he is going to 
pay cash, he doesn’t care how many archi- 
tects we have or what our financing service 
is. Neither does he want to pay for these 
things. If we charge him a mark-up to 
help carry these things it’ll not be fair, 
and he’ll know it isn’t. 

“Financing is a service that gets abused. 
I wouid guess that quite a good many deal- 
ers think of financing, not as a business 
in itself that must stand on its own feet, but 
merely as a gadget to help make sales. 
They take poor risks and get themselves 
endlessly involved. No doubt of it, there 
is a need for intelligent financing; but not 
as a poorly managed sales aid that will at 
once get the dealer into trouble with poor 


Mr. Robinson says 

that business has been 
getting along fairly well, with some large 
construction being done both on the univer- 
sity campus and in the town. 

“With us,” Mr. Robinson said, “building 
materials have passed lumber in volume of 
sales. They’ve become a necessary addition 
to lumber. I find that when a man gets 
ready to build, about the first thing he 
thinks of is cement. If we can sell him his 
cement and the roofers he needs for forms, 
that makes a start, and the rest is likely to 
follow.” 

Philip J. Stanion, of the Stanion Lumber 
Co., also mentioned building materials and 
especially cement. He stated that while 
local yards don’t sell much lumber for the 
big jobs, he has succeeded in selling a 
large amount of cement. University build- 
ings, fraternity houses and the like have 
kept mechanics well employed. In fact Mr. 
Stanion looked to see further and marked 
improvements in local building. 


. 
Appointed Plywood Plant Man- 
ager 

ABERDEEN, WaASH., Feb. 13.—Morris Sek- 
strcm was chosen manager of the Aberdeen 
Plywood Co. effective Feb. 1. Mr. Sekstrom 
has been superintendent of this large plant for 
four years, and has been identified with ply- 
wood manufacture on the West Coast for the 
last eleven years. This modern factory pro- 
duces Douglas fir plywood which is sold ex- 
clusively by the Pacific Mutual Door Co., with 
headquarters at Tacoma, Wash., and distribut- 
ing branches in the principal centers of the 
nation. 
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lowa Firm Has Effective Mail- 
ing Piece 


Newton, lowa, Feb. 15.—This city is not 
only the washing machine center of the world 
but also is the home of the Jasper Lumber Co., 
one of the most progressive building material 
concerns of the midwest. The three Jasper 
brothers, who operate this retail yard, recog- 
nize the fact that there is plenty of profitable 
business to be had in the rural sections. And 
they get a good share of it. 

Some years ago they started to build up a 


good mailing list of prospective buyers. Every 
effort was made to get the names of farm 
owners living on farms near Newton. This 


list has grown and now totals 700 names. It 
is revised frequently and changed as farm own- 
ers move away and new owners come in. As 
the list grew, advertising material was mailed 
to each person. In a short time, the direct 
mailing advertising took the form of Jasper 
Jottings, a one-page sheet made up in the form 
of a newspaper. This little newspaper is dis- 
tinctive in appearance and in content. The 
four columns provide sufficient space to pre- 
sent some interesting selling points concerning 
the various kinds of fence, steel posts, roof- 
ing, cement and other items «stocked by the 
yard. 

“We have tested the plan in several ways 
and are satisfied with the results,” says Fred 
Jasper, to whose lot has fallen the editorship 
of this paper. “For instance, we take a slow 
moving item, mention it several times in Jot- 
tings and watch the demand grow. We ran 
paragraphs about a cistern cement in several 
numbers, and while ordinarily there isn’t much 
of a demand for such an item, this mention 
brought in a good many customers. We have 


seen sales on other items grow in a like man- 
ner. It isn’t such a big job to issue the mail- 
ing piece and it isn’t expensive. We use no 
envelopes. The printed side is folded in and a 
stamp seals the fold. The printing is a minor 


item.” 
As Fred Jasper visits the wire factories, 
roofing mills and other manufacturing con- 


cerns whose products the company sells, men- 
tion is made of some of the most important 
points noted. No opportunity is neglected when 
it comes to featuring selling points of the lines. 

This yard features nationally known brands 
of merchandise and ties up with the manufac- 
turers’ advertising. Occasionally, cuts offered 
by manufacturers are used. 

The publication is issued for farmers exclu- 
sively. Names of prominent farmers in the 
community who have made improvements in 
buildings are mentioned quite often. This main- 
tains interest in the newsy miniature paper and 
also creates the desire in the minds of readers 
for improvements similar to those they find 
their neighbors have made. 

A similar style of advertising over the Jasper 
Lumber Co.’s name appears in the local news- 
paper. In this case, messages are directed to- 
ward those living in town. As in the case of 
the mailing piece, the newspaper advertising 
produces results because the Jasper folks pre- 
pare copy which has genuine news value. 


THe ALEXANDRIA Bay Lumber Co., Alexan- 
dria Bay, N. Y., announces in its mimeographed 
monthly bulletin: “If you have lost or found 
anything, or if you have something you want 
to sell, we will be glad to advertise it for you 
without charge.” There is a “good will” idea 
here that any dealer who issues a house organ 
of any sort can make use of. 





” 


I’ll show you. 





This Week’s 


Demonstration Jumped Paint Sales 


Here’s a pointer on selling paint that is worth reading and remem- 
bering. The Cowley-Lanter Lumber Co., Olathe, Kan., about four 
years ago installed a paint department; and six months later found 
that only about $200 worth of paint had been sold. Feeling certain 
that the opportunities for creating a much larger volume existed, the 
management put on a paint demonstration, and thereby hangs an 
interesting illustration of the axiom “Seeing is believing.” About a 
month previous to the demonstration two coats of a certain interior 
paint, which drys with a semi-gloss, had been applied to a plastered 
wall. The demonstrator made the statement that this paint would 
resist any sort of grease; that if grease got on it, it could be wiped 
off and leave no mark. Someone in the audience expressed doubt, and 
the demonstrator instead of arguing the question said: “All right, 
Accordingly, he sent someone to a nearby hardware 


store for a box of common axle grease, which he applied and allowed 
to remain for about five minutes, when it was wiped off with clean 
cotton waste, leaving the surface immaculate as before. Mr. Cowley 
considers it no mere coincidence that paint sales for the following 
year amounted to $2,018, saying, “We feel that this demonstration 
was largely the reason for its increased volume.” 


Timely Tip 
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Lumber Firm Observes Its Foy. 
tieth Anniversary 





Manawa, Wis., Feb. 15.—In commemoratig, 
of the fortieth anniversary of the founding r 
its business, the Little Wolf River Lumber (), 
dealer in lumber and building materials, ; 
sending out to its customers and other frieng 
an attractive little folder entitled “Lumbering 
Along for Forty Years,” which presents a yer 
interesting picture of conditions as they existe; 
at the time this company began its operations 
The text reads as follows: 


Morning dawns. It is Feb. 16, 1892, 4 
small country village of some 300 souls, cop. 
taining a small number of low wooden build. 
ings serving as stores and dwellings. A few 
wooden sidewalks in front of the more pros. 
perous stores, the walks being pitted by calks 
worn by the hobnailed river-drivers. Loads 
of logs and barrel heading moving toward 
the river, near which stood a saw mill ané 
stave mill. 

A number of horse drawn sleds loaded with 
the products of the forest move about the 
main street, with the usual number of sleigh- 
bells, the harnesses being covered with a 
gay lot of trimmings consisting of dyed 
sheepskins, while others were wrapped with 


flaming red woolen to prevent the harness 
chafing the horses. 

Teamsters wearing the usual mackinaw 
and stocking-caps so characteristic 


days in the late “nineties.” 


Citizens known to each other as 
family nodded neighborly greetings 
another over the drifted snow piles. 

No radio had made any 
the coming of the storm. 
phone message had told of the storm else- 
where. No interest was manifested in the 
roads of the country, as rural mail delivery 
was unknown. 


of one 
to one 


announcement of 
No morning tele- 


Financial reports of the banks in the State 
were of no interest, for the village had no 
banks. 


Flour was selling at $4.00 per barrel. But- 
ter could be purchased for 12c per pound. 


It was these conditions, and such a day 
40 years ago in the township of Little Wolf 
in Waupaca County, that saw the founding 
of the business whose fortieth birthday we 
celebrate. 


An intimate knowledge of building prob- 
lems and the lumbering industry, combined 
with a wide acquaintance and knowledge of 
the manufacturing field, proved a_ fortunate 
basis upon which to build an organization of 
service and stability. 


Years alone are not conclusive. Yet, who 
among the trade but must recognize that a 
career of forty years could hardly be 4at- 
tained unless based on real service rendered, 
and an alertness to changing conditions and 
upon a record of fair dealing and honest c0- 
operation with the friends one has sought 
to serve. 


For forty years we have labored to serve 
and deliver, and our success is based on strict 
adherence to quality and attention to detail. 
Our welfare is closely woven with the wel- 
fare of others. 


The reputation we enjoy has been earned 
by our willingness to serve, and serve ade- 
quately. 

There have been good times and hard times, 
but these forty years the Lindsay organl- 
zation has kept faith with its people and 
itself. 

And thus, having passed through forty 
years of service, do we express to you, our 
friends, our heartfelt appreciation of favors 
graciously extended; many over a goodly 
portion of a long career. 


We venture the hope that we have merited 
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q continuance of your confidence, to which 
we pledge anew our loyal efforts. 

The present officers of the Little Wolf River 
Lumber Co. are as follows : George R. Lindsay, 
president ; Robert C. Lindsay, vice president; 
A, C. Lindsay, secretary and treasurer. 





Coast Fir Reaches Indiana by 
Water and Rail 


Koxomo, INp., Feb. 15—The Dye Lumber 
Corporation recently received a carload of fir 
lumber that came most of the way from Puget 
Sound to Kokomo by water. The shipment 
came by ocean freighter down along the Pa- 
cific Coast, through the Panama Canal, and 
northward to Norfolk, Va., from whence it 
came by rail to Kokomo, The lumber was in 
transit exactly one month. 

Willis B. Dye recalled the interesting fact 
that his grandfather,”Col. Willis Blanche, who 
went to California during the gold rush in the 
middle of the last century, made a similar jour- 
ney when he returned home. Col. Blanche took 
passage on a ship from San Francisco to Pan- 
ama, crossed the Isthmus on muleback, and then 
took ship to New York, the final stage of his 
journey to Kokomo being made mostly by 
stage coach. However, it took three months 
for Col. Blanche to make the trip, which while 
following the same route as the lumber ship- 
ment, was much shorter, as San Francisco is 
several hundred miles to the south of Puget 
Sound. 





Observes 75th Anniversa ry 


DANVILLE, ILL., Feb. 15.—The seventy-fifth 
anniversary of the founding of the E. C. Lamm 
Lumber Co. of this city, was observed on eve- 
ning of Feb. 4 with a dinner held at the Hotel 
Wolford, at which eighty-five persons were 
guests. : 

Philip Hawes, of the Lamm organization, 
officiated as toastmaster, and gave some inter- 
esting reminiscences of the early history of the 
frm, which was founded by William Lamm, 
who was killed in a riot in Danville during 
the Civil War. The business then passed to 
E. C. and S. Q. Lamm, and later to the late 
Eugene S. Lamm, upon whose demise it went to 
his wife, Mrs. Katherine Lamm. This concern, 
one of the oldest in the city, was founded in 
1857. 

Samuel L. Fisher, office manager, has served 
for 38 years, and several other employees have 
been with the company 25 to 30 years. 

At the conclusion of the after dinner speak- 
ing, a film showing the manufacture of 4-Square 
lumber was shown. 





A Valuable Contribution to the 
Literature of Selling 


A real contribution to the literature of re- 
tail merchandising now available to the lumber 
and material dealer who wants to become a 
more efficient merchant is a splendid new pub- 
lication of the United States Gypsum Co., Chi- 
cago. Properly to describe this outstanding 
piece of sales literature calls for some superla- 
tives. In the first place, its physical form, de- 
sign and makeup are decidedly impressive, in- 
asmuch as the book measures 11x14 inches and 
is bound between attractively designed and 
brilliantly colored covers. The 24 pages of con- 
tents constitute a portfolio of ideas that any 
dealer can profit by. The keynote is simply 
that of selling more goods. The dealer’s pros- 
pects are divided primarily into three classes— 
those who come into his office every day; those 
who pass by his place of business, and those in 
the wider environment of his community, town 
or city. Each of these classes is analyzed and 
studied, and practical suggestions are made 
for reaching and selling them. Such topics as 
display, sales presentation, attractive exteriors, 
manufacturers’ displays, newspaper advertising, 
mailing lists, signs, billboards, direct solicita- 
tion, use of literature etc. are discussed in an 
intelligent and practical way. This piece of 


literature is a gem typographically, and from 
the viewpoint of illustration, as well as that 
of solid and practical content. To say more 
would be simply vainly to endeavor to convey 
the adequate impression that can be had only 
by seeing, handling and reading this fine piece 
of literature—really a textbook on retail mer- 
chandising that every dealer in lumber and build- 
ing materials should have, because the principles 
set forth therein are as applicable to lumber, or 
any other building product, as to the materials 
manufactured by the United States Gypsum 
Co.—which, as a matter of fact, are not men- 
tioned at all until well along in the book. 


An Office Building for a Small 
Town Yard 


In the Query and Comment department of 
the AMERICAN LUMBERMAN of Jan. 30 (page 
20) there appeared an inquiry (No. 2760) ask- 
ing for ideas and suggestions for an office build- 
ing for a small town retail lumber yard. Some 
suggestions were sent from this office, and read- 
ers were invited to send any ideas that might 
be of value to the inquirer. The Dresen Broth- 
ers Lumber Co., Sauk City, Wis., has kindly 
responded to this request, sending a photograph 
showing the exterior of their very attractive 
office building, and a sketch showing the interior 
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A Hoax That ''Made" Front 
Page 

Swapping yarns in the hotel lobby during one 
of the recent conventions a retailer told how 
he “slipped over” on the luncheon club of 
which he was a member a hoax that got him 
on the front page of both local newspapers. In 
this he had the connivance of the attorney 
member of the club. The dealer arrived at the 
hotel for the weekly luncheon a little early and 
distributed to each plate pencils bearing his 
“ad.” That in itself meant nothing, and the 
members tucked the souvenirs away in their 
pockets and forgot them. But the fireworks 
started just about the time the pie course arrived. 
The other conspirator arose and, taking the 
pencils as an example, launched a tirade about 
members using the club for advertising their 
own businesses. He became more and more 
violent, and the reporters, getting a free meal 
for the trouble of writing a city brief, sat up 
and began to take interest. The attorney was 
hardly seated when the lumberman jumped to 
his feet. He was wounded deeply. He in fact 
was mad. He acted it. He offered to apologize 
to the club if he had violated any rules, or 
resign, if the club demanded it. The minister 
member of the club then took it on himself to 
sprinkle a little oil. It took fire. The scribes 








layout, both of which are reproduced herewith. 
Joseph Dresen, manager, who also is a regis- 
tered architect, writes: 

“We like our office so very much that we are 
glad to pass this plan along to anyone who may 
be interested. The ceiling of the main office is 
beamed, and the walls of both the main office 
and the hallways are finished with textone. 
Colored plaster was used on the walls of the 
private office. The room in which the builders’ 
hardware is kept, and the paint sales room, as 
well as the floors of the main office, hallway 
and private office, are covered with battleship 
linoleum. The heating plant is in the basement 
and the toilet room is two steps higher, and on 
a level with the landing. Dimensions are indi- 
cated in the floor plan. The size of course 
could be decreased 


7 





or increased if so desired.” 





Showing attractive ex- 
terior of the office 
building of the Dresen 
Brothers Lumber Co., 
Sauk City, Wis. Inter- 
esting details are the 
vines and shrubbery 
which adorn the front, 
and the display of trel- 
lises and lattice-work in 
the windows 





hurried out to catch the afternoon home edi- 
tions. Hardly had they left when the attorney 
winked at the lumberman and offered him a 
cigar. Only then did the members discover the 
hoax that had been played upon them. 





Detroit Yard Changes Hands 


Detroit, Micu., Feb. 15.—A deal of con- 
siderable interest in retail lumber circles re- 
cently was consummated here when the former 
Warren Avenue yard of the F. M. Sibley Lum- 
ber Co. at 14311 Warren Avenue West, Dear- 
born, was purchased by the Rader &. Berg 
Lumber Co. This property, which abuts the 
Pennsylvania railroad tracks, had been held for 
the last year by the Rader & Bérg Lumber Co. 
under a lease agreement. 
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Showing layout of office building of the Dresen Brothers Lumber Co., Sauk City, Wis. 
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contribute nothing to the 
but on the other hand 
event. They must 


be coaxed out of their hiding places and put 


to work, in 


order that 


money may circulate, 


goods be produced and consumed, and labor 
find employment. That is what the govern- 
ment, the American Legion, and many other 


public and private agencies, are striving to do. 
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In this effort, 
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4 Lumbermen Back Campaign 


Posters, Mailing Cards, Stickers and Other (< 
Advertising Material Are Now Available seo 


the home is assuming large proportions, having 
already enlisted the enthusiastic support and 
participation of hundreds of lumbermen in all 
parts of the country. It is earnestly hoped 
that those who have not yet familiarized them- 
selves with the details for starting local cam- 
paigns in their communities will do so at once. 
Really all that is necessary is to turn to the 
list of campaign material which has been spe- 
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impressing the people of their communities with 
the desirability of making improvements to their 
homes at this time. The newspaper headings 
reproduced herewith show how a California 
retail and building material concern played up 
the campaign slogan in the local newspapers of 
its community. This slogan can be used to 
excellent advantage in newspaper advertise- 
ments, especially if accompanied by the cam- 




















“SPEND FOR THE HOME IN 1932, 


no appeal could carry more 
weight than that to “Spend for the Home in 
1932.” Everyone who can afford to do so 
should make some addition to, or improvement 
in, his home; and should do it at this time, 
when employment is so much needed. The 
campaign new being promoted by the AMERI- 
CAN LUMBERMAN to encourage spending for 
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cially prepared by the AMERICAN LUMBERMAN 
for the use of lumber dealers—occupying an- 
other page of this issue—and send in their 
orders for such quantities of posters, mailing 
cards, newspaper electrotypes, stickers etc., as 
they can use to good advantage in the work of 
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paign design, electrotypes of which can be had 
Im various sizes, as described in the price list 
printed elsewhere in this issue. If you have not 
started your campaign, better do so now. 
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With determination to 
make 1932 a banner 
year for the sale of its 
products, the Insulite 
Co., Minneapolis, Minn., 





S. W. BACKUS, 

of Sales of 

the Parent Organiza- 

tion of Which the In- 

sulite Co. Is an Im- 
portant Factor 


Director 





has “pulled the throt- 
tle wide open” and 
cleared the track for an 
outstanding merchandis- 
ing campaign that will 


give every one of its dealers co-operation and 
help of the most effective and practical sort. 
Within the last thirty days representatives 
from the executive offices of the Insulite com- 
pany have completed a 6,000-mile tour of com- 
pany branch offices, conducting sales and mer- 
chandising meetings with the various branch 
organizations. he these meetings, which have 
been conducted | , Tom V. Sawyer, sales man 
ager; R. E. aiaae assistant sales manager, 
and Richard T. Dodds, advertising and sales 
promotion manager, the entire merchandising 
plan for the year was introduced to the as- 


sembled branch sales groups. 


The 


message 


be business in 1932 


given 
merchandisers was to the 
; good business, and the 


by these experienced 
effect that there will 


In- 


sulite company has equipped itself to get a full 


es Merchandising Program 


share, for itself and for the retail dealers who 
join hands with the company in the sale of its 
products. 

Profiting by over sixteen years of experi- 
ence in the rigid board insulation field, the 
Insulite company is contributing to the return 
of merchandising confidence in the building ma- 
terials industry during the present year by 
strong and vigorous campaigns in all depart- 
ments through the medium of a concerted drive 
to bring about a rejuvenation of building and 
remodeling. 

It is estimated that during 1932 the company 
will reach through national advertising 20,000,- 
000 more readers than during 1931, and, due to 
its system of inquiry control and effective deal- 
ers’ tie-up, Insulite dealers will cash in on the 
sales possibilities of every inquiry received 
through the company’s great advertising cam- 


by 


paign. The sales promotion department will 
provide excellent displays, a great variety of 
advertising pieces, envelope stuffers, booklets 


etc.; and, of highest importance, a merchandis- 
ing display that is calculated to be of immense 


value to the Insulite dealer in directing and 
concentrating buying interest at the point of 
sale, which, to all representatives of the In- 
sulite Co., is the office and display room of the 
retail lumber merchant. This new display ties 
up directly with the slogan adopted for 1932, 
“Now Is the Time to Insulate With Insulite,” 


as it consists of the Insulite electric 
the “Insulite man.” 

This ingenious display consists, first, of a 25- 
year guaranteed electric clock, enclosed 
case of solid American black walnut. 


clock and 


in a 
This 


clock, which is 15 inches square, carries a 
timely sales message, which has been silk- 
screened on its dial to prevent fading. This 
electric clock, which is pictured herewith, is 
not only an accurate timekeeper, but a mer- 
chandising display at the point of sale that will 
concentrate buying interest on the products it 
advertises. As a companion to this clock is 
found the “Insulite man,” an aggressive, clean- 
cut character, made of 34-inch Insulite, by the 
fade-proof silk screen process. The man has 
his right arm extended in a commanding ges- 
ture so that he may be placed in a position of 
pointing directly toward the Insulite clock. The 
“Insulite man” looks the observer squarely in 
the eye and tells him, “Now Is the Time to In- 
sulate With Insulite.” 
A unique merchandis- 
ing plan with reference 
to the distribution of 
these electric clocks and 
character figures is a 
feature of the 1932 mer- 
chandising campaign, 
in which the company 
expects to distribute 
thousands of these com- 
bination displays. 


Topping off this outstanding merchandising 
campaign for 1932, of which only the broad 
outlines have been here sketched, the Insulite 


Co. at its branch sales meetings also announced 
the availability of four new Insulite products. 
One of these is Insulite Wallboard, a new 16 
inch dual surface product which combines 
every advantage of an efficient wallboard with 
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insulation and sound deadening. Another is 
Insulite Fire-proofed Wallboard, a companion 
product to Insulite Fire-proofed Board. — This 
new Fire-proofed W allboard is available in ys- 
inch thickness and, like Insulite Wallboard, 
combines every advantage of an efficient wall- 
board with the added benefits of insulation, 
sound deadening, and is fire-proofed. | The third 
of these new products is Insulite Super-Lath. 
This new product is the Tnsulite Co.’s answer 
to the building’ materials industry’s demand for 
an insulating lath that would be the last word 
in guarding against aggravating plaster cracks. 
Stripped on two sides with metal fabric, this 
product has been acclaimed the most effective 
weapon against plaster cracks. The fourth of 
these new products is Insulite Hardboard. Of 
high tensile strength and attractive golden 
brown color, this product will adequately meet 
every requirement of a hardboard. 

S, W. Backus, director of sales of the parent 
organization of which the Insulite Co. is an 
important factor, says: 

“These four newest Insulite quality products 
have already been enthusiastically received by 
hundreds of retail lumber dealers throughout 
the country. They serve to completely round 
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out the statement that there is an Insulite prod- 
uct for every insulation requirement. Not be- 
ing content to look only to today’s requirements 
it is the policy of the Insulite Co. to anticipate, 
to as great extent as possible, the future needs 
of our end of the building materials industry.” 

It is of interest to the retail lumber dealers 
of the country to know that each of the eighteen 
Insulite products is manufactured in the Insul- 
ite Co.’s own mills at International Falls, Minn., 
and Karhula, Finland. This means that the 
mixed carload becomes a reality for the In- 
sulite dealer, who, after ordering a carload or 
lesser amount of Insulite, desires that his order 
be filled with the least possible delay. 

And finally, word has come from the Insulite 
Co. that there will be no deviation from its 
accepted policy of 100 percent distribution 
through the retail lumber dealers; and that, 
through its ample production facilities, backed 
by an efficient and progressive sales organiza- 
tion, 1932 will not oniy be made a banner year 
for the company and its dealer organization but 
will be a decided contribution towards the re- 
turn of merchandising confidence within the 
building materials industry, the unfailing herald 
of the return of more prosperous times. 
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To Use Historic Gavel in 
House of Representatives 


STOCKBRIDGE, Mass., Feb. 16.—A gavel made 
of wood of historic significance may be used 
some day soon by Speaker John N. Garner of 
the House of Representatives as he presides 
over that body in Washington. Its use will 
be at the request of Congressman Allen T. 
Treadway, of Stockbridge, a close friend and 
associate of the speaker, as it has a direct 
association with George Washington, whose 
bicentennial birthday anniversary is being cele- 
brated. The head of the gavel is made from a 
dogwood beam taken from Washington’s head- 
quarters at Valley Forge during that historic 
winter encampment. The handle is of elm 
from a tree that was planted as a sapling at 
Washington’s tomb at Mount Vernon, but was 
later taken up and transplanted at Valley Forge. 
The historic gavel is owned by Carl Wutrtz- 
bach, of Lee, Mass., and was presented to him 
by Judge J. P. Hale Jenkins, of Norristown, 
Penn., at a banquet of the American Numis- 
matic Society at Philadelphia in 1915. 





Dealers Aid in Hog House 


Demonstrations 


There unquestionably is a big 
field for the development of busi- 
ness, by retail lumber dealers lo- 
cated in farming communities, in 
showing the farmers of their terri- 
tories how to construct better, and 


therefore more profitable, farm 
buildings. Often this can be done _ type, 


to best advantage in co-operation 
with the county extension agent. 


This was the case in a series of 
farm demonstrations wherein three 
Perry county (Mo.) lumber com- 
panies co-operated with the county 
staging 


agent in demonstrations 


showing proper construction of 
modified A-frame portable farrow- 
ing houses. 

The lumber companies which co- 
operated in this movement, by fur- 
nishing material for the construc- 
tion of two specimen houses of this 
were the Kiefner Lumber 
Co. and the Miners Lumber Co., of 
Perryville, and the Altenburg Lum- 
ber Co., of Altenburg. The Kief- 
ner and Miners concerns furnished 
material for a house which was 
built as a demonstration in Perry- 
ville, while the Altenburg firm sup- 
plied material for the same kind 


of house built at that point. county 





agent. 





Demonstrating construction of a modified A-frame hog house 


Asked group that the local lumber com- 


This project was suggested to 
the lumbermen by J. A. Fairchild, 
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of Material for Modified A-Frame Portable Hog House— 


In. Purpose 

10 Collar beams 
Roof 
Siding (front) 
Siding (ends) 
Siding (ends) 
Siding (ends) 
Floor 
Door cleats 


1 pair 6-inch hinges; 1 pair 8-inch hinges; 1 hasp with 


No. In. Ft. In. Purpose No In Ft. 
rs 4x4— 8 Runners ee 2x4— 1 
1 2x6— 6 Front sill 16 1x6—12 
1 2x6— 6 6 Rear sill 12 1x6— 3 
5 ax4— 6 . Ridge, girts, plate 3 1x6—12 
2 2x4— 2 > Studs 7 x6—10 
2 2x4— 2 8g Studs * —s 
1 2x4— 8 Floor brace 10 1x10—6 
2 2x4— 6 8 Rafters (back) 1 1x4—12 
» 2x4— 4 7 Rafters (front) 
HARDWARE: 
Screws; 3 Ibs. 16d spikes; 2 Ibs. 6d nails; 3 Ibs. 8d nails. 


whether they would care to co- 
operate, they readily consented, and 
plans were made for the demon- 
stration. Special announcement of 
the demonstration was made 
through the medium of a circular 
sent out to farmers of the commu- 
nity. A group of 100 farmers at- 
tended the Perryville demonstra- 
tion, while 23 watched the construc- 
tion of the building erected at the 
Altenburg demonstration. Plans 
had been made to have the exten- 
sion agricultural engineer of the 
Missouri College of Agriculture as- 
sist in the demonstrations, but he 
was unable to attend, and a local 
carpenter was secured to help in 
the work. The procedure was as 
follows: 

The county agent, the carpenter, 
and any visitor who cared to assist, 
cut the material, and set up one of 
these houses. When the framework 
of the house and one side had been 
completed, the agent gave a talk 
on the importance of sanitary con- 
ditions in the profitable production 
of pork, and the big place that the 
portable hog house plays in a 
proper sanitation program. The 
special advantages of the modified 
A-type house were pointed out. 
After the talk by the agent,. the 
meeting was thrown open for the 
farmers to ask questions, which 
were answered by the agent. 

In his talk at these demonstra- 
tions the county agent informed the 


panies, calling them by name, were 
responsible for making possible 
these demonstrations; and, as a 
representative of the agricultural 
extension service, he expressed 
great appreciation for the co-opera- 
tion given by the dealers, saying 
that, “This certainly is the type of 
co-operation that is needed.” 

The complete list of materials 
needed for constructing one of these 
houses appears herewith. At the 
Altenburg demonstration the cost 
of building a house out of finished 
pine lumber was figured, and the 
cost of the material was found to 
be $11.50. 

The Altenburg Lumber Co. went 
a step further in this type: of co- 
operation, in that, when the county 
agent arrived at that point, he 
found the farmers who had assem- 
bled for the demonstration out in 
the yard inspecting a _ portable 
brooder house of the Missouri type 
which the lumber firm had built. 
This firm has advertised to supply 
these buildings, of approved type 
and material, painted or unpainted, 
delivered to wherever the farmer 
wants it, at a specified price. 

“T believe,” said County Agent 
Fairchild, “That the position of the 
lumber companies which partici- 
pated in these demonstrations was 
considerably strengthened through 
this piece of work, and I further 
believe that any lumber company of 
note could afford to do likewise.” 
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Bring Out Your Treasures The Unprotected Entrance remediable even in those 


Are you keeping a rare bit 
of old Chelsea hidden away in 
smash-proof wrappings _ be- 
cause you have no safe place 
to display it? Do you have to 
delve into the depths of the 
ancient family trunk when you 
want to show a visitor your 
priceless Stiegel glass because 
there doesn’t seem to be any 
spot in the living room where 
it would show to advantage 
and be safe? Or have you 
new and beautiful bits of 
pewter or Bohemian glass- 
ware gifts that are sometimes 
an embarrassment because 
you do not have them out 
when the donors visit you? 
Such things happen in all fam- 
ilies. 

The answer to that prob- 
lem is the modern and attrac- 
tive mode of decorating by 
means of simple, colorful open 
shelves, either in the form of 
corner cupboards, small wall 
cabinets, pier cabinets built to 
fit on either side of the fire- 
place, or just shelves. The 
hobby for open shelves has 
extended to the kitchen, to 
the bathroom and even to the 
nursery. It has long been ac- 
cepted in the library. Some- 
times shelves are hung across 
unused windows where the 
light streams through the 
dainty bits of bric-a-brac with 
lovely effect. Sometimes they 
fit in under windows and 
form queer angles over radi- 
ators. 

These shelves or cabinets 
must be sturdy and well-made, 
but they are very simple and 
easily built. They add color 
and form to an otherwise se- 
vere room and their useful- 
ness is beyond measure. Dark 
and awkward corners are 
transformed by them. 


* * KX * 


IF you FIND your repair 
fund too low to accomplish 
much, just concentrate on 
the kitchen floor. It is the 
keynote to the house. Paint 
it, or cover it with some- 
thing cheerful and sanitary, 
and the whole house will re- 
spond to the new note. 


Fashion some years ago sheared off the front porch and 
that is one time when the whimsical goddess of the mil- 
lion adorers made a mistake. 

Those home builders who followed the fad and built 
their homes square and bare to the street and the pass- 
ersby are in many cases much disappointed in the results. 
In some cases these are almost disastrous. 

When the house faces the prevailing winds and storms 
of winter, this mistake of unprotected entrances is a seri- 
ous one. The door opening immediately into the house 
lets in all sorts of damage and discomfort. Rain beats 
in on floor coverings ; snow piles up against the door and 
leaks in no matter how well weather-stripped the door 
may be; people entering the house bring wet overshoes 
and umbrellas directly from the street, since there is no 
place to leave them and not a single step to take the 
“first impressions.” Wind and dust blow into and 
through the house the moment the door is open. Most 


expensive of all the door itself wears out very rapidly 
under the stress of weather. 

Even in climes where the front door does not face such 
inclemency there is many an objection to the unprotected 

















entrance. Perhaps the most powerful of these objections, 
though it is the most intangible, is the inhospitable look 
of such an entrance. There’s something warm and 
friendly and welcoming about a porch. People who have 
a porch open their doors widely and step right out to 
greet their guests. With an unprotected entrance the 
host must open his door as little as possible and close it 
as quickly as possible. In light indoor clothing the 
hostess cannot step out to face the driving wind or rain, 
or even lighter breezes and dust. Visitors must stand 
exposed to weather until their ring is answered, while 
with the welcoming porch they are in out of the wet or 
wind while they wait. 

From the standpoint of beauty there is much to be 
said for the protected entrance. There is a charm about 
a cool, pillared front porch that adds immeasurably to 
the attractiveness of the home. The long lines of the 
facade are broken into more agreeable proportions; the 
columns and roof add dignity and graciousness to an 
otherwise simple and unpretentious building. 

But the fad for bare-faced construction has led to some 
good, as so many mistakes do, and the evil is not ir- 


houses which were built with. 
out proper entrances. Archi- 
tects and builders have had 
to find a way and the result 
has been a decided improve. 
ment in design of small 
porches and protected en- 
trances which may be built 
in front of those exposed 
doors. Many delightful ef. 
fects have been originated 
with the sole purpose of 
covering up that error in 
home design, and owners of 
houses built during the rage 
for porchless fronts will be 
more than pleased with the 
appearance of their homes 
when these ornamental and 
useful features are added. 
This is one of the lines along 
which small home architec- 
ture is developing new ideas 
and highly decorative val- 
ues. 
* *K *K 


Environment 


“The welfare of all citi- 
zens is influenced profound- 
ly by the conditions of their 
daily home life and of the 
residential districts in which 
they dwell,” said Dr. Ray 
Lyman Wilbur, secretary 
of the Interior, recently. 
“Health, safety and happi- 
ness are dependent in large 
part upon wholesome condi- 
tions of living which involve 
such details as good con- 
struction, improved sanita- 


tion and convenience and 
comfort in household ar- 
rangements. 

“Sound development of 


children is to be secured 
chiefly by conditions of liv- 
ing which make _ possible 
proper nutrition, adequate 
uninterrupted sleep, abund- 
ance of fresh air and sun- 
shine, safe and wholesome 
play and high ideals which 
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are the outgrowth of 
thoughtful, wholesome and 
idealistic family life.” 


* * *K 


HE Is HAPPIEST, be he king 
or peasant, who finds peace in 
his own home.—Goethe. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. Show it to your editor. Free reprint on request. 
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AMERICAN LUMBERMAN 


Young Wood Carvers Honor 


Memory of Washington 


(Continued from front page) 
Throughout this year, and particularly just 
at this time, all America is observing the 200th 
anniversary of the birth of George Washing- 
ton. The entire world is well aware that the 


Father of His Country was a great patriot, a 


great soldier and a great statesman; but com- 
paratively few people know that he was, for 
his day and environment, a great lumberman. 
~ Research in that field has shown that he 
touched the lumber business at every angle. 
He was an excellent judge of standing timber, 
and bought and sold large areas of timber land, 
with very considerable financial profit. So 
shrewd was his judgment regarding lumber 
and timber lands that his neighbors and friends 
frequently asked his opinion on their proposed 
lumbering and building projects before proceed- 
ing with them. He was the chief executive of 
a corporation which he formed to cut timber, 
and managed practically all of the marketing 
of the product. 

He was, ‘as well, a builder, which in his day 
implied a practical knowledge of the architect's 
profession. That he drew the plans for every 
barn, servant’s house or other out-building con- 
structed at Mount Vernon while he was its 
master, and that these structures were erected 
under his immediate supervision, is a historical 
fact; as well as that he added two wings and 
the famous east portico to the Mount Vernon 
mansion, drawing the plans, exterior and in- 
terior, for these additions. Perhaps more than 
any other existing structure, Mount Vernon, 
the home of Washington, has been cited as 
typifying the dignity and beauty as well as the 
durability, of homes built of wood. 

In view of all these facts, it seemed to the 
AMERICAN LUMBERMAN fitting that some spe- 
cial tribute should be paid to the memory of 
George Washington upon the occasion of the 
200th anniversary of his birth; and that if pos- 
sible, it be done in some way that would take 
cognizance of his life-long. interest in the for- 
ests and their products. Casting about for some 
fitting way by which this might be accomplished, 
the idea of getting the boys of America, or as 
many of them as possible, directly interested 
in the great founder of our country, while at 





Bas-relief head of George Washington, carved 
by Eldred F. Pfluke, Rochester, N. Y. 





the same time fostering a love for wood, and 
developing skill in working with that material, 
suggested itself. Thus was developed a con- 
crete program for getting students of the high 
schools, especially those taking wood carving or 
manual training courses, to carve from wood 
likenesses of Washington in various poses, or of 
some of the objects intimately associated with 
his career. 

Correspondence accordingly was opened with 
the manual training directors of schools in 
various parts of the country, and later with 
many of the students themselves, with a view 
to interesting them in the project. The re- 
sponse, from both sources, was immediate and 
enthusiastic; and for several months past an 
extensive correspondence has been carried on 
between this office and the boys who have been 
engaged in carving these representations of 
Washington, some in bas-relief, while some 
are busts or statuettes. Subjects were sug- 
gested, photographs supplied and advice of- 
fered. To the credit of the boys, let it be said 
that they took hold of the project in a splen- 
did way, without any expectation of remunera- 





Heads 


of 
carved by Edward Anthony, art student, Wyan- 
dotte, Mich. 


George and Martha Washington, 


tion or recognition other than the satisfaction 
of good work well done and the desire to pay 
a worthy tribute to the man who, perhaps more 
than any other in our nation’s history, is the 
hero and ideal of every real American boy. 
During the last week or two the finished 
pieces have been coming into the office of the 
AMERICAN LUMBERMAN, where after being 
placed on display for a few days, and photo- 
graphed by the paper's staff artist, they have 
been shipped back to the young artists who 
executed them, as in many cases they are to 
form the leading feature of exhibitions to be 
held in connection with Washington anniver- 
sary celebrations in the various communities. 
All of the carvings were made from sugar 
pine, generously supplied to the boys, free of 
cost, by John P. Hemphill, manager of the 
Madera Sugar Pine Co., Madera, Calif., with- 
out whose kind co-operation and interest the 
project could not have been so successfully car- 
ried through. This pine is a soft-textured, 
even-grained wood, very easily worked, and 
therefore greatly esteemed for pattern making 
and similar uses. The boys, as well as their 
instructors, expressed themselves as delighted 
with the easy-working properties of the wood. 
On the front page of this issue of the AMERI- 
cAN LUMBERMAN—also on this page—will be 
found reproductions of some of the carvings; 
of course greatly reduced in order to show as 
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Bas-relief head of George Washington, carved 
by S. J. Dombroski, Rochester, N. Y. 


many as possible of them in the snace available. 
Some details concerning the carvings repro- 
duced on the front page now follow: 


Upper Left—Front Page Group 


The bas-relief of the head of Washington 
occupying upper left position in the front page 
group was carved from the Houdon bust by 
Ralph Schwarz, a student of the Thomas Alva 
Edison Technical and Industrial High School, 
Rochester, N. Y. Two similar carvings made 
from the same model by two other students of 
the Rochester institution are reproduced on this 
page. The work was executed under the super- 
vision of the pattern-making teacher. Principal 
Howard S. Bennett states that the boys entered 
into the work with enthusiasm. 


Top Center—Front Page Group 


This bas-relief, of Washington mounted, was 
carved by Edward Anthony, Wyandotte, Mich., 
a former student of the Art Institute of Chicago 
under a Proctor & Gamble scholarship, and 
later, of an art school in Detroit. Mr. Anthony 
also executed the bas-relief of the head of 
Washington occupying upper right position in 
the front page group, and the heads of George 
and Martha Washington, shown on this page. 
In an interesting letter concerning these carv- 
ings, Mr. Anthony said: 

“The time required was about thirty-six 
hours, perhaps less. I used a pocket knife, 
chisel, and hammer with a sawed-off handle— 
to be exact. The wood was marvelous. Every- 
one raved about the work, but I didn’t; though 
I will admit that it is better than I ex- 
pected, for I never carved wood before. But 
it is not as good as I wanted it to be. I shall 
keep on carving, but am sure more wood 
carving tools must soon be in my possession; 
that is, as soon as I know what they are like.” 


Center—Front Page Group 


The complete model of the Washington family 
coach, occupying the center position on the front 
page, was made by L. J. McFarland, Fairbury, 
Neb., who writes concerning it as follows: 

“This model is made from the sugar pine 
which Mr. Hemphill sent me, with the exception 
of the parts that hold the coach up, and the 
part underneath where all the strain is. It re- 
quired about 110 to 115 hours of work. The 
wood is wonderful to work with because even 


though soft it is strong and dressed down 
beautifully.” 
Lower Left—Front Page Group 
The bas-relief bust occupying lower left 


position in the front page group was carved 
by Junior C. Kelley, Morgantown, West Va., 


(Continued on Page 52) 





Motor Truck Regulation in Texas 


Tex., Feb. 15.—The forty-second 


Hauston, 
legislature of Texas last year passed two gen 


eral laws endeavoring to define and regulate 
motor transportation companies, classifying 
them into two classes, one a “common carrier” 
and the other a “contract carrier.” House Bill 
No. 335 became effective Aug. 22, 1931, and 
House Bill No. also became effective on 
the same date, limiting the number of large 
containers or bales which could be transported 
on one truck. The weight limitation of 7,000 
pounds on all highway traffic, as set out in 
House Bill 336, became effective Jan. 1, 1932. 

Before the effective date of the new laws, the 
highways of Texas were dotted with numerous 
contract trucks hauling cotton, lumber, and iron 
and steel articles at any rate they saw fit to 
make. 

One of the features of the new law effective 
\ug. 22 prohibited trucks from carrying over 
fourteen containers, boxes or bindings, weigh- 
ing more than 500 pounds each and containing 
more than thirty cubic feet. This restricted the 
amount of cotton which could be hauled to 
fourteen bales or 7,000 pounds but did not limit 
amount of weight which could be transported 
where commodities were of less dimension and 
individual weight. This was soon tied up by 
injunctions and held discriminatory by the 
Federal district court and later by the United 
States Supreme Court. 

In the same law restricting the number of 
containers was also a provision which became 
effective Jan. 1, 1932, that limited the total 
weight which a motor truck could haul over the 
highways, regardless of individual weight and 


336 


Eastern Spruce Grading Rules Established 


30oston, Mass., Feb. 16.—Official grading 
rules for eastern spruce, uniform both in Can- 
ada and this country, have at last been estab- 
lished through the energy and enterprise of 
Boston lumber dealers who recently procured 
the adoption by this city of new building code 
regulations requiring the use after April 1 of 
grade-marked lumber complying with Amer- 
ican Lumber Standards. The new rules were 
written by a committee of the local trade, 
headed by Granville B. Fuller, of G. Fuller & 
Son Lumber Co. It was a task requiring prac- 
tical experience, technical knowledge, vision 
and diplomacy. The rules were approved as 
written by Building Commissioner Edward W. 
Roemer, of Boston who, as president of the 
New England Building Officials Conference, is 
working to have all important New England 
communities follow the lead of Boston in re- 
quiring that all lumber used for structural pur- 
poses must be grade-marked and comply with 
American Lumber Standards. 

The next step was to “sell” the idea to the 
spruce manufacturers in northern New Eng- 
land and Canada. Mr. Fuller and Mr. Roe- 
mer, accompanied by President Arthur G. Bow- 
ler, of the New Hampshire Lumbermen’s Asso- 
ciation, and three Boston wholesalers, Nelson 
Blinn, of H. B. Stebbins Lumber Company, 
Edward Saunders, of Blanchard Lumber Co. 
and Charles P. Woodworth, of Woodstock 
Lumber Co., went to Montreal and presented the 
facts at the annual convention of the Canadian 
Lumbermen’s Association. The proposed Bos- 
ton rules for eastern spruce were promptly 
adopted by the Canadians and their association 
will license manufacturers on that side of the 
line to grade-mark. President Bowler, of the 
New Hampshire association, assured similar 


action by his organization, which will arrange 
for official grade-marking by manufacturers on 
this side of the line. 

A hint of Yankee ingenuity and cleverness 
is seen in the fact that under these new rules 


No. 2 


and better eastern spruce, otherwise 





AMERICAN 


Status of Legislation to 
Lessen Competition With 
Railroads and Protect the 
Interests of Local Merchants 


measurement of articles, to 7,000 pounds. This 
was contested before the Federal district 
court, but in a three judge decision, the maxi- 
mum weight provision of the law was held to 
be constitutional and within the police power 
of the State to protect its highways and citi- 
zens. An appeal has been taken with the view 
of obtaining a United States Supreme Court 
decision. Pending the appeal, the complainants 
have obtained permission of the court to operate 
without observing the 7,000-pound maximum. 
This permission does not apply to all trucks 
on the highways but only to those whose own- 
ers were parties to the case before the court. 
Most of these are regular common carriers 
operating under a certificate of public conven- 
ience and necessity. 

Next came the interstate motor carriers, 
operating between Oklahoma and Texas, who 
also obtained a district court ruling to the effect 
that the act requiring a permit from the Texas 
Railroad Commission to operate over certain 
designated highways or regular routes did not 
ipply to interstate carriers. The court, how- 


also 


known as merchantable grade, will be given an 
equal rating under the Boston building code 
to that of No. 1 common lumber manufactured 
from other species such as southern pine and 
Douglas fir, which are not produced in New 
England. The rules cover both spruce (picea) 
and balsam (abies), and provide for three 
grades, No. 2 and better, No. 3 and No. 4, but 
use of only the first two grades is permitted 
by the new Boston building code lumber regula- 
tions. 

The grading rules for eastern spruce are as 
follows: 

No. 2&Better or Merchantable 

No. 2&better or merchantable spruce shall 
comprise the forest run of spruce (picea) and 
balsam (abies) properly and evenly sawn, 
correctly square edged to size: double end- 
trimmed, 3-inch or wider, 8-foot and longer. 
All pieces shall be eliminated which contain 
any of the following defects: Cross grain 
more than one inch in ten from straight 
grain, soft or hard red rot, loose or unsound 
knots, knot holes, worm holes, gum seams 
exceeding Y%-inch wide by 4 inches long: 
heart shakes. Season checks in ends of lum- 
ber shall not exceed 6 inches in length, but 
ordinary season checks such as may occur on 
faces of lumber properly piled shall not be 
considered as defects. All pieces which con- 
tain knots of such size, number or position 
as to materially impair the strength of the 
piece, shall be rejected; for example: 
RouGH oR OvaL KNoTs EXcCEEDING— 

1% 
{-inch 


inches in diameter on face of 3 and 
widths. 

1% inches in diameter on 
and 7-inch widths. 

2 inches in diameter on face 
%-inch the width of the 
and wider. 


3RANCH KNOTS— 


face of 5 and 6 


and 
9-inch 


of 8-inch 
piece on 


Any extending more than half way across 
the sawn face of the piece if the knot’s dia- 
meter exceeds 1% inches. 

On rough lumber not exceeding 2 inches in 
thickness, wane is allowed on 10 percent of 
the pieces, but this wane shall not exceed 
one-quarter of the thickness of the piece, 
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ever, emphasized the rule that such interstat. 
trucks must observe other police regulations P 
the State. The interstate carriers did not ; 
their original case, complain about the 70 
pound maximum loading weight. "7 

For many months cotton was delivered to the 
Gulf port cities of Texas, mainly Houston, Re. 
turn loads of lumber, iron and steel] article 
were obtained at Houston and carried to in. 
terior points at a very low rate. Even at this 
date, contract carriers are known to make out 
right purchases of material, and haul it to jp. 
terior points and sell the material at their ow, 
price at their warehouses or garages, 4 

Even before the effective date of the new 
regulation, the common carriers have invariably 


charged the minimum rate published by the ® 


railroads. The new law provides that a cop. 
tract carrier shall observe the same rates a; 
are charged by other common carrier transpor. 


tation agencies, and the attorney general ha ® 


ruled that this means the regular railroad rates, 
These laws and rulings have compelled pri- 
vately owned businesses to purchase and operate 
their own truck fleets to compete with compet- 
tors who have trucks and who seemingly haye 
found it profitable to deliver their own com. 
modities. . 

Texas, unlike most States, did not recently 
make an emergency rate increase in less than 
carload shipments over the railroads of 2 cents 
a hundred pounds, for to do so would enrich 
the revenue of the truck lines. Neither could 
the comimssion expect the truck lines to retain 
the amount for the benefit of the weaker rail- 
roads. 


Situated on the edge and across the face, and 
one-quarter of the length of the piece or the 
equivalent on two edges of the piece. By 
this it is understood that 90 percent of all 
pieces shall be free from wane whatsoever 
On lumber exceeding 2 inches in thickness 


wane is permitted on same _ proportionate 
basis as on 2 inches and under, except that 
up to and including lumber 3 inches thick 


20 percent of the nieces may carry wane and 
on lumber 4 inches and over in thickness 
30 percent of waney pieces will be allowed. 
On dressed lumber, no wane shall be per- 
mitted when worked to the following finished 
sizes: 


2-inch nominal, D4S, 1}4x%-inch off width. 


1%-inch nominal, D4S, 1%x%-inch off 
width. 
l-inch nominal, D4S, 7%%x%-inch off width. 


2-inch nominal, D1IS&1E or saw sized, 1}4x- 
inch off width. 

14-inch nominal, D1S, 1%-inch off width. 

l-inch nominal, D1S, %-inch off width. 

2-inch nominal, R/S D1IS&M, 28x%-inch off 
face. 


2-inch nominal, R/S D2S&M, %x%%-inch off 
face. 
2-inch nominal, D4S, %x%-inch off width. 
No. 3 
This grade may contain lumber showing 


hard red over three-fourths of surface of one 
side, or one-half of surface of each side, end 
checks not over 9 inches long, heart checks 
not over 6 inches long, which do not g0 
through the piece, pin worm holes, large 
sound and spike knots and gum seams, but 
must not contain soft rot or knot holes 
Wane may be carried on one-half the length 
and half the thickness on one edge or its 
equivalent on both edges. Light skips per- 
missible on one or both faces of piece on 
dressed lumber. 

No. 4 


Knots of all kinds, knot holes, worm holes, 
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shakes, gum seams, rot and wane allowed. 
Wane should not exceed three-quarters of 
the thickness at any point, or one-half of 
face of the piece at any one point, but shall 
not contain such a combination of these de- 
fects as to render it useless from a builders 
standpoint. 
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Where the Retailer Gets a 
Square Deal 


BROOKHAVEN, Miss., Feb. 15.—An attractive 
leaflet entitled Pi here Do You Buy Your 
Lumber?” is being sent out to the trade and to 
its salesmen by the J. J. Newman Lumber Co. 
and Homochitt: Lumb« r Co., with headquar- 
ters in this city. This leaflet, prepared by the 
Southern Pine Association and supplied to its 
members, is as follows: 

“WHERE DO YOU BUY YOUR LUMBER? 

“FROM THE SOUTHERN PINE ASSOCIATION MILL 
WHICH HAS 

1. Spent time and money in providing a 
uniform basis of grading and manufacturing 
jumber, Without which chaos would result. 

9 Made available to all branches of the 
industry a fair and impartial inspection serv- 
ice for the adjustment of claims. 

3 29und itself to abide by official inspec- 
tions, and the findings of any committee of 
arbitration appointed to settle a difference 
with a customer. 

4, Demonstrated its willingness to stand 
pehind the stock it ships, through the use 
of official grade-marks on each piece. 

5. Written into the standard specifications 
for southern pine lumber, at the request of 
the retail lumber dealers, definite moisture 
content limitations. 

6. Contributed to a fund of several million 
dollars, used in advertising and trade promo- 
tion to make it easier for the retailer to 
increase his volume of business. 

7. Maintained personal contact with dis- 
tributors and users of its product, as tangi- 
ble evidence of its belief that its responsi- 
bility does not end with the sale to the 
dealer, but goes on all the way through to 
the ultimate consumer. 





8 Recognized the retail lumber dealer as 
the proper distributor for lumber products, 
by being the first to endorse the code of 
ethics sponsored by the national and State 
organizations of retailers. 

9. Provided a research and engineering 
jureau, as an aid to dealers in solving their 
construction problems. 

10. Protected distributors as well as manu- 
facturers of southern pine lumber against 
discriminatory freight. rates, through the 
maintenance of an active and efficient traffic 
department 

11 Furnished dependable statistics as to 
lumber production and supply, without which 
the dealers would have no information upon 
which to base intelligent buying policies. 

12. Borne the burden of all of the co- 
yperative endeavor in forestry, corporation 
and home taxation, tariff legislation, protec- 
tion in building codes, stimulation of home 
financing and other work that is essential 


rr the good of the entire industry. 
OR FROM 
The non-co-operating manufacturer, who 


does not recognize these responsibilities, 
either to his fellow-operators or to the dis- 
tributors and users of his product, and who 
is taking advantage of all of these necessary 
activities but does not support them.” 

Commenting upon this leaflet, an official of 
the J. J. Newman Lumber Co. said that he was 
gratified with the favorable reaction from many 
dealers already noted. 


Urge Public to Take Advantage 
of Lowered Building Costs 


SHREVEPORT, La., Feb. 15.—Several local lum- 
ber concerns joined in’ the publication of an 
appeal here recently to the public to take ad- 
vantage of a wage cut made by the carpenters’ 
union of Shreveport. It was a voluntary re- 
duction of 15 percent of the wage scale which, 
as the union announced, was because of a de- 
sire to see construction work stimulated in 
Shreveport. Following are the lumber con- 
cerns participating in the appeal to the public 
to take advantage of this concession: Central 
Lumber Co. (Inc.); Red River Lumber Co., 
Robinson-Slagle Lumber Co.; S. P. Weaver 
umber & Supply Co. Other concerns taking 
part included: Builders Supply Co., Pittsburgh 
Plate Glass Co. J. Stewart Smith, builder; W. 
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Murray Werner, builder; and K. C. Wilson, 
builder. , 

In the appeal they said, among other things: 

Leading the way to normal times with a 
decided reduction in their wage scale, the 
union carpenters of Shreveport have won the 
admiration and respect of every loyal citizen 
of our beloved city. It is now the privilege 
and duty of every householder of the city to 
take advantage of this tremendous sacrifice 
on the part of these fine working men. Other 
trades are meeting the temporary conditions 
with temporary concessions. Your contrac- 
tor can show you that the average wage of 
Shreveport building mechanics has been re- 
duced in excess of 20 percent in the last 
few weeks. If you seriously contemplate 
building any time in the near future—do it 
at once. Building sites have reached their 
lowest price; building material is selling at 
cost; and now the trades are lowering their 
wage scale. Don’t wait any longer. Your 
investment in improvements on real estate 
will pay greater dividends from now on than 
any other you can possibly make. 


British Tariff Not Expected to 
Seriously Affect Lumber Imports 


Wasuincton, D. C., Feb. 15.—The 10 per- 
cent United Kingdom general tariff effective 
March 1, is not expected to affect seriously the 
eeneral lumber import trade, because the very 
small United Kingdom production is largely of 
hardwoods, states a cablegram to the iumber 
division, Department of Commerce. A tariff 
bill introduced Feb. 11 proposed exemptions on 
imported goods for shipbuilding, repairing and 
refitting if consigned direct to registered ship- 
yards, otherwise a drawback will be allowed. 
The only other exemption to the proposed 
tariff on wood affects mine timbers. 
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Railroads to Spend Huge Sum 
for Improvements 


Sr. PAuL, MInn., Feb. 16.—Northwest rail- 
roads plan to spend between 75 and 100 million 
dollars in the territory between St. Paul and 
the north Pacific coast this year for main- 
tenance-of-way and structures. This estimate 
was made by officials today as they considered 
plans for beginning spring repair and improve- 
ment work, which will start as soon as weather 
permits. 

The Northern Pacific and Great Northern 
together expect to spend from 45 to 50 millions 
for maintenance in 1932. The St. Paul railroad 
probably will spend about 30 millions. The 
Omaha’s budget for this work is about six mil- 
lions and other lines will spend in proportion. 

Both W. P. Kenney, president of the Great 
Northern, and B. W. Scandrett, executive vice 
president of the Northern Pacific, said empha- 
tically that the property of these lines will be 
maintained constantly in good condition. 

The spring activities of the railways will 
mean jobs for thousands of men in Minnesota, 
the Dakotas, Montana, Idaho, Washington and 
Oregon. 

In addition to its regular maintenance work 
the Northern Pacific also is carrying out a spe- 
cial $4,500,000 car rebuilding program in its 
own shops. Last year about two millions was 
invested in this activity. This year the amount 
probably will be larger, as most of the rebuild- 
ing is to be completed in 1932. 





A WALNUT GAVEL was presented to Gov. Huey 
P. Long, who recently became United States 
senator, by H. B. Newton, of Haynesville, La., 
who hand-carved it. 


Telling the Story of Douglas Fir 


Second Year's Advertising Campaign Enlarged 


Plywood--2* Featured by $6,500 in Cash Prizes - - - - 


SEATTLE, WaAsH., Feb. 13.— Outstanding 
among the advertising campaigns incidental to 
wood is that of Douglas fir plywood—the popu- 
lar priced, laminated wood which comes ready 
to use for walls and ceilings, concrete forms, 
sub-flooring, cabinet work and hundreds of 
other construction and industrial projects. This 
is now entering its second year of National ad- 
vertising, and the 1932 program will not only 
use an increased schedule but will be featured 
by a $6,500 “cash for designs” offer. Com- 
menting on this campaign, A. R. Wuest, chair- 
man of the executive committee of the industry’s 
co-operative organization, said: 

Because Douglas fir plywood is an ideal 
modernizing material, we think 1932 is made 
to order for widening its markets. Remodel- 
ing old homes and business buildings is 
likely to be the mainstay of 1932 building 
trades activity, and this means scores of jobs 
for this strong laminated lumber. Douglas 
fir plywood has unique advantages for walls 
and ceilings, built-ins and other modernizing 
features, and builders rapidly are discover- 
ing them. 

In this new campaign, advertising copy is 
scheduled in the Saturday Evening Post and 
in nineteen other major magazines reaching 
architects, contractors and builders, carpenters, 
concrete operators, wood workers, speculative 
builders, display men, manufacturing designers 
and executives, manual training instructors etc. 
—in fact, every important wood using field will 
be reached. Approximately 34,000,000 sales 
messages will be delivered, or more than four 
times as many as were provided by the Douglas 
fir plywood advertising last year. 


New '/,” Wallboard to Be Stressed 


One of the features of the new campaign 
will be the advertising of Douglas fir plywood 
to the general consumer as wallboard which 
will not split or crack after years of use and is 


extremely warp-resistant. This new real lum- 
ber wallboard—!4-inch 3-ply fir plywood—may 
be economically applied on new walls, or over 
old walls, for little more cost than the cheaper 
“substitutes.” It is now available at mill prices 
permitting it to be retailed at 5 cents to 7 cents 
per square foot (depending on freight rates), 
with a normal profit for the retailer. 


Offers $6,500 in Cash Awards 


Another important feature of the year’s pro- 
gram is a series of cash offers and contest 
awards in the various consuming fields totaling 
$6,500 to be paid for practical ideas incorporat- 
ing the use of Douglas fir plywood in home 
decoration, building construction, cabinet work, 
carpentry etc. 

In addition to its advertising and sales pro- 
motional activities, the industry’s laboratory re- 
search and technical fact-finding campaign in- 
augurated last year will be continued. 

Douglas fir plywood mills sponsoring the co- 
operative industry program are: Aberdeen Ply- 
wood Co., Aberdeen, Wash.; Aircraft Plywood 
Co., Seattle, Wash.; Buffelen Lumber & Manu- 
facturing Co., Tacoma, Wash.; Elliott Bay 
Mill Co., Seattle, Wash. ; Harbor Plywood Cor- 
poration, Hoquiam, Wash.; Henry McCleary 
Timber Co., McCleary, Wash.; M & M Ply- 
wood Co., Longview, Wash.; Olympia Veneer 
Co., Oiympia, Wash.; Oregon & Washington 
Plywood Co., Tacoma, Wash.; Peterman 
Manufacturing Co., Tacoma, Wash.; Plylock 
Corporation, Portland, Ore.; Robinson Manu- 
facturing Co., Everett, Wash.; Vancouver Ply- 
wood Co., Vancouver, Wash.; Washington 
Veneer Co., Olympia, Wash.; and Wheeler, 
Osgood Co., Tacoma, Wash. 

McCann-Erickson (Inc.), of this city, inter- 
national advertising agency, will continue to 
direct the campaign. 


mills for the corresponding period of 1931: 
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AMERICAN LUMBERMAN 
National Production, Shipments and Orders 


WasuinctTon, D. C., Feb. 15.—Following is the National Lumber Manufacturers’ Association report for the week ended Feb. 6, and for five 
weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics of identical 
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Percent 








Percen; 

Mills Production of 1931 Shipments of 1931 Orders of In 
117 16,859,000 45 23,310,000 65 22,134,000 56 
204 18,762,000 51 57,567,000 56 67,749,000 65 
98 10,293,000 38 27,743,000 60 31,093,000 65 
7 0 ae 2,273,000 96 2,140,000 72 
12 650,000 a4 470,000 33 796,000 72 
138 76,564,000 47 111,363,000 59 123,912,000 eS 
169 7,687,000 54 13,441,000 72 3,359,000 76 
12 772,000 32 1,202,000 104 1,319,000 87 
181 8,459,000 51 14,743,000 74 14,678,000 7 
607 85,023,000 47 126,106,000 60 128,590,000 65 
106 82,989,000 53 102,648,000 61 109,725,000 60 
204 271,793,000 60 323,362,000 66 324,338,000 67 
98 57,123,000 44 155,488,000 66 160,760,000 70 
7 0 es 9,311,000 76 9,199,000 69 
18 2,834,000 34 3,950,000 62 5,919,000 84 
133 “414,739,000 55 594,759,000 65 619,941,000 67 
167 36,129,000 53 62,402,000 738 63,157,000 77 
18 5,309,000 33 8,817,000 95 8,983,000 78 
185 41,438,000 49 71,219,000 80 72,140,000 7 
600 456,177,000 55 665,978,000 66 692,081,000 67 





Relation of Unfilled Orders to Stocks 


WasuHincton, D. C., Feb. 15.—Following 
stock footage Feb. 6, 


—Association— 
Southern Pine Association 
West Coast Lumbermen’s 
Western Pine Association 

California mills) 
Northern Pine Manufacturers’ Association 
Hardwood Manufacturers’ 


Association 
(Inland 


Institute 


Empire and 


is a statement for five associations of the gross 
and the percentage relationship of unfilled orders to stocks: 

Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 

van See 750,973,000 65,247,000 9 

coe 171 1,268,073,000 213,071,000 17 

ore 1,825,363,000 168,435,000 q 

a ae 7 236,861,000 15,395,000 6 

— $10,185,000 93,864,000 12 





West Coast Review 


[Special Telegram to AMERICAN LUMBERMAN] 
SEATTLE, WasH., Feb. 17.—The 218 West 

Coast Lumbermen’s Association mills giving 

production, shipments and orders during the 

week ended Feb. 13 reported: 

Production 

Shipments 


57,669,000 


61,510,000 6.66% over production 


Orders 64,137,000 11.22% over production 
A group of 325 mills whose production re- 


ports for 1932 to date are complete, reported 

as follows: 

Average weekly operating capacity 

Average weekly cut for 6 weeks— 
1931 
1932 

Actual cut 


291,492,000 


110,210,000 
63,914,000 


65,757,000 


for 


week ended Feb. 13 


A group of 217 mills, whose production for 
the week ended leb. 13 was 56,956,000 feet, 
reported distribution as follows: 

Unfilled 


Shipments Orders Orders 
rae 18,597,000 20,505,000 66,145,000 
Domestic 
cargo 27,879,000 26,656,000 113,820,000 
Export 11,095,000 13,204,000 $0,063,000 
Local 3,728,000 8) re 


61,299,000 64,093,000 260,028,000 

A group of 204 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1931 and 1932 to date, reported as 


follows: 


Week ended 
Feb. 13, 1932 
56,061,000 
60,174,000 
63,987,000 


Averages for 6 weeks 
1932 1931 
54,612,000 91,847,000 
63,799,000 98,313,000 
66,151,000 101,491,000 


Production 
Shipments 
Orders 





Sales 31 Percent Above Cut 


[Special Telegram to American LumBERMAN] 


Wasuinecton, D. C., Feb. 18.—Four hundred and ninety-six softwood mills of five associa- 
tions for the week ended Feb. 13 reported to the National Lumber Manufacturers’ Association 
production aggregating 91,577,000 feet, shipments, 123,842,000 feet, and orders, 121,073,000 feet. 
The week’s figures for production, shipments and orders follow: 


Softwoods— 


Southern Pine Association 
BERS Ba Aenean Sect aie Sree 
West Coast Lumbermen’s Association 
Western Pine Association 
California Mills) 


ee 
see ee eee eee eee 


Totals, softwoods 


Hardwoods— 


Hardwood Manufacturers’ Institute............ 
Northern Hemlock & Hardwood Mfrs. Assn 


Totals, 


POEs cencdvescens 


(North Carolina mills 














No. of 
Mills Production Shipments Orders 
we 12! 22,187,000 29,148,000 26,355,000 
o« 21 57,669,000 61,510,000 64,137,000 
ee 122 10,839,000 30,143,000 27,829,000 
xe 7 No cut 1,954,000 1,694,000 
ee 21 882,000 1,087,000 1,058,000 
496 91,577,000 123,842,000 121,073,000 
ee 211 9,941,000 16,205,000 14,615,000 
ae 21 1,719,000 1,913,000 1,605,000 
es 232 11,660,000 18,118,000 16,220,000 





Western Pine Summary 


(Special Telegram to AMERICAN LUMBERMAN] 
Port LAND, OreE., Feb. 17.—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
week ended Feb. 13: 
Total number of mills reporting, 122: 


Actual production for weck...... 10,829,000 
EE EET EE Cer 30,143, 00( 
CPGRTS FOORIVOE once ccccvcscsens 27,829,000 
Report of 99 mills: 

COMOPRTINE GRDECHEY onc cicaccccres 122,199,000 


Average for 3 previous years.... 
Actual production for week 


Report of 122 mills: 


33,989,000 
10,839,000 


AVGTARBS POGUCTION ..cccccccccns 63,442,000 

ROE NOD. oa wig wok wee us «\60% 165,065,000 

Stock on hand—Feb. 13.......... 1,818,934,000 

Identical mills reporting, 99: 

Production: ail 
Operating capacity .....ccccece 122,199,000 


Average for 3 previous years. 
Week ended 
Feb. 13, 1932 
10,839,000 
28,740,000 
26,530,000 


33,989,000 
Week ended 
Feb. 14, 1931 

25,673,000 

$8,531,000 

$6,004,009 


Actual for week.. 
Shipments 


Orders 


received om 
Identical mills reporting, 116: 
Production: 

Average for 3 61,473,000 
Week ended 
Feb. 14, 1931 

210,149,000 


previous years.. 
Week ended 
Feb. 13, 1932 
Unfilled orders ..... 163,389,000 
Gross stock on 


hand 1,773,391,000  2,134,108,000 





Southern Pine Report 


New Orteans, La., Feb. 15.—For the week 
ended Feb. 6, 134 mills of a total capacity 
146 units (a unit representing 360,000 feet o 
3-year average weekly production), report as 
follows to the Southern Pine Association: 

Pet. of output 


8-year Ac- 

Production— Carst Feet Ave. tual 

Aver, 3 year.. ... 52,641,000 cae ouee 

Meee o.ccccs ... 20,465,000 38.88 ..-- 
Shipments* .1,272 26,712,000 50.74 130.53 
Orders 

received* .1,209 25,389,000 48.23 124.06 
On hand end 

WEE. 0046005 3,584 75,264,000 . 


*Orders were 95.05 percent of shipments. 

{Car basis is 21,000 feet. 

tOrders on hand at above 134 mills showed 
a decrease of 1.73 percent or 1,323,000 feet, 
during the week. 
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Retail Prices on Residence Bills 


Wasnincton, D. C., Feb. 15.—Following is a statement of average prices, per thousand board 
feet, received’ by representative retailers, during the last week of January, on the items mentioned, 
sold on housing bills for single-family residences, this having been prepared by the lumber divi- 
sion of the bureau of foreign and domestic commerce, Department of Commerce: 


BOARDS, 8485 


r~] 
3) 
a = 
os oT & . & 
; ssh Sey £ BS 
” tha bo = Bo o tf 
n Boe Lame — & 
: o5 wm € 
oe @5e Be Sec 
ere #5 e8rs £°°8 
“oo _— zor ’ i 
Zon GoD S599 {NAD 
22 pQeE EPlE Sts 
my 4c = oes Ons 
SOUTHERN PINE— 
Newark, N. J...--..++-- er --+» %0.00 26.00 
Boston, Mass........e- 75.00 -.-- 85,00 30.00 
nae A i ae 75.00 ..-. 70,00 29.00 
Washington, D. C....... 56.00 re coos 20,00 
Detroit, Mich........0e. ead ee rence mae 
Chicago, Til... .ccceccce 65.50 9 8 86.09 30.50 
Milwaukee, Wis........ Saat bie aa io. So 
Paris, KY.ccccccece cxeeon eee 30.00 
me Towle. Me. .cccsees ee 53.87 cove TO25 2723 
eee 55.00 ee. $0.00 26.00 
Commesd CY, BiG .s 606 0 0 vid a hah alonata eas 
Morfolk, V8ie.csccssoveee 37.50 37.50 37.50 18.75 
WichmonG, VB...-ssccces 60.00 55.00 90.00 24.00 
Huntington, W. Va..... 55.00 .... 80.00 25.00 
ee ee ee 60.00 ese eos beatae 20.00 
(emenion. © Cos cczeews 45.00 40.00 45.00 25.00 
BIMMR, GO. ccccvcces owe 42,58 25.00 38.75 20.25 
SE Sea 10.00 27.50 40.00 20.00 
Jacksonville, Fla....... 55.00 48.75 52.50 30.00 
Oe ee 55.50 30.50 72.00 24.00 
Birmingham, Ala....... 66.50 35.50 85.00 24.00 
Memphis, Tenn......... 63.00 25.00 80.00 27.00 
New Orleans, La....... {8.00 29.50 81.25 22.50 
Sa ee 52.00 41.75 73.00 27.71 
Gesvestenm, TOM. 6s csvee 45.25 36.75 38.50 22.25 
DOUGLAS FIR— 
NS = ee ee ee reap ina ae 
NR). eG as 65.00 are 65.00 30.00 
OO ee ee ares 52.00 52.00 48.00 26.00 
Wilmington, Del........ 90.00 cone t00 
Washington, D. C....... ae coe 68,06 
TS err 75.00 ace’ 
Milwaukee, Wis......... a ein ieee: Se nee 
Minneapolis. Minn...... 5: ..-- 65.06 33.00 
CeO eee 65.62 42.50 58.12 
tk Se ee arenes paca acta ‘ateiy 
Denver, Cole... ccccccces 85.00 .... 55.00 36.00 
Englewood, Colo........ 75.00 .... 55.00 37.00 
San Francisco, Calif.... 50.00 50.00 on 19.00 
PONE, OPO. oc cccccccee 19.40 39.66 38.40 15.00 
Seattle, Wash........<. 55.00 ooo. 41.50 14.00 
PONDEROSA PINE— 
ee Pee $5.00 15.00 acer 26.00 
Newark, N. J........20. 62.60 ey con |6OOO 
| eee 85.00 $1.60 peered ae 
Le i i. re 105.00 50.00 _. Ssee6 
Englewood, Colo....... 105.00 50.00 ea 
IDAHO WHITE PINE— 
Buffalo, N. Y..... eae 73.33 55.00 65.00 60.00 
Denver, Colo........... 105.00 50.00 .... 36.00 


Salt Lake City, Utah....105.00 50.00 .... 37.00 
NORTHERN WHITE PINE— 


Buffalo, N. Y.. 


sca fos “acct 55.00 60.00 60.00 
Detroit, Mich 





Chicago, Ill........c00- ol 20,00 50.00 ae 54.00 
WEST COAST HEMLOCK— 
Wilmington, 2) bikie ee oe i aegis 
Boston, Mass........... ceia is .... 65.00 30.00 
Newark, N. J........... 52.00 32.00 48.00 26.00 
Buatlo, WoW. cic cscses See maceta saan meee 
Minneapolis. Minn...... See sates ewe eee 
Sioux City, Iowa........ 
EASTERN HEMLOCK— 
eee Sea eae: 
Milwaukee, Wis......... 25.50 
SPRUCE— 
Boston, Mass......... * . 35.00 era er 10.00 
Buffalo, N. Y.......... peed —_ von 48:08 
cys iat es 10.00 
CYPRESS— 
Jacksonville, Fla....... 95.00 75.00 75.00 35.00 
New Orleans. La....... 72.50 40.00 .... 38.00 
Wilmington, __, Se .120.00 wees 

ashington, D. C....... wee. 41.00 
Chicago, Tll.........0.. 0125.00 43.00 .... - 
Boston, Mass........... 88.33 pau wnee See 
St. Louis, Mo........... 85.62 46.12 
REDWoopD— 
St. ee 80.00 42.50 
Memphis, Tenn....__ °°" 100.00 38.25 


Wilmington, Del....°"*" 120.00 55.00 


Chinen (Suburbs)....... 9° 50 85.00 
an CRO: 110.00 10.00 


1 common, 
Random length 


1x8-inch, 


No. 


26.00 
45.00 
43.00 
50.00 
45.75 
39.00 


41.00 
30.00 


50.00 
50.00 
50.00 
10.00 





10.00 
30.00 
36.50 
37.00 


3.00 


18.20 
17.50 


60.00 
58.00 
66.09 
33.00 


65.00 
$3.00 


65.00 


69.00 


36.00 
36.50 
36.00 
37.00 
84.00 


10,00 


36.00 
55.00 
67.00 


50.00 
50.00 
75.00 
50.00 


39.00 
42.50 


common, 


Random length 


No. 2 
1x8-inch, 


30.00 
26.75 
27.00 
24.00 
18.75 


24.00 
30.00 
21.00 
25.00 
20.25 
25.00 
30.00 
26.50 


30.00 
27.00 


26.00 
26.00 


62.50 
26.00 
26.00 


58.35 
60.00 
54.00 


32.50 
80.00 
27.00 


84.00 
82.00 
30.00 


34.00 
26.00 


10.00 
50.00 
15.00 


35.00 
$2.00 
50.00 
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DIMENSION, 84S 


x4-inch, 
- to 16-foot 


No. 1 common, 
9 


2 
1 


45.00 


31.00 
34.50 
27.00 
35.00 
27.87 
28.00 
27.00 
20.63 


28.00 


21.50 
25.00 
27.50 
30.00 
30.00 
80.50 
28.75 
27.50 
80.00 
32.91 
26.50 


40.00 
$2.00 
27.00 
35.00 
40.25 
36.00 


35.00 
39.00 
2.50 
1.00 
32.00 
17.40 
19.00 


50.00 


65.00 


34.00 
35.00 


35.00 


50.00 


75.00 
45,00 


No. 1 common, 


9 


100 
50 


x10-inch, 
16-foot 


5.50 


.00 
00 
.00 
.00 


3 00 
.00 


00 
00 


.00 
00 


5.00 
00 


.00 


40 


.00 


2.00 


.00 


.00 


00 


00 


5.00 


00 


2 00 


.00 


.00 


common, 
2- to 16-foot 


2 
x4-inch, 
> 


No. 
1 


30.00 
26.66 
28.00 
31.00 


30.00 
23.37 
25.00 
24.20 


24.00 
28.00 
18.00 
25.00 


16.25 
20.00 
28.00 
26.50 
25.00 
22.50 
23.50 
26.87 
23.25 





50.00 
85.00 


rn, 


3.00 
32.00 


31.00 


30.00 
10.00 


50.00 
45.00 


3 common 
12- to 16-foot 


2x4-inch. 


No. 
) 


25.00 
28.00 
17.50 


19.80 
13.50 


ero RDO Doe, 
ason! 
ooco: 
ooso: 


“14001 
~I1Kth-3 
CI Scr 


25.00 
20.00 


25.00 
20.00 
29.50 


25.00 


25.00 


32.00 
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Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following statistics for 
January, 1932, and comparative figures for Jan- 
uary, 1931, based on reports of the same sixteen 
member mills : 


January January Percent 

1932 1931 decrease 
Production .... 2,272,000 3,615,000 37.2 
Shipments .... 1,759,000 2,384,000 26.2 
eae 1,742,000 3,634,000 52.1 

End of month— 

Orders unfilled. 4,911,000 4,830,000 *1.7 
oS ere 21,511,000 25,997,000 17.2 


*Increase. 
Percentages of 25/32x214-inch Maple Flooring 
Stocks Covered by Orders on Jan. 31, 1932 


Maple, Beech 
Birch Maple Maple 24” 
5 57 89 


Pe 45 57 

RE? toe foe Di ate 10 11 16 

- ASE ee me 4 4 7 
BE DRG ocxsnes 23 25 41 


Values 25/32x2\%4,” Maple Flooring f. o. b. 
Michigan and Wisconsin Mills 
January, January, Percent 
1932 1931 decrease 
Average of First, Sec- 
ond and Third 
 v5o se emesces 41.98 64.95 35.4 





Explains Grade-Marking 
Procedure 


That there may be no misunderstanding as to 
the method by which West Coast lumber is 
grade-marked in the retail yards, the AMERICAN 
LUMBERMAN takes pleasure in printing the fol- 
lowing communication just received from the 
information department of the West Coast 
Lumbermen’s Association, Seattle, Wash. : 

In the AMERICAN LUMBERMAN of Dec. 19, 
1931, page 45, under the heading “Seek 
Grades to Fit City Construction,” is a story 
of a discussion concerning grade-marked 
lumber at New York, at a meeting of the re- 
tail group of the New York Lumber Trade 
Association, in which is given an erroneous 
interpretation of our association’s activities 
in Los Angeles—due, perhaps, to the re- 
porter’s lack of familiarity with the situa- 
tion. 

In the third to the last paragraph, R. T. 
Titus of the West Coast Lumbermen’s Asso- 
ciation, is quoted as saying: 

“He told of the arrangements in Los An- 
geles, where all lumber either comes from 
the mills grade-marked or is so marked in 
the city yards by the city association before 
sale.” 

There is no city association in Los Angeles 
for marking lumber; the marking of lumber 
with the West Coast grade-mark at Los 
Angeles is done by the West Coast Lumber- 
men’s Association, or under its direct super- 
vision. Probably 90 percent is done by yard 
graders who are supervised by our own in- 
spectors. We issue license certificates to dis- 
tributors and retailers under a joint agree- 
ment by the terms of which our association 
inspector has full control of the grading and 
marking. He visits the yards regularly, in- 
structs graders, and inspects the grading 
both at the yard and on the job where the 
lumber is being used. Two of our regular 
inspectors, A. A. Kayser and A. T. Grubb, 
are now located at Los Angeles, supervising 
this work. All the lumber marked under 
their supervision is graded on exactly the 
same rules as that of the association mem- 
ber mills. If a yard or distributor having 
a license, fails to maintain the standard of 
grading established by the association 
through its residential inspectors, its license 
may be immediately revoked. 

In the next to the last paragraph of your 
story, James Sherlock Davis “raised the ob- 
jection to this that nothing could be done 
about selling grade-marked lumber from 
manufacturers’ association mills if the less 
reputable yards were going to be able to buy 
lumber from outside the association and then 
put their own grade-mark on it.” 

That, of course, can not occur in Los 
Angeles, or in any other place in so far as 
the West Coast Lumbermen’s Association 
grade-mark is concerned. Our mark may 
only be used under our own supervision. If 
it is improperly used, and we think deliber- 
ately, the license is revoked. 


‘The most important 
job this association has 





ever undertaken” was 
the way Managing Di- 

J. F. BRYAN, . . : - 
rector J. I. Bryan de- 
Chicago; scribed the new  pro- 


Managing Director 


gram of work of the IIli- 
nois Lumber & Material 
Dealers’ Association. For, at its annual con- 
vention last week at the Stevens Hotel in Chi- 
cago, the organization accepted the responsibil- 
ity, on behalf » its members, of putting the 

“Muncie plan” of building trades rejuvenation 
into operation in ‘Titinoie cities and towns. 

Mr. Bryan, or W. G. Joyce, field service di- 
rector, or P. L, Diederich, service director, will 
help any dealer or group of dealers who want 
to organize the building industries and other 
civic interests of their communities in such a 
manner as to stimulate building jobs that will 
put men back to work, similar to the plan used 
in the Indiana city as described by W. FEF. 
Price, the plumbing supply dealer who has ad- 
dressed several conventions of lumber dealers 
and other building trades. He told the Illinois 
dealers about it Wednesday afternoon, and be- 
fore the convention was over plans were well 
under way to get immediate action in this State. 

At the close of the session a dealer ap- 
proached Mr. Bryan to make plans for bring- 
ing the association secretary to his town, and 
Mr. Bryan told him substantially this: “You 
get your Chamber of Commerce leaders and 
other men interested, together at a meeting, 
and I will come down and tell them about this 
plan, just how it has been worked. That is, 
I will if I am given enough time to really tell 
it. If I have to try to tell it in a half hour, 
or twenty minutes, I won’t come, because it 
wouldn’t do any good. It will take time, and 
some work, to get a program of this kind un- 
der way.” The dealer went away intent on 
putting the idea across. 

Illinois lumber dealers in 1932 are going to 
continue to pay plenty of attention to their 
lumber sheds, and to display of their wares so 
people will want to buy them, but they are 
also going to mix in with the problems of town 
economics and do what they can to give their 
customers the money with which to buy—which 
in most cases means giving them work to do— 
and to give the home-ownrer more for his money 
by means of a reduction in taxes on real estate 
and a proportionately greater amount of the 
tax burden assumed by personal property.  IIli- 
nois lumber dealers now are actively and in- 
tensely interested in the operations of building 
and loan associations, Government bureaus and 
commissions, politicians, manufacturers, whole- 
salers and any others who directly or indirectly 
influence the amount of lumber and other prod- 


ucts they can sell and how much they can get 
or i THURSDAY MORNING 

That broadened interest was especially no- 
ticeable in the Thursday sessions. The morn- 
ing was devoted to a forum for dealers with 
the general subject of “Business Ethics and 


Good Merchandising.” A. C. Gauen, of Col- 
linsville, presided, and his ready wit aided ma- 
terially in bringing out all features of the ques- 
tions under discussion. He started it with a 
discussion of overhead, and came con- 


to the 
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Creating New Markets and Making 
All Markets Pay 


Illinois Retailers in Closing Sessions Learn What and 
How to Sell Farmers, and Survey Future of Industry 


Note: A report of the Tuesday and 
Wednesday sessions of this convention 
appear on pages 33-35 of the Feb. 13 is- 
sue.—Epiror. 





retailer's 


clusion that every department of a 
share of the over- 


business should carry its fair 
head, because only by so doing may the dealer 
have accurate knowledge of what each item 
costs and thus prevent charging one item with 
too much overhead and another with not enough. 
The dealer should make it a point to so ar- 
range his bookkeeping as to spread this expense 
equally. 

In regard to price cutting, President George 
I’, Colton, of Rockford, showed his fellow deal- 
ers that whenever a price is cut on one item, 
one of two things is bound to happen—either 
the amount is made up on some other transac- 
tion, penalizing the second customer and _ al- 
lowing a chance for ill will there, or the cut 
represents a direct loss to the dealer himself. 

That touchy subject, trade relations, was given 


a fair and impartial looking-over by P. L. 
Diederich, who put the issue squarely up to 
the retailers themselves. Manufacturers, or 


part of them at least, have signified their will- 
ingness to give retailers the co-operation they 
have been demanding, and lists of these manu- 
facturers, and wholesalers too, are available for 
the dealers. It now is up to the dealer to buy 
from only those mills who have come in on 
this program of square-shocting—the program 
of the Southern Pine Association and the West 
Coast Lumbermen’s Association and other 
groups which have similar objectives. It is 
up to the dealer to refuse to let a slightly 
cheaper price per thousand make him buy the 
substandard products of mills who won't “play 
ball” in this great effort to put the industry 
higher in the estimation of its customers. Mr. 
Diederich urged the dealers to be “choosey” 
about the mills from which they buy, and Mr. 
Bryan, in adding his hearty approval to this, 
reminded the dealers that “the manufacturer 
checks up on you, and your sales policies, before 
he accepts you as a distributer—why shouldn't 
you check up on him?” 


Paint and Hardware as Money Makers 


“I'd recommend paint to any retail lumber 
dealer. We made money trom our paint last 
vear. We have a complete line of hardware, 
and in 1930 in a town of 1,000 population we 
sold $1,100 worth. Fifty or sixty women came 
into our store last week, but I don’t suppose 
very many of them got back as far as the lum- 
ber department. Just interested in the paint 
and hardware. Our 1931 paint sales dropped 
off, but not as much as other items we handle. 
We don’t make so much money out of barn 
paint as we do out of four-hour enamel, so we 
put most of our efforts into four-hour enamel.” 

Those are some of the things Chester L. 
Schwartz, of Elkville, told his fellow dealers 
in giving his answer to the question “Are paints 
and hardware desirable side lines?” and he 
made it plain that during the last year or so 
these have been main lines, and not side lines, 
with his company. He mixes his own paint, 
taving a volume sufficient to justify this, and 
puts his own trade mark on it. Having these 
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he eet 


two kinds ot merchandise to sell at a time whe 
selling new homes has been extremely difficy) 
was for his company, Mr. Schwartz said, * 
case of a pinch hitter knocking a home ry 
with the bases loaded.” 

One question that always torments lumbe 
dealers who are considering taking on a stock 
of hardware is that old one, “What will th 
hardware dealer think about it? He’s my frien 
now, but what if I go into competition with 
him?” Mr. Schwartz replied, when this que. 
tion was put to him, that there was some jj 
feeling at first but that it soon wore off, anj 
that the hardware dealers now “usually giye 
us a chance to make a little money” when k 
runs out of some item and has to buy it from 
a hardware dealer. Contractors, too, have 
found that the lumberman sells hardware x 
standard prices, and frequently when they giv 
millwork orders they add ne — along 
the hardware for the job, too.” . Hinceh- 
liff, of Galesburg, said that Png ie sells : 
garage he usually tries to sell the paint for i 
too, 
added line. As to how much these two line 
(paint and hardware) help the sale of lumber 
Mr. Gauen summed up the opinions several ex- 
pressed when he said it was using the depart: 
ment-store formula, “Bring them in to buy on 
item, and then sell them something else.” Ii 
a lumber company has a good display well 
it is well to have it lighted whenever there is 
a good display for it, and “the more lines you 
have, the more excuse for a lighted window.” 

Miss Bernice Goedde, of East St. Louis, wh 
has the distinction of being the only woma 
in the lumber industry who is a licensed archi- 
tect, told how the B. Goedde & Co. show room 
was to a great extent made possible by th 
sales of paint and hardware. This show room 
which she designed, is for the purpose of dis 
playing stock cabinets and other millwork 
they would appear in use in a house. In con 
nection with it is the company’s paint and hard- 
ware store. There is a small stock of lumber 
at this place, too, but only for the convenient: 
of customers who call for it themselves, as ™ 
deliveries are made from this stock of lumber 
The lumber yard, in another part of the cit) 
takes care of the delivery orders. 

Walter Paveur. also of East St. Louis, com 
plimented Miss Goedde on her abilities and « 
the fair competition from her company, ait 
said that his company is enabled to do mort 
business, also, because of the Goedde display. 

H. H. Sonnemann, of Vandalia, Ill, at 
nounc ed that his company’s paint sales _nettet 

7 percent in 1931, and added that in his opinio 
the sale of paint is necessary to the lumber 
vard’s business in the future, with unit sellin 
increasing in importanc e as it is. “Tf we aft 
to be good lumbermen,” he said, “we will have 
to have paint to sell, as part of our service. 





and finds that it costs no more to sell th® 
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What Chance Has the Lumber Dealer! 


“There’s a place in the picture for any mat 
who wants to mé ike a place for himself. There § 
is a place for him if he conducts his business 
as he should.” That, concluded W. G. Joyce 
is the situation of the lumber retailer today, de 
spite the difficulties—or the opportunities—prt 
sented by outside competition. He mentionet 
ways of meeting the various forms of competi 
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tion: You can’t help the “smart fellow”—he’ll 
have to learn for himself, and in the meantime 
you'll just have to stick it out. If your compe- 
tition is a price cutter, make him get educated 
to what his costs of doing business really are, 
and for his own interests he’ll come to terms. 
The itinerant roofer need not make a profit on 
the material he uses, for he counts on the 
profit from his labor only, but publicity will 
“fix” him—a bit of advertising as to what the 
tumber yard offers will keep the itinerant 
roofer from coming in and taking orders for 
roofs at prices much higher than the dealer 
would think of *harging. 

\s to the mail order houses, during the last 
vear they have had the advantage of financing, 
and until we can offer some finance plan, our- 
selves, we will just have to “grin and bear it.” 
But otherwise they have no advantage over 
us, for now that the roofing companies make 
them buy on the same terms we do, we have 
the price advantage. Why talk about the mail 
order houses when we admit we can sell cheaper 
than they can, in our own towns? Tell our 
cystomers about it! Advertise what we can 
do! 

You don’t need to advertise? You have been 
in your town since 1867? Certainly the people 
who have lived there since ’67 know you, but 
how about the family that just moved in last 
week? Take your ledger of ten years ago— 
look at it and see how many names ycu had 
‘n it then that you're still selling. We turn 
over our books on the average every ten or 
fifteen years. What you were even fifteen years 
ago doesn’t count. Tell your customers what 
you are and what you have to offer, now. We 
have let our stocks get to the shape where we 
have not sufficient Jumber to provide our trade 
with what it needs. I know one dealer who 
had a chance to sell 2,000 fect of shiplap, for 
cash, but he told the customer, after a look at 
his shinlap stock, “I can’t let you have it, for 
that’s all the shiplap I’ve got, and some one 
else might want some.” 

The morning session ended with a discussion 
of grade marking. Mr. Joyce said that to him 
it appears that as many dealers are for it as 
are against it, and vice versa, and the sugges- 
tion of a State law to force the use of standard 
grades, marked plainly, “wouldn’t get very far 
in Springfield.” Mr. Gauen said that his com- 
pany’s sales are 95 percent grade-marked lum- 
ber, and that Collinsville and surrounding ter- 
ritory is so sold on its superior quality that “we 
can sell our grade-marked lumber against the 
competition of that stuff from across the river,” 
the low-priced offerings of some St. Louis lum- 
bermen. By a special arrangement with the 
Southern Pine Association this company, like 
numerous others in that territory, is privileged 
to put the SPA grade mark on the lumber in 
its yard, but Mr. Gauen is finding in most 
cases that it pays to buy the lumber grade- 
marked from the mill instead of putting the 
mark on it at the yard in Collinsville. “It’s the 
only way to sell,” he declared. “Have a grade 
and stick to it.’ He was not in favor of any 
Government measure concerning the marking 
of lumber, because “there is too much Govern- 
ment in business right now.” He urged rather 
that the dealers refuse to buy outside of the 
mills that do grade-mark. Mr. Bryan said 
that the question would be brought up at dis- 
trict meetings, and the advisability of a referen- 
dum discussed there. If a referendum is de- 
sired on this question, it will be held. 


THURSDAY AFTERNOON 


Whether they know it or not, farmers need 
to buy more of the products that lumber dealers 
fave to sell. They have the liquid assets avail- 
able to do the buying. Even if they don't get 
the improved buildings, they are paying for 
them anyway. The farm industry is overbur- 
dened with a surplus of production equipment, 
most of which is inefficient, there is a way to 
remedy the situation and put agriculture back 
on its feet without any Government farm re- 
lief, and the building industry holds the key. 
Intense interest was manifest in the faces 
ot the lumber dealers as D. P. Livingston, of 
Successiul Farming, Des Moines, Iowa, told 
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them how to “sell farm relief.” For it all 
sounded so simple, and sensible, logical, and 
workable, an outgrowth of the “feed-weed- 
breed” program being promoted by his pub- 
lication and other leading farm interests. It 
was of the livestock-raising farmers he was 
talking, and he talked of them as factory man- 
agers. Their livestock is their factory equip- 
ment, and the average farmer has about $30,- 
000-—a nice tidy sum, as any one will admit— 
invested in his farm and buildings and livestock. 

The farmer feeds his livestock, and part of 
this feed the animal uses to keep itself alive. 
Any feed over and above the amount necessary 
to keep alive goes, first, for the purpose of 
keeping the animal comfortably warm—it goes 
into heat—and then whatever energy is left 
goes into production—of meat, if the animal is 
a meat producer, like a steer; or of eggs, if 
it’s egg-laying poultry such as a hen; or milk, 
if it is a milch cow. It is from the energy that 
goes into production that the farmer gets his 
profit, if any. The first two parts, keeping alive 
and keeping warm, are expenses, and the greater 
proportion of the food-energy that must go into 
these, the. smaller the proportion that is left 
for production. 

The farmer can re- 
duce the _ proportion 
necessary for keeping 
alive by carefully 
weeding out the in- 
efficient animals and 
keeping only those 
breeds and those 


specimens of the breeds 
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that give greatest pos- 
sible returns for the 
feed they eat. He must 
pay more to buy these J 





high quality animals, ssence & GoEDDs 
we —. See SERNICE R. GOE > 
but they really cost “"Sast st. Louis, IIL: 
him less, because of ‘Talked on Benefits 
their smaller main- of Display Room 


tenance costs. é 

The other means of reducing the expense ot 
livestock or poultry raising is by making it 
easier for the animal to keep warm and dry, 
which absolutely necessitates the two well known 
building“ations,” insulation and ventilation, re- 
spectively. If the building is not insulated, it 
will be naturally cold when the weather outside 
is cold, and the farmer probably will blame it 
onto cracks in the barn, and will keep the build- 
ing closed up as tight as possible. It will still 
be cold, though, and the cows—suppose it is 
cows we're talking about although this applies 
equally well to other animals—in their efforts 
to keep warm by using up the energy of the 
feed they have eaten, will throw off moisture 
from their bodies, leaving an excessive amount 
of moisture in the air, as damp walls or frosty 
walls will prove. Health will be bad, the pro- 
duction of milk will be reduced because 
much energy went into heat, and in order to 
make any money in the winter time the farmer 
must have more cows than he ordinarily would 
need. Then, when the summer comes and they 
can live natural lives again, their milk produc- 
tion goes up and the large number of cows on 
this farm and other farms like it will result in 
an overproduction of milk. Result: Mr. Farmer 
doesn’t make money in the summer because 


so 





35 


milk prices are so low, and he doesn’t make 
money in winter because he doesn’t have enough 
of it to sell. 

“What he must do is sell part of his herd, 
keeping only the number necessary if they 
were always in good production, and put the 
money into better buildings, well insulated and 
well ventilated. His livestock is a liquid as- 
set, capable of bringing him money on the mar- 
ket today. “Of course,” conceded Mr. Living- 
ston, “he won’t get the real value of the ani- 
mals now, because prices are so low, but then, 
so are the prices of everything else, including 
the building materials he’d have to buy, low. 
So he really wouldn’t be losing anything. It 
will simply be a transfer of assets from cows to 
buildings.” 

He showed how this same thing applies to 
other animals—the hog, for example: “Every 
time a little pig dies because of improper hous- 
ing, you can hold it up by the tail and say to 
the farmer, ‘There is 140 pounds of feed that 
you'll never get paid for.’ It means just that. 
And that’s what happens when February far- 
rowing is tried without proper housing. Febru- 
ary farrowing is necessary to beat the slump 
in prices, but it is impossible unless the hogs 
are comfortably housed. 

“You lumber dealers never had such a chance 
in your lives. You can be leaders in bringing 
prosperity to your farmers. They haven't been 
making any money, and it’s your fault—you 
have for sale by the carload the very thing 
they need. Go tell them about it. Tell them 
what makes a good building good and what 
makes a bad building bad, and tell them how 
to cut their costs by making their buildings 
better. They all have too much _ livestock. 
Drive out among them, and talk to them. 
Don’t he afraid they'll ask you a question that 
you can’t answer. Get to know their problems, 
and your experience and building knowledge 
soon will tell you what they need. It is your 
opportunity.” ; 

As a pleasant little surprise feature Mr. Col- 
ton introduced Miss Dorothy Ellen Ford, con- 
cert pianist and dramatic artist, who greatly 
amused the lumbermen with a reading “Motor- 
ing in the Nineties.” She had given a program 
of music and readings earlier in the day before 
the ladies’ auxiliary. Then the president asked 
George D. Rose, of the Spahn & Rose Lumber 
Co., Dubuque, Iowa, to describe the President’s 
Conference on Home Building, held recently at 
Washington, D. C. 


A Matter of Grave Concern 


“It was very disturbing to me,’ Mr. Rose 
said earnestly, “for I went there expecting to 
take part in a conference on home building, but 
found that the committees had been working 
already for something over a year, the reports 
were all prepared and in a manner inimical to 
the interests of lumber, and the whole thing was 
‘cut and dried’—all we were supposed to do 
was to adopt the reports as the voice of the 
conference. Only three lumbermen were given 
committee appointments; two of us were put 
on one committee and one on another, leaving 
29 of the 31 committees with no lumber repre- 
sentation at all. 

“And we found that the whole program was 
in the hands of men opposed to the lumber in- 
terests. The chairman of the committee 
which Mr. Compton served was a ‘bug’ on so- 
called fireproof construction, and he would lis- 
ten to nothing else. They wouldn't listen to 
insurance statistics on the comparative fire- 
resistant abilities of wood and other materials. 
What they were interested in was mass construc- 
tion, fabricated buildings, and ‘fireproof’ ma- 
terials. The fact was brought out that the 
building industry is the only industry that still 
relies on hand labor—that other industries have 
cheapened the price of their products by intro- 


on 


duction of mass production metheds. It was 
contended that modern machine ideas of con- 
struction should and would allow a working 


>~ 


man to have a house for $3,000 instead of $7,000, 
and it would be built in six days instead of six 
months.” 

Mr. Rose said that home building was com- 
pared to the manufacture of suits, that the 





36 


home of the present is “tailor made” and the 
owner must pay tailor-made prices for it; 
whereas the avowed object of the conference 
was to produce good “ready-made” homes. 
“For $3,000 we should be able to furnish the 
laboring man a home better than the one he 
now pays $6,000 for,” he said, and called atten- 
tion to the fact that powerful organizations are 
backing the effort to introduce materials other 
than lumber into this field. Furthermore, 
things are actually being done as he showed 
by several allusions to news of the day, and 
“inquiries are now out for about two billion 
feet of insulation” to be used in a project to 
build homes, with furnace, kitchen stove, plumb- 
ing and other such necessities included, for 
$3,000. It was for such purposes, to build 
homes of this type and build them of materials 
other than lumber, that most of the members 
of the conference took part, and the reports 
were written with this end in view. 

“It was impossible for us to get a copy of 
the reports until a half-hour before the con- 
ference started, and they were so voluminous 
that it was impossible for us of the lumber 
group to accomplish much in the way of in- 
terpreting them. All we were able to do was, 
by a vigorous protest to the Secretary, to keep 
the conference from adopting the reports until 
a continuation committee shall have had an op- 
portunity to go through them.” 

Mr. Rose added that after the Washington 
conference—“maybe they were not together but 
it is significant’—the lumber manufacturers 
took great interest in the mill fabrication of 
wood homes. Which brought the line-yard head 
to a pointed question: 

“Where’s the retail lumberman in that sort 
of picture? That’s what interests me.” 


Will We Be Ready? 


The chief concern of the lumber industry now 
should be, not when a change for the better 
may come, but getting “its house in order so 
as to be ready for business when it does pick 
up,” the dealers were told by Alton J. Hager, 
of Lansing, Mich., in the closing address of the 
convention. The business will come, he prom- 
ised, for in spite of the deceptive appearance 
of many “For Rent” signs there is a great 
shortage of single family homes, caused by the 
continued increase in population and the abrupt 
and almost complete cessation of building. 
There is business even now for those who will 
work, and not rely upon the methods of a day 
when business came easy, when one could get 
in a rut and stay there and business would 
come to him (the way everybody really likes 
business to be) but “Rut Street is a broad thor- 
oughfare leading to nowhere. Drifting with 
the tide must eventually bring us to the falls 
below. What we need now is strong swim- 
mers.” 

“We have everything now we ever had ex- 
cept courage and confidence. We're not all 
through with this depression—we’re being tested 
as other generations have been tested.” 

The industry must realize, the speaker con- 
tinued, that it has competition it never had be- 
fore, and must put energy into selling, design, 


manufacture and distribution as it never did 
before. “A lot of the lumber we have been 
selling was what should not have been sold 


for what the public wanted,” he admitted, but 
added that there have been improvements in 
the way lumber has been manufactured, but that 
the press of the nation has not given attention- 
getting space to such improvements like it does 
for improvements in automobile design or radio 
design. The home building industry, in com- 
petition with the automobile building industry, 
does not get its share of the nation’s income. 

A large part of the cause of this is the poor 
quality of materials and construction allowed 
in the past. “I wish,” he said, “I had one-half 
of one percent of the money we in the industry 
have lost to jerry builders that we have put 
in business in competition with the good con- 
tractors who build well and pay promptly. But 
the speculative builder has taken himself out 
of the picture and his return is quite remote.” 
There has been difficulty, Mr. Hager said, in 
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obtaining for the retailer a price that would 
allow him to compete with other sales agencies, 
but that has been cared for by agreements with 
manufacturers, engineered by associations. “But 
the associations have gone as far as they can— 
now it’s up to you individually to get a list of 
the mills in the several associations, who will 
work with you, and buy from them.” 

He urged the necessity of selling the home 
as a complete unit, as other, competing, prod- 
ucts are sold, and to provide financing for it, 
again in line with inducements offered by com- 
peting products. The Washington conference 
did accomplish one good thing, he said—it es- 
tablished “the safety of selling homes on the 
deferred payment basis.” He described the op- 
eration of the National Homes Finance’ Cor- 
poration, which even now has money available 
for modernization work, and so offers a chance 
to compete with the financing of the mail order 
companies. He read, also, a copy of a letter 
sent to 2,100 building and loan associations, 
with the endorsement of Julius Klein and some 
other Government officials, urging them to con- 
sider the proposition of the Permaness Co., 
which sells homes direct to the consumer, and 
Mr. Hager urged all the dealers to ask their 
local building and loan association about it. It 
is alarming, he said, when “the best friend 
we've had, as far as financing is concerned,” 
gets to thinking lumber is not the right ma- 
terial and that the lumber dealer does not give 
proper supervision to jobs. It is one of the 
jobs associations must tackle immediately, he 
said, and _ closed 
with a strong ap- 
peal to the dealers 
to give full support 
to their association, 





MRS. CHAS. 
DOHERTY, 
Spring Valley, Ill. 
President of 
Ladies’ Auxiliary 





_ for “if we ever 
ne 4 needed organiza - 
<2 an tion, it is now. 

> Re a, We've got to have 

be ZA organization, but 

some one has to 

pay for it. We need co-ordinated effort, by the 

association and by the individual. Get behind 

the organization and get behind the manufac- 

turers who are doing the things you’ve been 
wanting them to do, and help.” 





Resolutions 


Secretary Bryan read the resolutions, which 
were adopted unanimously, and included the 
following provisions: Demand for tax relief, 
and less “Government in business enterprises 
which can well be conducted by individual citi- 
zens’ —that is, fewer Government bureaus and 
minimum of overlapping of efforts; commenda- 
tion of Congress for authorizing President 
Hoover’s recommended Reconstruction Finance 
Corporation, and a recommendation that Con- 
gress speedily pass the Home Loan Discount 
Bank Bill; support of dealer distribution of 
building materials, and commendation of manu- 
facturers’ associations which have favored this 
policy; protest against any discrimination in 
prices or discounts against the retail dealer, 
with special reference to the roofing manufac- 
turers, 75 percent of whose products are sold 
by retailers; commendation of the “Muncie 
plan” for stimulating building trades employ- 
ment, as described by W. E. Price, and urgent 
recommendation that it be used in Illinois com- 
munities, to which cause the facilities of the 
association were pledged. 


THE ANNUAL BANQUET 


While not as largely attended as on some 
previous similar occasions, the annual banquet 
on Thursday night was one of the most enjoy- 
able and entertaining ever held by the associa- 
tion. The guest speaker was Dr. Roy L. Smith, 
preacher, philosopher, humorist, whose address 
was wholesome, entertaining and instructive. 
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Many of the old sayings generally accepted 
true, such as “You can’t teach an old dog te 
tricks,” “The good die young,” “Two and ty, 
make four,” “There is nothing new under the 
sun” etc., were carefully dissected and shoy, 
to be not always true by any means, and each 
was shown to have a lesson of its own and, 
distinct bearing upon the happiness and welfy, 
of the human family. Dr. Smith is an ente. 
taining after dinner speaker and his address a ‘ 
thoroughly enjoyed by all who heard him, fy. 
lowing the banquet, the floor was cleared ay) 
dancing was enjoyed for several hours, 


LADIES’ AUXILIARY ACTIVITIES 


While the men were so earnestly engage) 
in their investigations into the past, presen 
and future of lumber retailing in Illinois, tif 
members of the Ladies’ Auxiliary were also ep. 
joying a full program. They were left largely 
to their own resources Tuesday, and Wedne.® 
day morning they were invited to inspect th 
convention exhibits, but on Wednesday afte. 
noon they all enjoyed a matinee presentation 
of “Grand Hotel” at the Grand Opera Hoy 
Thursday morning they visited the Art Inst. 
tute, returning to the hotel for the annul 
luncheon, the entertainment feature of whic 
were readings and piano solos by Miss Dorothy 
Ellen Ford. ; 

After the 
were elected: 

President—Mrs. Charles Doherty, of Springf 
Valley. 

Vice 
Normal 

Corresponding secretary—Mrs. 
of Normal. 

Treasurer—Mrs. 
field. 

Recording secretary—Mrs. C. C. Brubaker, of 
Robinson. 








luncheon the following officer # 


president — Miss Mae Billings, of 


B. L. Dolen, & 


William Ruhle, of Spring. 


All these officers were re-elected, except Mrs, 
Ruhle, who succeeds Mrs. Charles L. Schwartz, 
of Naperville. 





Provides Building Construction! 
Scholarship 


7 

Boston, Mass., Feb. 16.—A_ scholarship oi 
$500, providing tuition in the department oi 
building construction at the Massachusetts In- 
stitute of Technology, has been established by 
the New England branch, Associated General § 
Contractors of America, Leonard C. Wason, 
chairman of its educational committee, has just 
announced here. In addition to full tuition for ¥ 
the first year, the scholarship also provides en- 
ployment for the student by a member of the 
association for three years after his graduation 
with the degree of bachelor of science in build- 
ing construction. Establishment of the scholar- J 
ship, which will be awarded annually for five 
years, beginning next fall, was made in the be- 
lief that specially trained engineers of excep- 
tional ability will have a marked effect on the 
future of the building industry by improving 
methods and reducing waste. Commenting upon 
the great value of this scholarship, Professor 
Ross F. Tucker, in charge of the building con- 
struction course at Technology, said: 

The building industry stands on the thresh- 
old of an era of change. Building is pri- 
marily and fundamentally the art of using 
materials with the greatest efficiency ant 
greatest economy. The modern builder, t 
measure up to demands of our times, must 
have profound knowledge of the science o 
materials, must be an able administrator ane 
an engineer of highest professional attain 
ments. In the field of home construction 
which touches the welfare of all our people, 
there is much to be accomplished. We sti! 
build a wooden house in much the same way 
as it has always been built. We are wasting 
vast quantities of raw materials and money 


a 





in building flimsy, short-lived structures, but 
at the moment we have nothing to replace 
them at a corresponding cost. No problem 
in science more closely touches the comfort 
and well-being of our people, and no prob- 
lem offers greater opportunities to the young 
engineer. 
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Southwestern lowans Attack Problems 


See Tax Reduction for Homes, and Sanity in Business Methods, 
Coupled With Much Hard Work, as Principal Needs 


of the Retail Lumberman of 1932 


Councu. Biurrs, lowa, eb, 15.—Urging 
jumbermen to return to saner methods of do- 
ing business, to have faith in the future, and to 
work for the reduction of taxes which are “so 
high that it discourages building” were the key- 
notes sounded at the twenty-sixth annual con- 
vention of the Southwestern lowa Retail Lum- 
bermen’s Association here last Wednesday and 
Thursday. 

Resolutions adopted at the closing business 
session of the association endorsed the Govy- 
ernment’s Reconstruction Finance Corporation 
and asked that facilities of the corporation be 
extended so far as is practicable to the pros- 
pective home owners in the rural communities ; 
(2) that lumbermen of southwestern Iowa take 
leadership in an effort to re-establish faith and 
confidence, realizing that despite present un- 
satisfactory values of farm products, there is 
a need for better homes and farm buildings; 
(3) that the association vigorously oppose any 
and all forms of government that tend to in- 
crease bureaus, boards and commissions with 
doubtful functions seeking to regulate the op- 
eration of private business, with the point in 
view of cutting costs of government. 

Officers elected for the ensuing year are: 

President—Frank Olson, 
Co., Logan, Iowa. 


Youman Lumber 


Vice president—Henry Homan, ir., Hoffmann 
Bros, Lumber Co., Manning, Iowa. 
Secretary-Treasurer— Charles R. 


Hawkeye Lumber Co., Creston, 
elected. ) 


Glattly, 
Iowa (re- 


Directors—E. E. Evans, Fullerton Lumber 
‘o, Council Bluffs; F. O. Aiken, Aiken Lum- 
ber Co., Corning: and C. A. Berry, Green Bay 
Lumber Co., Shenandoah. 


Opening the convention Wednesday morning, 
President C. A. Berry stressed the need of 
iumbermen to “get back to work.” 


We can no longer sit about the office with 
our feet on the desk and wait for business. 
It used to come to us years ago but now we 
have to out and get it. There are still 
some persons who have money and they are 
going to spend some of it in building, he said. 
Lumbermen must restore confidence in them- 
selves and their business before they can hope 
to restore it to the public, he added. 


£0 


Points to Tax Menace 


Taking the topic of taxes for his major 
theme, Ormie C. Lance, of Minneapolis, secre- 
tary of the Northwestern Lumbermen’s Asso- 
ciation, said that with taxes going up at an 
alarming rate “this grievious burden is one of 
the main obstacles confronting the prospective 
builder and property owner.” He urged lum- 
bermen to take a keen interest in the matter 
ot attempting to reduce government costs in 
order to aid in the reduction of tax levies. 
“However, it is not right,” Mr. Lance said, “for 
taxpayers to howl about high taxes in one 
breath and in the next ask the legislator to 
make some appropriation from public funds for 
something they have an exceptional interest in.” 

Metal fabricated homes, ready to be bolted 
together when received by the purchaser, will 
not make much of an inroad on dealers in this 
part of the country, Mr. Lance told the group, 
but added that it was one item in their busi- 
ness that should be watched closely. 

\ brief round-table discussion of various 
topics concerning lumbermen followed. Prin- 
cipal among the topics discussed was the sale 
ot the complete unit. 

J. W. Jones, of the Shenandoah Lumber Co., 
at Shenandoah, one of the leading dealers in this 








Note: A _ preliminary report of the 
first day’s session of this annual conven- 
tion appeared on page 41 of the Feb. 13 
issue.—Ep1rTor. 





part of the State handling the sale of completed 
units, told the group that his units could best 
be sold where the cost was to be under $10,000. 

The sale of the complete unit multiplies the 


responsibility of the lumber dealer a good 
many times, There are many more things 
to figure on and one must be familiar with 
many items, he said. Most of the completed 
units sold by the Shenandoah company are 
sub-let to contractors. This keeps the con- 


tractor on good terms with his material dealer 
and is a factor to be reckoned with in smaller 
cities. Another point of vantage in the sale 
of the completed unit is that it helps to elim- 
inate competition on the one particular job, 
Mr. Jones said, because the customer recog- 
nizes the service his lumberman is giving him 
and in many instances feels obligated to con- 
tinue his buying there. 


Punch, power and personality are needed as- 
sets of lumbermen today if they are to do the 


opening of the convention Thursday morning. 
He dwelt upon the economic conditions of the 
country as seen from the viewpoint of a his- 
torian. 


Sees Urgent Need for Replacement of 
Farm Buildings 


Belief that Iowa farmers are ten years be 
hind other States in farm buildings was ex- 
pressed by Kirk Fox, of Des Moines, editor 
of Successful Farming. 

Although Iowa farmers have excelled those 
in many other States in the condition and type 
of machinery, they have continued to use their 
old buildings which were constructed from 
forty to eighty years ago. Iowa farmers to- 
day, he added, need cow stanchions instead of 
so many horse stalls. Motor trucks, cars and 
tractors should not be driven into the hay 
shed where they are likely to cause a fire. 
All of these buildings will soon be replaced by 
the Iowa farmer, Mr. Fox believes. From the 
viewpoint of a lumberman, three things 
Iowa farmers need the most are higher prices 
for farm products or lower lumber prices and 
the need of the building industry to find new 
and cheaper ways of building. 

Fabricated structures are the thing of the 
future, Mr. Fox believes, and while metal in- 
terests have started the movement of mass 


production of buildings which can be bolted 
together when received, it will not be long 


before the lumber industry will be doing the 
same thing. 

New and cheaper building material would 
greatly aid in promoting a farm building pro- 

















Officers and directors of Southwestern lowa Retail Lumbermen’s Association. 

Cole A. Berry, Shenandoah, director and retiring president; Charles R. Glattly, Creston, secre- 

tary-treasurer; Frank Olson, Logan, president; Henry Hoffmann, jr., Manning, vice president; 
Ed E. Evans, Council Bluffs, director 


best in their business according to Harry L. 
logleman, of lowa City, who spoke briefly on 
salesmanship and sales methods. Mr. Fogleman 
stressed the need of dealers to become aggres- 
sive in their search for new business. It will 
take harder work to get business now than in 
the past, he said. 

When the Government leaves the field of 
transportation railroads in this country will be 
able to work out their own problems, C. D. 
Morris of Chicago, of the western railways’ 
committee on public relations, told the conven- 
tion. 

If we are to remedy the situation it must be 
done by eliminating the inequalities evident. 
Permit the roads to charge adequate, but fair, 
rates for their services; place their competi- 
tors on an economic equality with themselves, 
by compelling each form of transportation to 
pay all the costs of operation out of its earn- 
ings, instead of charging a portion of these 
costs to the taxpayer, he concluded, 


Lumbermen were lauded for their work in 
pioneering the nation through their efforts to 
promote the construction and ownership of 
homes by William P. Welch of Logan, Iowa, 
attorney and political candidate. 

The farm depression for the most part is 
due to the inability of Europe to absorb our 
export surpluses, Louis Bernard Schmidt, of 
Ames, head of the department of history and 
government, Iowa State College, said at the 


Left to right: 


gram in Iowa, he added. One new industry 
which should be cultivated by the lumberman 
is the manufacture of cooling tanks for farms 
where dairy products are kept. While the ma- 
terial in these jobs, he said, does not amount 
to much this development in marketing has 
brought about necessary changes in cellars, 
fruit houses and other buildings. 

“The Mystery Man in the Lumber Business” 
was the topic discussed by Charles R. Black, 
of Corning, Ark., who told the delegates that 
there really was something the matter with the 
lumber business and that the proper remedy 
was a change of diet. 

The diet needed by lumbermen is the diet 
of profits, and it will cure the ills 100 per- 
cent. You are just doing two things, buying 
and selling merchandise, and you have just 
two things to watch, your costs and your sell- 
ing price and the difference between these two 
is your profit. When you fail to make a 
profit there is just one of two things wrong. 
You’ve either put your cost price too high 
or your selling price is too low. 

The closing address of the convention was 
given by R. A. Kirkpatrick, of the Union Pa- 
cific Railroad. He presented an illustrated lec- 
ture on United States parks and forests in the 
West. 

The annual banquet Thursday evening 
brought the convention officially to a close. 
More than three hundred persons were in at- 
tendance during the sessions. 


38 


AMERICAN LUMBERMAN 


Pennsylvanians Prepare for 


©) Retailers Must Adapt Themselves to Modern De- 
velopments Q| Friendly Co-operation With Other 
Branches of Trade in Promotion Efforts Needed 


PirrspurGH, Pa., Feb. 15.—The silver anni- 
versary convention of the Retail Lumber Deal- 
ers’ Association of Western Pennsylvania, held 
in Hotel William Penn last week, brought an 
unusually large registration and offered the visi- 
tors a broad and constructive program. [|The 
opening session was reported in the Feb. 13 


issue,— EDITOR, | 
The Thursday forenoon session was given 
over to wholesalers. Pittsburgh is a great 


wholesaling center, and relations between whole- 
salers and retailers in this area are close and 
cordial. Joseph W. Cottrell brought greetings 
from the Pittsburgh Wholesale Lumber Deal- 
ers’ Association, mentioning mutual needs and 
expressing appreciation for the cordial relation- 
ships and stating that while the times are 
strenuous there are evidences of optimism. 

C. McGill brought greetings from the sales- 
men’s association, commonly known as “Pals.” 
He mentioned especially the fact that the public 
is changing and needs constant education about 
lumber and its uses. 

W. W. Schupner, secretary-manager of the 


National-American Wholesale Lumber Asso- 
ciation, stated that the whole world is suffer- 
ing changes, and the lumber industry is not 


immune. In that industry three problems are 


apparent; the disappearing lumber market, the 
turmoil produced by practices within the in- 
dustry and the large production capacity of 


the mills. Manufacturers are taking heroic and 
successful steps to reduce production and de- 
serve support in their efforts. The trade pro- 
motion campaign so far has fallen largely upon 
manufacturers, but other branches must join 
in this effort. 


Relations With Wholesalers Considered 


Correcting the disorganization within the in- 
dustry is showing progress. It is interesting 
to note that at the present retailers are finding 
it necessary to justify their services to the 
public, much as wholesalers had to justify their 
services to retailers. This means that the two 
branches have a common problem. Such things 
as storage yards and pool-car buying are open- 
ing the way for new retail competition by help- 
ing new and not needed yards to start and 
operate. Truck deliveries from steamers in- 
dicate that the opening of the Panama Canal 
is working revolutionary changes in the business. 

Mr. Schupner described the long negotiations 
which led to the formulation of the lumber dis- 
tribution statement. Wholesalers thought that 
policy making should be regional; since condi- 
tions were not the same everywhere. But they 
were outvoted. The statement is only a recom- 
mendation, but it can be pointed to as a guide; 
and it is clear that there are distinct functions 
for each of the three branches, functions which 
must be performed and which add necessary 
costs to distribution. The wholesalers have 
aided in raising the standards of the business, 
and they are glad to join in movements to de- 
fine services on a high and practical plane. 

Spencer D. Baldwin, the widely known re- 
tailer of Jersey City, recalled early retail vards 
that advertised wholesale service on their signs 
to give the impression of low prices. They are 
out of business. A commission salesman in 
those days was a man who sold to retailers and 
contractors at the same price, without getting 
caught. When caught, he became a scalper. 
Wholesalers have demonstrated their importance 
in the trade, and in Mr. Baldwin’s opinion their 
ethics are often higher than those of retailers. 


Note: A report of the Wednesday 
session of this convention appeared on 
page 45 of the Feb. 13 issue.—Eprror. 





Mr. baldwin then repeated some statements 
he made last fall at the National convention 
about the dangers to retailing of neglecting to 
perform retail functions; of asking manufac- 
turers to carry stock and create trade and of 
developing collateral lines of trade at the ex- 
pense of lumber. Developing means for cutting 
stock to a minimum, such as pool-car buying, 
distributing yards, truck loads at carload prices 
and the like eventually open the field for the 
competition of the under-financed yard and may 
eventually open it to direct distribution by 
manufacturers. How 
long, Mr. Baldwin 
asked, will manufac- 
turers and wholesalers 
continue to be the re- 
tailer’s angel? If re- 
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Retiring President 


in promoting every- 
thing else from elec- 
trical equipment to 
jack knives, they need R. F. 
not be surprised if the 
public stops buying 
lumber. The steel- 
house idea is being promoted; and dealers would 
better begin promoting the lumber house if they 
wish to stay in business. 


McCREA, 
Pittsburgh, Pa.; 
te-elected Secretary 


Tells of Manufacturers’ Trade Extension 


Arthur T. Upson, of the National Lumber 
Manufacturers’ Association, mentioned as evi- 
dence of the co-operation in the trade that here 
was a retail convention in charge of whole- 
salers and being addressed by a representative 
of manufacturers. After mentioning the trade 
extension program and its excellent results, Mr. 
Upson stated that lifting the country out of 
depression was more than one industry could 
do alone. The Government is attacking the 
task, and for the time politics have been retired. 
The central obstacle is fear; and the attempts 
at credit release are aimed at dissipating this 
fear. There is more money in the country than 
in the boom years, and bank failures have re- 
duced bank deposits but about 4 percent. The 
real lack at present is of check money, and 
this lack is caused chiefly by hoarding. The 
Reconstruction Finance Corporation and the 
home loan discount banks are means taken by 
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rade Changes 


the Government to effect these changes and ty 
dissipate fear. 

The Pittsburgh Wholesale Lumber Dealery 
Association invited the retailers to be their 
guests at luncheon. 


THURSDAY AFTERNOON 


former Goy. John S, Fisher, Indiana, Pa 
was the first speaker at the afternoon session 
and dealt with co-operation as a fundamental 
of sound business. Much of this address dealt 
with public finance. Gov. Fisher stated that 
at the present time ticker prices have little 
relation to real values, and he recalled that 
as banking commissioner of the State in the 
depression of ten years ago he directed bank 
examiners to value certain securities held by 
banks at full value and not at ticker prices: 
and as a result the State had practically no 
bank failures. The governor questioned some 
of the acts of international bankers. These men 
sold foreign securities on a percentage, took 
their profits and now have few if any of the 
securities. In closing he discussed the Fed- 
eral efforts at economic revival. 

R. T. Titus, of the West Coast association, 
read telegrams of greeting from A. J. Hager 
and Adolph Pfund of the National association 
urging support of the home loan discount banks 
bill. He commented upon several clauses of 
the distribution statement. He stated that re- 
tailers are in a sense manufacturers’ salesmen, 
and manufacturers are furnishing funds for 
trade promotion to benefit all branches of the 
industry. 

E. C. Leach, of the Firestone Tire & Rub- 
ber Co., then described the struggle his com- 
pany has had with mail-order competition, 
Firestone is fighting the battle of the independ- 
ent dealer; and much of the contest turns upon 
the seeming effort of the mail-order men to 


discredit the independent in all lines. This is 
made possible by the willingness of certain 
manufacturers to make special-brand articles 


which they sell to mail-order and chain stores 
at prices lower than those charged for stand- 
ard branded articles sold to independents. 


Reviews Home Owning Conference 


Louis Brandt, a famous housing engineer of 
Pittsburgh, spoke on the lessons to be learned 
from the President’s conference on home own- 
ing. He described the organization of the vari- 
ous committees. The crux of the problem of 
renewed home construction seems to lie in 
finance. But in addition to this the industry 
itself must find ways of co-ordinating its vari- 
ous services. Previous depressions have been 
lifted by the creation of new industries; and 
the co-ordination of the building industry along 
the lines indicated will create what is essen- 
tially a new industry. The building material 
dealer is the central factor; and if the indus- 
try can create this close co-ordination and can 
produce a house high in value because of de- 
sign, location, construction and financing there 
is every reason to believe that this new industry 
will lead the way into prosperity. 

A. W. Holt, of Chicago, then gave his strik- 
ing address and demonstration of estimating, 
using the famous model to prove that all roots 
are plain roofs and as easy to figure as floors. 
He explained the House Valuator. The audi- 
ence stayed well past the closing hour to hear 
this story to the end. 

The banquet was held Thursday evening at 
the William Penn Hotel. President Daugherty 
acted as toastmaster, and the speakers were 
Rabbi Samuel H. Goldenson, of Pittsburgh, and 
Strickland Gillilan, of Washington, D. ©. 
Dancing followed the speaking program. 


CLOSING SESSION 


At the beginning of the final session there 
was an impressive service for the departed, 
conducted by Rev. C. B. Wible, of Pittsburgh. 
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This final session was a celebration of the 





February 


twenty-fift 
in charge 
Co., Pitts! 
Union ass! 
which fun 
originally 
gssociatior 
mentioned 
ciation an 
his inforn 
memories 
BERMAN. 
jections al 
When I 
he intr¢ li 
J. Stewat 
the associ 
at the ear 
out; a pe 
Cornelius, 
replied to 
claims ab 
sisting th 
piling lu 


Los A 
ers from 
gram, a 
Lumbern 
andria H 
of near]; 
the speal 
the orga 
explainir 
that of t 
ing succ 

Georg 
of the r¢ 
Griffen, 
both of 
operatio 
out for 
bermen’. 
going f 
with sey 
to do b 
in bett 
“Ours i 
ing und 
a local 
with th 
“T belie 
ever thi 
The sp 
with tl 
out of 
some ti 


Mr. 
said al 
club, s 
proved 
the m 
expens 
the mc 
commi 
membe 

Chai 
Pasade 
Gibbs 
cement 
that h 
compa 
inating 
the su 
floor 
tected 
tracts 
mittee 
in de 
agree 


then | 
fully 

Ciatio 
assoc 
out | 
clubs 





), 1939 


CS 


and to 


ealers’ 
» their 


a, Pa 
Session 
mental 
S dealt 
d that 
> little 
d that 
In the 
| bank 
eld by 
Prices: 
Ily no 
| some 
s€ men 
» took 
of the 
» Fed. 


‘iation, 
Hager 
ciation 
banks 
ses of 
at re- 
esmen, 
Is for 
of the 


Rub- 
com- 


tition, | 


epend- 
> upon 
len to 
‘his is 


ertain | 


rticles 
stores 
stand- 


-e 


er of 
arned 
own- 
vari- 
em of 
ie in 
lustry 
vari- 
been 
; and 
along 
es sen- 
terial 
ndus- 
d can 
yf de- 
there 
lustry 


strik- 
ating, 
roofs 
loors. 
audi- 

hear 


1g at 
herty 
were 

and 


’ 


there 
irted, 
argh. 








* the 


February 20, 1932 


twenty-fifth birthday of the association and was 
in charge of J. J. Munn, of the Munn Lumber 
Co, Pittsburgh. Mr. Munn recalled the old 
Union association, reaching into several States, 
which functioned from 1880 to 1907. This was 
originally a credit association. The present 
association was organized in 1907. Mr. Munn 
mentioned the early conventions of the asso- 
ciation and stated that he had gotten most of 
his information and corroboration of his own 
memories from the files of the AMERICAN LuM- 
gerkMAN. Mr. Munn brought a wealth of recol- 
lections and of humor to this history. 

When he had completed the historical survey 
he introduced a number of former officers. A. 
|. Stewart, of Washington, was treasurer of 
the association for ten years. Ile recalled that 
at the early meetings the wholesalers were kept 
out; a policy since completely changed. R. S. 
Cornelius, of Butler, was president in 1911. He 
replied to a quip of Mr. Munn about his early 
claims about low cost of unloading cars by in- 
sisting that his labor costs for unloading and 
piling lumber were but 10 cents a thousand. 


Californians 


Los ANGELES, CALIF., Feb. 13.—With speak- 
ers from every section of the State on the pro- 
eram, a mid-year session of the California 
Lumbermen’s Association was held at the Alex- 
andria Hotel today. An enthusiastic attendance 
of nearly 200 filled the assembly room where 
the speakers told briefly what the committees of 
the organization have been accomplishing and 
explaining activities of other groups, principally 
that of the allotment plan which has been work- 
ing successfully. 

George Wood, of Wood Bros. Co., chairman 
of the roofing committee, and “Chuck” (C. H.) 
Griffen, jr.. Homer T. Hayward Lumber Co., 
both of Santa Cruz, told in detail the excellent 
operation of the allotment plan, as it has worked 
out for members of the Coast Counties Lum- 
bermen’s Club. Mr. Wood said that it has been 
going for three years and has worked well, 
with seventy members organized under the law 
to do business on a higher plane and resulting 
in better ethical relations between dealers. 
“Ours is a purely business organization, operat- 
ing under the committee system, and is entirely 
a local setup, being aided by but not conflicting 
with the State association,” Mr. Wood stated. 
“I believe that similar results can be had wher- 
ever there is an organized lumbermen’s group.” 
The speaker also told how this had done away 
with the obnoxious “hatch roofer” and_ that 
out of a total of nearly fifty such operators 
some time ago, there are but ten left. 


Mr. Griffen, in supporting all that had been 
said about the success of the Coast Counties 
club, stressed the fact that the success was 
proved in dollars and cents. He showed that 
the members regarded their dues not as an 
expense but as an investment and that one of 
the most valuable features was the arbitration 
committee which settles all differences between 
members. 

Chairman Earl Johnson, Johnson Lumber Co., 
Pasadena, then introduced Frank N. Gibbs, 
Gibbs Lumber Co., Anaheim, chairman of the 
cement committee. He told of the progress 
that had been made in dealing with the cement 
companies and the success in prospect for elim- 
inating the trucking nuisance. This brought up 
the subject of paving jobs, discussion from the 
floor indicating that the dealers should be pro- 
tected and should benefit from all paving con- 
tracts within their districts. The cement com- 
mittee of the association will continue its work 
in demanding for the lumber dealers equitable 
agreements in the future. 

- Dean Prescott, Valley Lumber Co., Fresno, 
then told how the cement problem was success- 
fully dealt with in Oakland by the State asso- 
ciation. He stressed the value of the State 
association in lumber dealer activities through- 
out California, although he stated that local 
Clubs are essential. He showed in detail what 
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He added that dealers who in these days are 
eternally growling don’t know when they are 
well off. George E. Evans, of Pittsburgh, for- 
merly of Fairchance, was the originator of the 
association plan book. He recalled some of 
the history of this association activity and urged 
its continuance. D. S. Milloy, of Erie, recalled 
dealers who thought that 10 percent over cost 
was margin enough. 3ut the beginning of 
prosperous days came when dealers learned the 
real cost of doing business. W. R. Cole, of 
Punxsutawney, recalled early experience in try- 
ing to incorporate the wholesaler’s functions in 
the retail yard and stated that it couldn’t be 
done. George F. Hoge, Canonsburg, president 
in 1928, was not present. A. M. Haines, Con- 
nellsville, president in 1929, recalled that as 
the year when lumbermen began to expand. 
They got ownership of hotels and theaters and 
even of churches. Others introduced were J. 
D. P. Kennedy, G. P. Textor, S. W. Means, 
Walter A. Ahlers and Carl Van der Voort. 
Reporting for the resolutions committee Mr. 
Van der Voort offered resolutions favoring the 


had been accomplished in San Joaquin Valley 
through the California lumber council. 

As for similar activities in the extreme south- 
ern part of the State, Jerry Sullivan, San Diego, 
said that while theirs is only a gentlemen’s 
agreement, it has done much to bring about a 
better understanding and to solve problems by 
means of weekly meetings of the members. He 
also stressed the proper mark-up on materials, 
saying that the tendency to mark up all the 
traffic will bear when times are good and 
volume big is only to invite competition. Also, 
that by placing the proper mark-up, the legiti- 
mate and competent dealer can operate at a 
profit, whereas the “chiseler” will not find it 
to his advantage to come in. Thus, instead of 
having to liquidate yards with a lot of junk on 
hand, there will not be such a problem as over- 
supply of yards in the first place. A number 
of speakers heartily endorsed this angle of Mr. 
Sullivan’s talk. 


Gives Warning on Credit Risks 


An interesting subject was introduced into 
the meeting when R. Elliott, chairman of the 
legislative committee of the State Bankers’ As- 
sociation, spoke on foreclosures and selling of 
trust deeds, giving many figures to show the 
prevalence of such matters at this time, and 
warning the building supply men to give close 
attention to these factors to protect themselves. 
“You have relied too much upon your lien law 
instead of upon your credit risks,” he said, in 
pointing out the importance for building mate- 
fe merchants to check their credit risks care- 
ully. 

In closing the program, Dee Esseley, secre- 
tary of the association, recounted the difficulties 
he had during the last year in organizing the 
San Francisco, Oakland and other northern 
districts, where he has been for that period of 
time. He explained the methods employed in 
formulating the allotment plan and the prob- 
lems to be overcome. “Under the present con- 
dition, the co-operative system is the only 
method for distributing the business properly,” 
he said. “Unless we employ justice and care in 
setting our quotas, we can accomplish nothing. 
However, we find that most of the difficulty is 
caused by the obstinacy on the part of dealers 
who hold out for one or 5 percent more in 
order to make a dollar for themselves instead 
of doing what is equitable for the good of the 
industry.” He pointed out, however, that suc- 
cess was eventually rewarding their efforts and 
that the northern districts have been pretty well 
organized and sold on the allotment plan. 

The meeting could not be complete without 
a word from President Harry Lake who has 
given so much of his time to the work of 
association. In his characteristic manner, he 
made an impassioned plea for better and closer 
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reconstruction program before Congress and 
authorizing the sending of telegrams to sena- 
tors and representatives favoring the passage 
of the Home Loan Banks bill. 


Officers Elected 


Officers, elected by the directors, were as 
follows: 


President—C. A. Derby, Monessen, Pa. 


First vice president—G. N. Glass, Pitts- 
burgh, Pa. 
Second vice president—A. M. F. Stiteler, 


Beaver Falls, Pa. 

Treasurer—G. P. Textor, Wilkinsburg, Pa. 

Secretary—R. F. McCrea, Pittsburgh, Pa. 

General Counsel—Carl Van der Voort, Pitts- 
burgh, Pa. 

Counsel to Chamber of Commerce—C. W. 
Iams, Pittsburgh, Pa, 

Retiring President Daugherty, after express- 
ing his gratitude to the members and officers, 
introduced the new president, C. A. Derby, who 
made a brief address. 


Discuss Business Methods 


co-operation. He pointed out that during the 
last year the association had lost but 3 percent 
of its membership, which, during the general 
economic stress, was remarkable. “As for the 
allotment plan, in the present state of fallen 
volume, I am thoroughly sold on it,” he stated. 
“I .can not conceive of any other plan, and 
where it has been introduced, it has proved it- 
self highly successful.” 

He added that the establishment of the cen- 
tral estimating plan has done more to stabilize 
and equalize prices and deal justly with all 
dealers than anything heretofore. He warned, 
however, against hiring a secretary and expect- 
ing him to do everything. No secretary, re- 
gardless of how efficient he is, can do all things, 
he said. It requires an active dealer group 
who look upon the secretary as their “sales 
manager.” 

Finally, he pointed out that the “little fellow 
has a distinct place in the picture” and that 
even the big concerns have recognized this fact. 
“T feel that retailer trade promotion will be the 
next step,” Mr. Lake concluded. 

A banquet and dance were held at the Paris 
Inn for the lumbermen and their wives after 
the business meeting of the day. 





Kentucky Considers New 
Taxation 


LouisviLLe, Ky., Feb. 16—There is consid- 
able legislation proposed in Kentucky that will 
add to business costs. 

One bill would amend the present gross retail 
sales tax law, to double the present graduated 
figures, making the first $100,000 of business 
cost one-tenth of one percent, and calling for 
straight one percent on $500,000 or over. The 
present rate is one-twentieth of one percent to 
$400,000; and graduates to one percent on 
$1,000,000 or over. 

Then there is a bill to place a tax of one- 
fourth cent on each kilowatt hour of electricity 
sold, and which, of course, would be passed on 
to the consumer and prove very expensive to 
electrified lumber plants. 

Another bill would tax all automobile oils 
or greases at the rate of 5 cents a quart, or 
5 cents a pound, and any oils that could be 
used in autos which if it worked as gasoline 
taxes did, would include most industrial oil and 
grease. There is also a bill to increase the gaso- 
line tax one cent a gallon to six cents. A bill 
would .also place a road mileage tax on trucks 
used as common carriers, of one cent per mile 
on each two tons of capacity. 

A bill has already passed one house that 
would limit working hours of contractors to 
8 hours on any public buildings or construction. 
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15.—The eyes of the na- 
| tion are turned to the 
building trade to lead 


the people into better 
times, A. T. M. Rust, 
of Christiansburg, re- 
tiring president, told the 
members of the Virginia 
Lumber & Building 


A. T. 


M. RUST, Supply Dealers’ Asso- 
Christiansburg; ciation in making his 
Retiring President annual report at the 
opening session of the 

convention held here last Friday and Saturday at 
the John Marshall Hotel. Stating that he 


had attended the recent President’s conference 
on home building, President Rust gave his im- 
pressions of it and declared that 


To us lumber dealers comes the opportun- 
ity for bringing the people of our State and 
communities to a condition of home minded- 


ness. tecently a slogan has been adopted by 
some of the factors of our industry to this 
effect: “Spend for the Home in 1932.” I 
think it is a good idea. Values put in homes 
are more stable than anything I know of. 
They tend to benefit more industries and 
create greater stability than any other un- 
dertaking. Little wonder, then, that this 
important subject is receiving such serious 
and thoughtful consideration from our Na- 


tional Government. 
that in our home 
tion activity lies 


The Government realizes 
building and in construc- 
the greatest hope of our 
getting out of the woods of depression and 
out of the quicksands of despair. May I 
urge each and every man here to change his 
attitude from one of accepting conditions 
just as they are to one of fight and aggres- 
sion? 

The dealers were welcomed to Richmond 
by William H. Schwarzschild, president of the 
Richmond Chamber of Commerce. 

John H. Rosenberger, of Winchester, in re- 
sponding to the welcoming address, said that 
“we are faced with a moral crisis. We can not 
revolutionize business in a day. We can not 
look to the White House or to the bankers 
alone to change the situation speedily and 
satisfactorily. It is up to all of us.” 


Report of Secretary 


In his annual report, M. 
secretary and manager, said: 
So much is being said about the depression 
that I take this occasion to declare that con- 
ditions are not half so bad as we have gradu- 


Harris Mitchell, 


ally prepared ourselves to believe they are. 

If we will tise our mental energies to bring 
out the best in us, we shall very likely be 
able to look back a few years from now and 
realize that what seemed to be misfortune 
was for us a blessing—a blessing be it ever 
so disguised now. The material men who 
profit the most are the ones who learn how 
to meet existing conditions the best. Noth- 


ing else affords quite so many practical ideas 
as the trade convention starring industry 
and business counsellors. 


Tells of Reconstruction Finance 
Corporation 


Operation of the Reconstruction Finance Cor- 
poration and special legislation for the relief 
of Federal farm banks will provide the avenue 
of escape from the strained credit situation 
with which the country has been afflicted, as- 
serted Walter F. Shaw, of Washington, D. C., 
trade extension manager of the National Lum- 
ber Manufacturers’ Association, who has made 
an intensive study of activities in Washington 
for national credit release. 
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“Today's need,” said Mr. Shaw, “is for 
powerful relief forces which will penetrate into 
every section of the country and be made to 
clear the credit obstacles out of the path of 
recovery, coax hoarded currency back to the 
banks, release frozen resources and make funds 
available for renewed enterprise everywhere.” 
The principal agency operating to this end, he 
said, will be the Reconstruction Finance Cor- 
poration. 


Says American Consumer Is Home-Minded 


A. A. Hood, vice president of the National 
Homes Finance Corporation, of Chicago, 


brought greetings from Al Hager, president of 
the corporation. 

A revolutionary change has taken place in 
the lumber industry, Mr. Hood reminded his 
hearers. It is going to be difficult for the 
older ones in the industry to adapt themselves 
to these changing conditions, but they must and 
will, he said. “Home building will lead us 
out of the depression. The retail lumber dealer 
is the keystone in the recovery movement.” 

The building industry, he said, is the one 
major industry in the United States that has 
not been mechanized. Machine power has not 
supplanted man power in the building indus- 
try in this country. The American consumer 
buys five times as much man power when he 
builds as he does when he spends his money 
with any other industry. The building indus- 
try employs labor to the same extent as it did 
twenty-five years ago, he asserted. What this 
country needs, and what it will have, he pre- 
dicted, is ancther building wave. 

The American consumer, he said, is home- 
minded and is ready for a home-building pro- 
gram, despite the fact that during the present 
depression, many have lost their homes, but 
he must have something the contractor-bid and 
the speculator-bid systems do not provide. He 
wants a well-built home and an easy, sane and 
safe plan of paying for it. 

He outlined five simple steps to put the re- 
tail lumber dealer in the forefront, where he 
belongs: First, co-operation with other re- 
tailers in furthering a home building program. 
Second, organized co-operation of the manu- 
facturers. Third, organized financing. Fourth, 
organized local industries which have a part in 
a home-building program. Fifth, creative sales 
efforts. 

“The individual can not do it alone,” he said. 
“There must be co-operation between a strong 
group of retail dealers and manufacturers. 
Meeting the problem of financing is for the in- 
dustry, not the bankers. The industry must 
solve the problem.” 


Sees Greater Co-operation Developing 


Hal B. Alston, of New York, eastern sales 
manager of the Pacific Lumber Co., said he 
found that the manufacturer and wholesaler to- 
day are leaning toward greater co-operation 
with the retailer. 

The for 
heart, is, 
volume business, 


reason 


this so-called change 
he said, 


quite obviously, lack 
which causes directors 
sales in these two channels of business to 
find ways and means of increasing their 
particular business. One of the first thoughts 


of 
of 
of 


after the decision has been reached that 
something must be done, and what seems to 
be the accepted method, is to obtain closer 


relationship with those with whom they are 
doing business and, of course, by doing this, 
it is natural that an exchange of ideas fol- 
lows in the wake. This, of course, leads to 
a maximum degree of co-operation. 

I find today that the manufacturer feels 
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Virginians Will Strive For 


Revival of Home Construction— 
Hold Trade Relations Conference 
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that he should, more 
or less, follow through 
with his sales. By this, 
I mean that he should 
give the dealer every 
possible aid and put in 
his hands such infor- 
mation as will the bet- 
ter equip him, gen- 
erally, to compete with 
a specialty salesman, 
who, in most instances, 
is thoroughly trained 
in presenting the 
merits of his product. 


Taking as his subject, “Building for Perma. 
nence,” Lawrence I. MacQueen, business coyn- 
sel and economist, of Pittsburgh, Pa., said that 
free and unrestrained or unlimited competition 
is not a new thing; that, to the contrary, it 
has been brought down through the years, hay- 
ing its birth during the French Revolution. 


M. H. MITCHELL, 
Roanoke; 
Re-elected Secretary 

















“The idea is not new,” he said; “it appealed 
to our forefathers.” 

Maj. LeRoy Hodges, managing director of 
the Virginia State Chamber of Commerce, out- 
lined the important developments achieved for 
the benefit of business and industry in the State 
in recent years and those contemplated for the 
future. 

The pendulum of American business is ready 
to begin its upward swing toward the greatest 
period of prosperity history has ever known, 
J. Ben Wand, of Jacksonville, Fla., told the 
convention at the Friday session, giving his 
reasons therefor. 


Officers and Directors Elected 


At the Friday afternoon session officers and 
directors were elected as follows: 

President—John H. Rosenberger, J. 
Rosenberger & Co., Winchester, Va. 

First vice president—W. Creed Davis. Sit- 
terding, Carneal & Davis Co., Richmond, Va. 

Second vice president—W. FE. Berry, W. F 
Berry & Son, Harrisonburg, Va. 


Third vice president—G. W. Herring, Alex- 
andria, Va. 


Ww. 


Treasurer—S. T. Massey, Richmond, Va 
(re-elected). 
Secretary-manager—M. Harris Mitchell, 


Richmond, Va. (re-elected). 
National director—Fred W. Kling, Adams 
Payne & Gleaves (Inc.), Roanoke, Va. 
Board of directors—A. P. Surles, of Dan- 
ville; E. A. McMullan, of Clifton Forge; G. R. 


Thompson, of Marshall: W. P. Ames. of 
Rooslyn: Chris Weaver, of Newport News; 


W. F. Gibson. of Wvtheville: H. E. Kennedy, 
of Roanoke; F. B. Gilbert, of Farmville: C.B. 


Nettleton. of Covington: Craig Ruffin, of 
Richmond: T. Whyte, of Petersburg, and 
W.C. Arrington, of Norfolk. 


Members of the advisory council of retired 
presidents—A. T. M. Rust: W. A. Barksdale, 
Charlottesville Lumber Co., Charlottesville: 
F. W. Kling, Adams, Payne & Gleaves (Inc.), 
Roanoke; J. Watts Martin, J. E. Etheridge 
Lumber Co. (Inc.), Norfolk, and W. W. 
Coffey, Kinnier Co., Lynchburg. 


Resolutions Adopted 


Positive opposition to any policies of discrimi- 
natory discounts by asphalt and roofing manvw- 
facturers was declared in resolutions adopted 
by the association at the concluding session Sat- 
urday morning. The association went on rec- 


ord as endorsing the Home Loan Discount 
Banks bill, now pending in Congress, and de- 
plored direct selling by manufacturers and 


(Continued on Page 52) 
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Wisconsin Dealers 
in Annual Meeting 


Nore: A report of the Wednesday 
afternoon and Thursday sessions of this 
convention will appear in the Feb. 27 
issue of the AMERICAN LUMBERMAN.— 
EpiTor. 


— 





MuwauKeEE, Wi1s., Feb. 16—With a regis- 
tration running 15 percent or more above that 
of last year and with the main arena of the 
Milwaukee Auditorium filled with exhibits, the 
Wisconsin Retail Lumbermen’s Association this 
afternoon began its forty-second annual con- 
vention. To uphold the tradition of unusual 
events and to leave no one in doubt about the 
association purpose, the surprise opening con- 
sisted of a three-round boxing bout between 
“Kid Lumber” and “Kid Depression.” This 
was put on by a team of dancing girls, with 
seconds and referee. Ben Springer was time 
keeper and presided over the bell. Kid Lumber 
won by a knock-out; likewise doing some dam- 
age to susceptible retail hearts. 

President S. S. Solie, of Janesville, opened 
the formal part of the program, in Kilbourn 
Hall, with his presidential report and analysis 
of business prospects. He interpreted the large 
attendance as evidence of the power and use- 
fulness of association membership and _ labor. 
Since competition is now between industries 
rather than between units within an industry, 
the association is the logical tool to direct and 
organize industrial effort. A list of expendi- 
tures for various items by an average family 
shows that maintenance and repair of the home 
ranks quite low. Efforts to raise this expendi- 
ture upon the home must be a co-operative 
undertaking. Associations have two general 
junctions. This promotional effort to stimulate 
and increase business is one, and the protection 
of the interests and rights of individual mem- 
bers is the second. Trade abuses are being cor- 
rected; and the secretary in protecting the in- 
terests of his members is succeeding in creat- 
ing good will. 

President Solie thinks the future of business 
will be largely what business men make it; for 
there is dormant business waiting, and those 
most energetic and able in uncovering it will 
prosper best. Salesmanship must shift from 
price cutting to the demonstration of value. 
rhe president closed by repeating the conven- 
tion slogan: “Depend upon something besides 
price to make people want to do business with 
you, 


Past-President Medal Presented 


A pleasant ceremony followed, in which H., E. 
Beckwith, of Chetek, presented the past-presi- 
dent medal to Ben F. Springer, of Milwaukee. 
Mr, Springer last year completed three years 
ot service as president. Mr. Beckwith, himself 
a past president, referred to Mr. Springer’s 
distinguished services and welcomed him into 
the Past-Presidents’ Club. In response Mr. 
Springer referred to the pleasure he had had 
as president of the association. He also re- 
lerred to the high place in the industry occu- 
pied by Hoo-Hoo; the lumbermen’s fraternity 
ot which he is head. 

Secretary D. S. Montgomery did not present 
4lormal report, as this story of the year’s work 
has been printed and will be distributed to mem- 
bers by mail. He introduced several guests and 
visitors: Henry Westerman, Montgomery, 
Minn,. president of the Northwestern associa- 
tion, and Ormie C. Lance, of Minneapolis, 
secretary of the same organization; Orville H. 
Greene, of Syracuse; A. W. Holt, Chicago, and 
the representatives of the trade press. 
Treasurer D, O. Head, Kenosha, made a 
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Past President’s medal 
presented to Ben F. 
Springer 


brief summarized report, showing the associa- 
tion finances to be in the black. 


Committee Appointments 

The following committees were appointed: 
Resolutions and trade relations—Otto E. 
Lay, Kewaskum; C. K. Arp, Sheboygan; H. E. 
Beckwith, Chetek; J. H. Brannum, Racine; 
J. Il. Burt, Wausau; W. K. Collins, Madison; 
J. E. Heath, Hilbert; J. A. Middleton, Ripon; 
Ralph E. Nuzum, Viroqua; R. W. Richards, 
Janesville; and B. H. Broderick, Brodhead. 
Necrology—Stanley M. Wilsey, Janesville; 
M. Buswell, Amasa, Mich.; Frank Giese, 
Princeton; Fred Laue, Alma, and A. B. 
Saunders, Milton. 
Nominating—B. F. 
W. Wilbur, West 
Appleton; H. E. 





H. 


Springer, Milwaukee; H. 
Allis; William Fountain, 
Beckwith, Chetek; Frani 
Bodden, Horicon; George W. LaPointe, jr., 
Menomonie, and Otto E. Lay, Kewaskum. 
This committee consists of former presidents. 


Yesterday, Today and Tomorrow 

The final address of the session was delivered 
by H. Foster Goslin, Wildwood-by-the-Sea, 
N. J., on the subject, “Yesterday, Today and 
Tomorrow in the Retail Lumber Business.” 
Mr. Goslin is an able orator, and his address 
was of an inspirational nature; so a brief report 
could not indicate its power and scope. In deal- 
ing briefly with the immediate objects of lumber 
retailing he mentioned four points; contact with 
the customer, selling the complete unit, offering 
a financing plan and making available a higher 
quality house at less cost. He analyzed the 


advertising in a certain national magazine and 
showed that about 4 percent was devoted to 
building material, and this was aimed at sell- 
ing particular items and brands and not at pro- 
moting the desire to build. 


Mr. Goslin referred 
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A boxing match between “Kid Depression” and 

“Kid Lumber” was a feature of the opening 

session. “Kid Lumber” won by a knockout in 
three rounds 


Hear Inspirational Addresses 
on Modern Merchandising— 
Honor Past President - - - - 


with approval to an article in a recent issue of 
the AMERICAN LUMBERMAN which indicated 
that this advertising directly to the trade of 
special brands creates a serious problem for 
the retail dealer. If he does not stock those 
brands, his customers assume that he carries in- 
ferior articles. 

Mr. Goslin stated that much selling and serv- 
ice effort should be applied to the inexpensive 
house field. The cheap housing of the country 
is a disgrace; and much of the dealer service 
is directed solely to the rich one-third of the 
people. Much of the address was an apostrophe 
to the American home; and it was embellished 
with poetry and quotations from orators and 
social leaders. 

A. W. Holt, who yesterday conducted one 
of his famous schools in figuring estimates, was 
introduced and spoke briefly. He will appear 
later on the program. 

This evening Hoo-Hoo is giving a dinner and 
cabaret for all men attending the convention, to 
be followed by a concatenation. This con- 
catenation, in turn, is to be followed by enter- 
tainment and dancing. This dinner and “Music 
Box Revue” are to be held at the Shroeder 
Hotel. 

From four to six this afternoon and all to- 
morrow forenoon, the exhibitors have the right 
of way. The exhibits in the main arena are 
not only numerous but also attractive. Although 
sidelines other than lumber are numerous, wood 
and wood products are well represented. 

At noon today President Solie gave a lunch- 
eon to the officers and directors and to the trade 
relations commitee. 





Urges Passage of Home Bank 
Bill 

Mapison, Wis., Feb. 15.—J. J. Fitzpatrick, 
local lumber wholesaler, and Hoo-Hoo keyman 
for Wisconsin, has been doing some excellent 
work in behalf of the Home Loan Bank bill 
now pending in Congress, the passage of which, 
it is felt by lumbermen, bankers and other in- 
formed persons, would greatly help the lumber 
business and the country in general. 

Mr. Fitzpatrick, who is chairman of the prop- 
erty owners’ division of the Madison Real 
Estate Board, as well as a director in the Madi- 
son Trust Co., received a telegram from H. S. 
Kissell, president of the National Association 


of Real Estate Boards asking him ‘to get 
27 property owners of the Madison division to 


wire him not later than Feb. 16, urging the 
importance of passage of the Home Loan Bank 
bill. Accordingly, at a noon meeting of the real 
estate board, a message was authorized stating 
that home owners, building and loan associa- 
tions, trust companies and banks expressed their 
approval and their faith that passage of: this 
bill would help every business. 

Mr. Fitzpatrick also mailed 100 circular let- 
ters on the same subject to all lumber mills of 
Wisconsin, West Coast Lumbermen’s Associa- 
tion, Southern Pine Association, Western Pine 
Association, and various banks and trust com- 
panies. 

Mr. Fitzpatrick says that every lumber manu- 
facturer, retailer and lumber salesman, as well 
as all others interested in the passage of this 
bill, should write or wire their senators and 
congressmen urging them to do everything pos- 
sible in’its behalf. “It is,” said Mr. Fitzpat- 


rick, “the one big movement to release money 
for building of small homes that will help the 
AMERICAN LUMBERMAN to put over its cam- 
paign, ‘Spend For the Home in 1932 With 
Safety.’ ” 
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Associations Plans and Activities 


Feb. Dealers’ 


An- 


22-24—-Kentucky Retail Lumber 
Association, Brown Hotel, Louisville, Ky. 
nual, 


Feb. 23—Northern Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual. 


Feb, 24-25—North Dakota Retail Lumbermen’s As- 

sociation, City Auditorium, Fargo, N. An- 

nual. 

24-26—Nebraska Lumber Merchants’ Associa- 

tion, Lincoln Hotel, Lincoln, Neb. Annual. 

Feb. 25-26—Pacific Coast Division, National Asso- 
ciation of Box Manufacturers, Sir Francis 
Drake Hotel, San Francisco, Calif. Tri-annual] 
meeting. 


Feb. 


Feb. 25-26—Mississippi Retail Lumber Dealers’ 
Association, Robert E. Lee Hotel, Jackson, 
Miss. First annual. 


March 3—Lumbermen’s Exchange of Philadelphia, 
Philadelphia, Pa. Annual, 

March 3—Eastern Iowa Retail Lumbermen’s Asso- 
ciation, LaFayette Hotel, Clinton, Iowa. An- 
nual. 

March 4-5—Utah Lumber 
Chamber of Commerce, 
Annual. 

March 7-9—Western Forestry & Conservation Asso- 
ciation, Portland, Ore. Annual forest manage- 
ment conference. 

March 9-10—South 
Association, 

March 17—Red 
Wash. 

March 17-18 
nual 

March 





Dealers’ Association, 
Salt Lake City, Utah. 


Dakota 
Watertown, 


Retail Lumbermen’'s 


8S. D. Annual. 
Cedar Shingle 
Annual. 


Congress, Seattle, 


Miliwork Cost Bureau, Chicago. An- 


21-23—Southern 


velt Hotel, New 


Pine Association, 

Orleans, la. Annual, 

March 24—Southeast Missouri Retail Lumber 
Dealers’ Association, Marquette Hotel, Cape 
Girardeau, Mo 

March 24-26—Fourth Sawmill Engineering Confer- 
ence, Everett, Wash Annual, 

March 25—Eastern Millwork Bureau, Pennsylvania 
Hotel, New York City. Annual, 

April 12-14—Lumbermen’s Association of Texas, 
Texas Hotel, Fort Worth, Tex. Annual. 


April 13-14—National-American Wholesale Lumber 
Association, Hotel Ambassador, Atlantic City, 
N. J. Annual, 


12-13—Florida 


Roose- 





May Lumber & Millwork Associa- 


tion, Orlando, Fla. Annual, 

May 17-18—National Association of Railroad Tie 
Producers, Hotel Peabody, Memphis, Tenn 
Annual 





Plans for Southern Pine Annual 

New OrLEANS, La., Feb. 
nouncement that the dates for the seventeenth 
annual convention of subscribers to the South- 
ern Pine Association have been set for Monday, 
Tuesday and Wednesday, March 21, 22 and 23, 
secretary-manager H. C. Berckes settled down 
to the task of preparing a program not only of 
unusual importance to every manufacturer and 
distributor of southern pine, but one which will 
have a bearing on the lumber industry of the 
future. All sessions will be held at the Roose- 
velt Hotel, here, with the first day’s activities 
occupied by meetings of the board of directors 
and committees, with the general sessions of 
subscribers following on Tuesday and Wednes- 
day. 


Since the 


15.—With the an- 


last annual meeting, said Mr. 
3erckes, our committees have been unusually 
active, and the results of their findings will 
prove of extreme interest to those in attend- 
ance Included in the recommendations of 
our committees will be revisions and refine- 
ments of our grading rules, proposed changes 
in our policy with respect to grade-marking, 
both at the mills and at destinations, and 
plans for the aggressive merchandising of 
quality products by subscribers. 

Mr. Berckes stated that the convention in 
March will be the first one held since com- 
pletion of negotiations wereby the old North 
Carolina Pine Association was dissolved and 
its members became active subscribers to the 


Southern Pine Association. Problems which 
are peculiar to that particular section will 
be given consideration, and while we have 
been servicing the mills there, the discus- 
sions from the floor will afford an oppor- 
tunity for the manufacturers to become bet- 
ter acquainted with each other’s problems 
and work more in unison for a common 
cause. 


Particular 
Berckes to 


attention was 
the subject of 


called by Mr. 
“Where do we go 


> 


from here?” which is of paramount impor- 
tance to every industry. Because we feel 
the necessity for looking more seriously into 
the future, Mr. Berckes said, we are inviting 
manufacturers of sawmill machinery and 
equipment to exhibit any new ideas, devices 
or methods which they have developed for 
the improvement of lumber manufacture. 
Manufacturers of chemical equipment like- 
wise have been asked to present at this 
meeting their latest developments in scien- 
tific, modern sawmill practice. This ex- 
hibit will be unique in that it will not con- 
sist of devices which are already Known to 
manufacturers of lumber, but of things which 
are really new. 

In addition to these preparations for an active 
program, there will be several outstanding 
speakers, and ample opportunity for open-forum 
discussions from the floor. 


National Tie Producers Set Date 


Sr. Louis, Mo., Feb. 16.—The fourteenth an- 
nual convention of the National Association of 
Railroad Tie Producers will be held at Hotel 
Peabody, Memphis, Tenn., May 17 and 18, 
according to an announcement by E. E. Per- 
shall, president of the T. J. Moss Tie Co., St. 
Louis, president of the association, which has 
headquarters here. 








Mississippi Dealers Make Plans 

Jackson, Miss., Feb. 15.—At a recent ses- 
sion of the board of directors and executive 
committee of the Mississippi Retail Lumber 
Dealers’ Association, held here, plans were com- 
pleted for the first annual meeting of the or- 
ganization to be staged here on Feb. 25 and 26 
at the Robert E. Lee Hotel. Secretary J. A. 
Minnich states that this convention promises 
to be one of the most important events for the 
lumber and building material industry ever 
held in Mississippi. Invitation is extended all 
interested persons to attend and many manu- 
facturers have advised the secretary of their 
intention to be present and discuss mutual prob- 
lems. Among the speakers will be C. C. Shep- 
pard, president of the Southern Pine Associa- 
tion. 

Among those attending the meeting to map 
out convention plans were President W. F. 
Pratt, Gulfport; Norton Haas, Waveland; B. 
W. Norris, West Point; Eugene S. Enochs, 
Natchez; P. F. Herring, Indianola; L. C. Gil- 
bert, E. J. Frum and J. M. Evans, all of Jack- 
son, 





Farm Building Short Course 
MINNEAPOLIS, MINN., Feb. 15.— Ormie C. 
Lance, secretary of the Northwestern Lumber- 
mens Association, announces that the program 
for a short course in farm buildings to be given 
at the University of Minnesota farm Feb. 25 
and 26 has been completed. The course is 
sponsored by the association, and many lumber- 

men of this region are expected to attend. 
The course is to be 
Lance says. It will be 
and instructive. 


non-technical, Mr. 
practical, intensive 
It will show the dealer how 
to sell more building materials for rural 
structures. It will show how to put up bet- 
ter buildings and how and when to use the 
various materials to best advantage. The 
need for such a course has been long felt, 
and the Northwestern Lumbermen’s Associa- 
tion is proud to have had a leading part in 
promoting it. 

The program follows: 

Thursday, Feb. 25.—Welcome, 
of the agricultural school; “Agriculture as 
an Industry,” O. B. Jesness; “The Relation 
of Farmstead to the Farm,” L. B. Bassett; 
“Farm Structures from a Management Point 
of View,” G. A. Pond; “Wood Construction,” 
Cc. F. Miller; “Masonry Construction of 
Houses, Animal Shelters and Storage Build- 


Dean Coffey 


ings,” A. C. Frisk; “Designing Farm Struc. 


tures,” discussion; “Painting and Decorat.- 
ing,” A. B. Ehle. 

Friday, Feb. 26—‘Good Concrete,” DPD, q. 
Miller; “Justifying the Investment in Goog 


Structures,” H. B. White; “Roof Tests,” 1, 
W. Neubauer; “Designing Masonry Struc. 
tures,” C. A. Gage; “Ventilation,” C. L. Berg. 
gren; “Electricity in Farm Buildings,” J, 4 


Larson; “Planning Farm Structures,” Mr 
White; “Utilizing Nature’s Material,” Wij. 
liam Boss. 


Six men not connected with the university 


and eight who are members of the farm 
school faculty are included among the 
speakers. 





Southeast Missouri Dealers Set Date 


Hayti, Mo,, Feb. 15.—Secretary W. T. 
Nethery, of the Southeast Missouri Retail Lum- 
ber Dealers’ Association, this city, announces 
that at a recent meeting of the board of direc- 
tors it was decided to hold a one-day annyal 
meeting this year, the date March 24, and the 
place, Marquette Hotel in Cape Girardeau, 
There will be only three speeches, all by men 
well qualified in the subjects they are to dis- 
cuss. 





Plans Program for Kentucky Dealers 


LouIsviL_e, Ky., Feb. 15—W. E. Difford, 
secretary of the Kentucky Retail Lumber 
Dealers’ Association, reports that the program 
for the 1932 convention, to be held at the Brown 
Hotel here on Feb. 22 to 24, has been com- 
pleted and that on Washington’s birthday there 
will be a sort of patriotic meeting, and a Hoo- 
Hoo stag party dinner at which Judge 
McGregor, of the Franklin circuit court, Frank- 
fort, Ky., will be heard. H. N. Wheeler, lec- 
turer for the Forest Service, Washington, D. C, 
David Livingston, Chicago, former editor Suc- 
cessful Farming; Al Hager, president, and 
Adolph Pfund, secretary National Retail Lun- 
ber Dealers’ Association; A. W. Holt, Chicago; 
Harry Colman, efficiency expert, Chicago; and 
C. C. Sheppard, president, Southern Pine Asso- 
ciation, New Orleans, La., will be the chief 
speakers. 


Directors of Hardwood Institute to 
Meet 

MEMPHIS, TENN., Feb. 15.—A special meet- 
ing of the directors of the Hardwood Manu- 
facturers’ Institute will be held at the Hotel 
Peabody here on Feb. 24, according to an- 
nouncement made by J. H. Townshend, execu- 
tive vice president. George Henderson, Keltys, 
Tex., president of the institute will preside at 
the meeting. 





Fort Wortu, Tex., Feb. 15.—At a joint meet- 
ing of Fort Worth lumbermen and directors of 
the Lumbermen’s Association of Texas and 
members and directors of the Texas Line Yard 
Retail Dealers’ Association, held here today, 
I. B. McFarland, president of the State asso- 
ciation, and H. A. Sauer, president of the line 
yard association, presided. The meeting was 
held for the purposes of outlining plans for the 
coming annual meetings of both associations, 
which will. be held in this city, and discussing 
other matters of importance. 

Instead of their usual Thursday monthly 
meeting, the local lumbermen met in the eve- 
ning, with the directors and visiting lumbermen 
as their guests. Henry Mitchell, president of 


the Fort Worth Lumbermen’s Club presided. 
The chairmen and personnel of committees for 
the coming annual convention of the Lumber- 
men’s Association of Texas, to be held April 
12, 13 and 14 at the Texas Hotel 


in Fort 
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Worth, were announced. 5 Lee Johnson, it. 
of the Cicero Smith Lumber Co., is general 
chairman, chairmen of other committees being 
4s follows: __ Finance, Willard Burton; accom- 
modations, I. L. Barrow ; publicity, registration 
and program, E. A. Sammons ; information, E. 
H. Pope; entertainment, Scott Teel; reception, 
Sam Milstead; golf, Clyde Penry. ar 
*], Lee Johnson, jr., announced that exhibit 
space will be available and communications re- 
varding space should be addressed to him. 

At the directors’ meeting a resolution was 
passed, calling for all precinct, municipal, State 
and national governments to adopt policies of 
strictest economy, looking to a reduction of gov- 
ernmental expenses. A resolution also was 
adopted to the effect that the railroads should 
be encouraged to maintain their service and 
recommending to the members that this be done 
by patronizing this method of transportation. 
“A. J. Peavy, president, Peavy-Wilson Lumber 
Co. Shreveport, La., reported on the meeting 
of the grading rules committee of tne Southern 
Pine Association, held in New Orleans last 
week, and explained the efforts being made to 
improve the grades of lumber and make it 
easier for dealers to sell to the consumers the 
kinds and grades of southern pine best suited 
for the uses intended. 





Planning for an Active Year 


At the offices of the American Walnut Manu- 
facturers’ Association in Chicago, under the 
direction of Burdett Green, secretary-manager, 
plans are being perfected for a year of un- 
usual activity, following the annual meeting re- 
cently held in Indianapolis. The complete pro- 
eram of work involves thirty-one major pro- 
jects, including trade extension work, national 
advertising, and similar activities. Among its 
other activities the veneer branch of the wal- 
nut industry is now working on a progressive 
plan—the development of standard specifications 
or grades for veneers. The hope is expressed 
that real progress will be made this year, that 
will make it easy for veneer furniture and 
other consuming industries to specify and select 
the great variety of fine walnut veneers avail- 
able to them. 

In the report of the election of officers, pub- 
lished in the Jan. 30 issue of the AMERICAN 
LUMBERMAN, through an unfortunate oversight 
the name of the first vice president was omitted. 
V. L. Clark, of Penrod, Jurden & Clark Co., 
Kansas City, Des Moines and Cincinnati, was 
elected first vice president, and Roy Amos, of 
the Amos-Thompson Corporation, Edinburg 
Ind. was named second vice president. 





New York Trade Adopts Credit 
Protective Measures 


New York, Feb, 16.—In an effort to protect 
wholesalers and lumber manufacturers from 
financial loss and to protect themselves from 
the competition of inexperienced dealers who 
cut prices and use ‘other unfairly competitive 
methods in a suicidal attempt to get business, 
the retail group of the New York Lumber Trade 
Association met last week and passed a resolu- 
tion refusing credit to newly established retail 
‘umber dealers until the latter have made known 
their financial condition to the secretary of the 
association. At the same meeting the group 
elected William S. Beckley, jr., as chairman. 
It is Mr. Beckley’s intention to form smaller 
groups among the retailers and hold frequent 
meetings to consider cost accounting, trade prac- 
tices, and other subjects. 

After the resolution was adopted, an amend- 
ment was written into the minutes to the effect 
that the group realized that concerns with little 
°r no capital often make better moral risks than 
those with more money because of the experi- 
€nce of the proprietors. For this reason there 
will be admitted into the financial statements 
Paragraphs stating the previous experience of 
the members of the new firms, so that the asso- 
“lation may give full information to inquirers. 
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Central Purchasing Aids Dealers 


Los ANGELES, CALiF., Feb. 13.—The Asso- 
ciated Independent Retail Lumber Dealers, 
operating through a central purchasing and 
statistical office, has issued a favorable report 
on the activities of the organization and a list 
of twenty new members during the last month. 
It is expected that 150 independent yards in the 
suburban districts of Los Angeles and southern 
California will be members within a short time. 
According to business placed by 75 percent of 
the group that has reported to date, a monthly 
average shows over 4,500,000 feet of lumber, 
over 52,000 sacks of cement and more than 
$13,250 worth of roofing. 

While practically entire freedom is left to 
the members as regards placing of orders direct 
or through the central office, all copies of orders 
are required to be turned in promptly. How- 
ever, it has been found that great benefits and 
saving of money have come to the members 
when they entrusted their buying entirely or 
largely through the office. 

The office assumes no financial liability on 
account of purchaser for members, but being 
in a position to do the work efficiently, it elim- 
inates many expenses generally incurred by the 
individual dealer in making such transactions. 
The member can, of course, express preferences 
when placing orders. 

As was made plain at the time of its organ- 
ization, its purpose is not to supplant any exist- 


Roofer Club in 


Cotumsus, Ga., Feb. 16—At the eleventh 
annual meeting of the Roofer Manufacturers’ 
Club held here today at the Hotel Ralston 
J. G. Reynolds, of Brantley, Ala., was elected 
president for the year; W. R. Melton, of Cuth- 
bert, Ga., was re-elected secretary. B. T. Slade 
and C. L. Lunsford were named vice presi- 
dents for Alabama and Hugh Thurston and 
Gerald Saunders were elected vice presidents 
from Georgia. Tuesday, March 29, was desig- 
nated as the date for the next meeting, which 
will be held here. 

President-elect Reynolds was prevented from 
attending the meeting because his brother had 
been in an airplane crash last Saturday. H. R. 
Garrett, of [Taceville, Ga., retiring president, 
was prevented from attending the session be- 
cause his race for county commissioner in his 
home county demanded his spare moments at 
this time, it was explained. In his absence 
Leon Clancey, of Albany, former secretary of 
the club, presided. The nominating committee 
was composed of H. E. Hammock, Walter E. 
King and A. W. Gragg. 

H. Dixon Smith, of Columbus, one of the 
retiring vice presidents and chairman of the 
committee on arrangements for the annual 
meeting and dinner, announced at the opening 
session that plans had been changed to include 
simply a mid-day luncheon and no night ses- 
sion as has been the custom in the past. 

The luncheon was held at 1:30 o’clock and 
the lumbermen were the guests of the railroad 
representatives who attend the regular meet- 
ings and luncheons of the club. Rev. Pierce 
Harris, pastor of St. Luke’s Methodist Church, 
was the principal speaker at the luncheon ses- 
sion, addressing the lumbermen and _ railroad 
men on the subject of the “Four Square Man,” 
and advising against too absorbing interest in 
any one line. 

R. S. Grinald, wholesaler, of Macon, spoke 
optimistically of the future for the industry and 
predicted that the lumber business in the South- 
east will experience a real revival by June. 
“We will see ourselves all busy by June 1 
with all the business we want,” he stated. He 
explained that he based this prediction on 
anticipated improvement in the banking situa- 
tion as the result of Government action in 


ing organization or association but to be rather 
a meeting ground between the wholesale and 
retail field. In this capacity it has been func- 
tioning very well, according to Curtis Williams, 
manager of the central office at 1027 Rowan 
Building, Spring and Fifth streets. 

Yo quote from paragraph 8, of the original 
agreement: 

All purchasing shall be through the cen- 
tral purchasing office or exact copies of or- 
ders (with or without prices attached) shall 
be promptly filed with such central purchas- 
ing office. Members shall be governed by 
suggestions from purchasing agent and/or 
executive committee as to preferred sources 
of supply, provided same shall not be obli- 
gatory in such special cases as vitally affect 
the good-will and well-being of a member 
yard. A minimum of direct purchases con- 
sidered in the interest of the organization. 

Problems of members may be presented at 
the executive meetings held regularly every two 
weeks, or as often as is deemed necessary. 
“We are more than ever. convinced of the possi- 
bility of good to the industry and especially to 
our members in this organization,’ Mr. Wil- 
liams said. “Some quiet work is already being 
done by special committees of two each from 
the executive committee with the object. of 
bringing about a better situation in Los Angeles, 
and the whole committee is keenly alive to the 
major needs of the retailer.” 


Annual Election 


the creation of the two billion dollar recon- 
struction finance corporation. 

Mr. Grinald’s prediction, however, was chal- 
lenged by A. C. “Uncle Abe” Alexander, who 
inquired if he thought “frozen” assets of the 
lumber industry would be taken care of under 
the recontsruction plan. He expressed fear 
that it would not, and remarks by him and 
by others indicated disbelief in the optimism 
voiced by Mr. Grinald. 

Expressions during the morning business ses- 
sion showed that activity at the various mills 
is at a minimum and that just enough roofers 
is being shipped at this time for maintenance 
purposes. 

The presiding officer was authorized to ap- 
point a member to take up with the Southern 
Pine Association, at New Orleans, the question 
of adopting the new grading rules, and H. 
Dixon Smith was appointed. 

Attending the banquet were: 

Mr. and Mrs. H. Dixon Smith; Mr. and Mrs. 
A. W. Gragg; A. C. Alexander, W. M. Fortune 
and G. B. Saunders, Alexander Bros. Lumber 
Co.; D. G. Bland, D. G. Bland Lumber Co.; 
Joseph P. Greenleaf, Macon; J. C. and Bob 
Burgin, Burgin Lumber Co.; F. W. Ham, J. E. 
Hatheock, J. E. Hatheock Lumber Co™ J. B. 
Robertson, International Harvester Co.; R. A. 
Lovelace, R. A. Lovelace Lumber Co.; T. M. 
Teal, H. Dixon Smith Lumber Co.; R. S. 
Grinald; J. C. Preacher, New York Rubber Co.; 
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“ 


B. A. Hitchcock and Bill Bland, Alexander- 
Bland Lumber Co.; A. M. Daughtry, W. E. 


King, King Lumber Co.; Tom Griffin, Colonial 
Lumber Co.; Byrd Lovett, Red Bird Lumber 
Co.: Lon Clancy, Clancy Lumber Co.; W. R. 
Melton, King Lumber Co.; J. Hallman Bell, 
Bell Lumber Co.; R. E. Sullivan, Alexander 
Lumber Co.; Emory Bass, G. & F. Rwy.; Ed. 
Hare and C. F. Printup, New York Central 
Railroad; J. E. Leamy, New York, New Haven 
& Hartford Railway; O. D. Penniman, Mobile 
& Ohio Railway; Berrien E. Moore, W. S. S. B. 
Railway; H. Gower, Charleston & Western 
Carolina Railway; E. F. Stone and William 
T. Divers, Norfolx & Western Railway; 
Thomas. P. Wade, Central of Georgia Railway; 
E. J. Parrish, H. G. Gaiber, M. A. Calhoun, 
W. W. Miller and R. L. Magruder, jr., Seaboard 
Air Line Railway; C. W. Young, Baltimore & 
Ohio Railway; W. W. Fell, Chesapeake & Ohio 
Railway; T. M. Faulkner, Nashville & Chatta- 
nooga & St. Louis Railway; and A. H. Moss, 
Moss Bros. Machine & Supply Co. 
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Northern Hardwood Wholesalers Discuss Sales Plan 
—Experiences With New Grading Rules 


MILWAUKEE, Wis., Feb. 16—Members of the 
Northern Wholesale Hardwood Lumber As- 
sociation, meeting at the Milwaukee Athletic 
Club Tuesday in their seventeenth annual con- 
vention, discussed trade problems, business con- 
ditions, legislation and other matters of impor- 
tance to the hardwood lumber business and 
industry in general. Charles Gill, of the Gill 
Lumber Co., Milwaukee, vice president, presided 
in the absence of President G. A. Vangsness, of 
the Vangsness Lumber Co., Chicago, who had 
just lost his mother by death. 

A picture of business conditions in this terri- 
tory as well as nationally was given the whole- 
salers by Chester Roberts, of the Milwaukee 
Association of Commerce. Mr. Roberts pre- 
sented a number of positive as well as negative 
factors to show both the favorable and unfavor- 
able sides of the situation at this time. These 
indicate that considerable progress is being 
made in many directions and that with improve- 
ment in some of the present negative factors 
during the next few months, general business 
conditions should show a healthy improvement 
before the end of 1932. 

The annual election of the association resulted 
in the re-election of President Vangsness, Vice 
President Gill, Secretary J. F. Hayden, Minne- 
apolis, and R. G. Maislein, of the Maislein- 
Dawson Lumber Co., Sheboygan, as treasurer. 
Directors elected for two-year terms were L. H. 
Levisee, Oshkosh; A. H. Ruth, Chicago, and 
Mr. Maislein. 


In making his annual report Secretary J. F. 
Hayden said: 

I have never come in contact with men in 
other lines of industry who are more op- 
timistic than are lumbermen. Under the most 
trying conditions, lumbermen have always 
shown courage, and have met and conquered 
difficulties. They always hope and expect 
that better times are just ahead. 

Illustrating the ability of the hardwood 
lumber industry to find something encourag- 
ing in apparently hopeless situations, let me 
give some statistics of production and sales 
of hardwood lumber during the last two 
years, neither of which has been conspicuous 
for satisfactory results. 

Secretary Hayden then cited the following 
statistics furnished by hardwood mills reporting 
to the National Lumber Manufacturers’ Associa- 
tion during 1930 and 1931: 





1930 Production-Feet Sales 
Southern hardwood 
PD. striven newnne 1,576,905,000 1,409,346,000 
Northern hardwood 
PE Sei cet anewsne 294,396,000 164,316,000 
0 Ger rors 1,871,301,000 1,573,662,000 
Excess of production, 
Ba ceeaeawnewees 297,613,000 
1931 
Southern hardwood 
Ee eae 821,364,000 1,014,086,000 
Northern hardwood 
cee ad a hoo Gip/e s 126,907,000 122,012,000 








I< vada ed ate 
Excess of sales, 19.8% 


Thus, Mr. Hayden continued, though the 
volume of sales last year fell off by 437,- 
564,000 feet, or about 28 percent, the situation 
is brightened by the fact that an excess of 
production in 1930, amounting to nearly 
300,000,000 feet, was turned into a surplus of 
sales of about 190,000,000 feet last year. 


948,271,000 1,136,098,000 
187,827,000 


Urges Support of Hardwood Selling Plan 


The request that the association give its sup- 
port to the hardwood selling plan just an- 
nounced by the National Hardwood Lumber 
Association was presented by Secretary Hay- 
den, who outlined the plan briefly as follows: 

That hardwood lumbermen subscribe to a 
fund to be used in hardwood trade extension, 


the expenditure to be controlled by the Na- 
tional Hardwood Lumber Association, using 
the facilities already provided by the Na- 
tional Lumber Manufacturers’ Association. 
Funds for this purpose are to be supplied by 
hardwood lumber manufacturers and whole- 
salers on the following basis: 

Four-tenths of 1 percent on original sales 
of hardwood lumber, and two-tenths of 1 per- 
cent on resales of hardwood lumber, hard- 
wood plywood, veneers, dimension stock, trim 
and mouldings; payable on the fifteenth day 
of each month on sales of the third preceding 
month. 

Assuming that the proposed plan meets 
with favor as a means for extending the 
trade in hardwood lumber, Mr. Hayden con- 
tinued, the fact remains that it must be ac- 
companied by personal selling effort; though 
selling may be made easier through the mak- 
ing of the public more hardwood conscious. 

It might be interesting in this meeting to 
have the members present discuss the expe- 
rience they have had in selling hardwood 
lumber under the new grading rules which 
became effective the first of the year. 

May I also suggest that, in common with 
hundreds of other business organizations, 





CHARLES GILL, 


G. A. VANGSNESS, 
Chicago; 
te-elected President 


Milwaukee. Wis.; 
Presided at Annual 


this association adopt suitable resolutions 
expressing disapproval of the excessive cost 
of Government. 

Perhaps less during the last two years than 
before, but possibly still of considerable in- 
terest, is the fact that in the last decade a 
disposition has been shown by many manu- 
facturers to dispense with the services of 
the wholesaler, and without successful effort 
to set up any efficient substitute. 

Consolidation of sales in one agency has 
been tried, but has failed. Some few actual 
consolidations of physical properties have 
been effected, and a number of large con- 
cerns have become greatly larger. The 
records are bringing many examples of their 
top-heavy character, handicapped as_ they 
have been by the necessary financing with its 
accompanying burden of initial overhead. 
Direct sales by personal representatives is 
only possible with the largest concerns, and 
it is excessively expensive when trade vol- 
ume declines greatly. 

This leads back to recognition of the fact 
that direct sales representation by reliable 
wholesalers of a substantial portion of saw- 
mill output is the best means for successfully 
marketing lumber, and the present friendly 
relations between wholesalers and mills sell- 
ing in our territory is testimony to the fact 
that most manufacturers have the same idea. 

Such methods relieve the manufacturer of 
difficulties over complaints, insure him the 
prompt payment of invoices, find him buyers 





he knows nothing about, and lessens his Sell. 
ing expense. 

This is one of the reasons why this aggo. 
ciation should endure, Mr. Hayden said jp 
conclusion. It makes more easily Possible 
the mutual discussions and understandings 
which tend to perpetuate these relations. It 
presents a strong argument for membership 
therein of every reliable wholesaler of hard. 
wood lumber in this territory. 


The report of the membership committee 
showed three new members added; namely, the 
Kelley Lumber Co., Milwaukee; Hiles Lumber 
Co., Elcho, and Menzer Lumber & Supply Co, 
Marathon, Wis. 

A resolution, expressing disapproval of ex- 
cessive Government costs, was adopted, with 
the suggestion that copies be sent to the mem- 
bers of Congress from the States in which the 
members of the association reside. A resolution 
was also adopted expressing profound sympathy 
to President G. A. Vangsness on the passing 
away of his mother, which necessitated his 
absence from the meeting 

An informal discussion was held by whole- 
salers present on the experience they have had 
in selling hardwood lumber under the new 
grading rules since Jan. 1. Opinions were ex- 
pressed pro and con with the consensus that 
the rules were still more or less in an experi- 
mental stage and too new in practice to permit 
expression of definite likes or dislikes. Ex- 
periences with the 12-cent a ton surtax on ship- 
ments were also related and discussed without 
arriving at any definite conclusions as to its 
effects. 

In view of excessive taxation and introduc- 
tion of radical policies and laws which are a 
detriment to business and commercial develop- 
ment, Harry E. Christiansen, Milwaukee, ad- 
monished the wholesalers to take more interest 
in governmental affairs and elections. 





Move Up Date for Sawmill 
Engineering Conference 


Fort Braco, CAuir., Feb. 13.—W. G. Collins, 
of the Union Lumber Co., president of the 
fourth sawmill engineering conference, an- 
nounces that because many of the operators in 
the Northwest have expressed a desire that 
the conference be held earlier than the time 
fixed for it in May, it will be held the latter 
part of March or early in April; the tentative 
dates are March 24, 25 and 26. The conference 
will be held at Everett, Wash., and the subjects 
to be covered are as follows: 

1. Modernization of old plants. 

2. Transportation of lumber from mill to 
yard, planer, car or boat. 

3. Handling and sorting of logs in pond. 

4. Development of personnel and organi- 
zation, both in operating and sales depart- 
ments. 

5. Sales resistance—and the hook-up of 
engineering or operating service to merchan- 
dising efforts. 

6. Water shipping and storage. 

7. Waste utilization and 
waste products. 


preparation of 


8. Progress reports (to occupy a half day 
of the conference). 

(a) Edging. 

(b) Trimming. 

(c) Dry kiln developments. 

(d) Planing mill practices. 

(e) Filing room practices. 

(f) The application of 

waste disposal. 
(g) Power house practices. 
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Our Cavalry 


We hope there won’t be any war 

(We've had enough of that, and more), 

But if the Jap is courting trouble 

And running wild and seeing double, 

And starts to shooting up the town, 

The people white as well as brown, 

The people brown as well as yellow, 

Here’s what we'll do with that there fellow: 


Well start again to mobilize 

(Not like we did, but otherwise), 

Line up the Buicks and the Nashes, 

And other cars in recent smashes, 

Line up the Fords that have a dent, 

And Chevrolets with fenders bent, 

The cars that show a truck has stove ’em, 
And then draft all the guys who drove ’em. 


Yes, that will be the cavalry 

That we will send across the sea, 

Each shofer’s shoulder with a chip on, 

And turn them loose, all loose on Nippon. 
We know we'll never miss ’em here, 

They kill too many folks a year. 

We'll send them all across the water, 

And then sit back and watch the slaughter. 


We See b’ the Papers 


A simple way to avoid speedtraps is not to 
speed. 

“Finest Kitchen Sinks!” shrieks a mail order 
ad. Cheer up; sometimes the finest ship does, 
too. 

A New York actress announced she would 
retire Sunday. No doubt there was a large 
audience. 

No, Oswald, Senators do not spend all of 
their time passing laws. Some of it they spend 
passing the buck. 

If Wall Street can get rid of the bear, it may 
get rid of the wolf. 

Have you heard the new depression song, 
“How Long Will It Last’? 

A $1 toaster is on the market. 
doubt, for those in the breadline. 
Well, let’s hope the backbone of the depres- 
sion is at least slightly dislocated. 

Said the stock trader to the sea voyager, 
“What comes down must go up.” 

_ Someone might present Mr. Mellon with a 
framed copy of “Dropping the Pilot.” 

France is distributing a pamphlet telling the 
citizens what to do in case of war. 

Ifa war of aggression, our personal sugges- 
tion is that they do nothing whatsoever. 

Everybody is entitled to a decent living, but 
many people would rather not live that way. 

Archduke Otto of Hapsburg has been made 


an honorary citizen of 53 Tyrolese communi- 
ties. 


Designed, no 


_ What a lot of our communities ought to do 
is to make a lot of folks non-resident citizens. 
We don’t wish anybody any hard luck. ex- 
cept the Europeans who are selling the dollar 
short. : 
; Bullfrogs have already made their appearance 
in Illinois. We thought there were croakers 
enough. 

“Cab rates must be treated like commodities, 
which are falling in price,” says Mayor Cer- 
mak. And city hall salaries? 

A country that can produce $7,000,000,000 
of paper wealth in two days could produce a 
lot of real wealth if it had a mind to do so. 

The Appleton figures show that the average 
American drives his automobile 10,000 miles a 
year. And he is driving right toward a new 
car. 


The Chicago Chapter of the American In- 





stitute of Architects “unreservedly endorses the 
bills * * providing for the use of private archi- 
tects in designing Federal buildings.’ Now, 
that’s strange. 

But we heartily agree with them, if it is not 
the architects who designed the Chicago world’s 
fair buildings recently erected. But undoubt- 
edly the fellows who did that were not archi- 
tects, anyway. 


Between Trains 


WINCHESTER, VA.—Every schoolboy knows 
where Winchester is, that is every schoolboy 
who got at least fair in his history exam, for 
it was from here that Phil Sheridan made his 
celebrated 20-mile ride to Cedar Creek. They 
will tell you down here that they found the 
general that morning at five o’clock, but that 
it was eight o’clock before he could sit on a 
horse. Historical legends are always open to 
controversy, but it made a good recitation 
nevertheless after Thomas Buchanan Read got 
through with it. This town was the Shanghai 
of the war between the states, and at one time 
or another was taken 72 times by one side or 
the other. 

Winchester’s history goes farther back than 
that. Organized as a town in 1752, it was the 
point of assembly of Braddock’s troops, from 
which they marched to the attack of Fort Du- 
quesne, accompanied by a young Virginian 
named George Washington, who was later in 
a position to say to the British one of the 
most celebrated I-told-you-sos in history. After 
the French and Indians had run Braddock’s 
troops out of what is now Pennsylvania, 
George Washington was placed in command at 
Winchester of what were left. We visited his 
headquarters, which looked as though they had 
been calcimined only yesterday. This town is 
so full of historical associations, both senti- 
mental and actual, that every time anyone tears 
down an old house there is a riot. 

During the Civil War General “Stonewall” 
Jackson, Jubal Early and many more made 
Winchester their headquarters. It was con- 
sidred the key to the beautiful Shenandoah 
valley, and that is why 2,500 Confederates and 
4,000 Federal soldiers lie across the road from 
each other here in two great military ceme- 
teries, in the valley for which they once so 
valiantly contended, for it was called “the 
granary of the Confederacy.” 

No valley saw more of war, and none so 
perfectly now personifies peace. It was also a 
gateway for southern troops northward and 
northern troops southward, and this fact gave 
it the less happy title of “the valley of dispute.” 
But that dispute is over, forever. We came to 
Winchester as the guest of the Kiwanis Club, 
and not only brushed up on our history but 
made some fine friends. 


Coats Off 


When Father had an ax to swing, 
Or Father tackled anything, 

I well remember from a kid 

What was the first thing that he did: 
He took his coat off first of all, 

A log to saw or tree to fall. 


It seems to me that we have got 
A job like that, and like a lot, 

And yet it seems the most of us 
Prefer to sit around and fuss 

And talk about the times and such, 
And don’t accomplish very much. 


It isn’t time to theorize 

And talk so much and look so wise, 
For that will never fall a tree 

Or saw a log, that I can see. 

There’s something else for me and you— 
To do what Father used to do. 





‘NEWMAN’ 





Read This Letter 
From One of Our 
Customers !— 


J. J. Newman Lumber Co., 
Brookhaven, Miss. 


Gentlemen: Enclosed find our check 
covering car I&A-12096, shipped Feb. 
26, 1931, lumber we have just unloaded 
from you. If this car had not come up 
to grade you know we would have 
raised hell about it, so we think it 
nothing but fair and just that we com- 
pliment you when you have shipped us 
as nice a car as this one is. We just 
want you to know that we appreciate 
the car you have just shipped us. 


Yours very truly, 
(“Name on Request’). 


This proves how well we can satisfy you on 
future orders. Get our quotations now on any- 
thing you need in 


TIMBERS, DIMENSION, 
FLOORING, FINISH, 
LATH, SHINGLES, Etc. 


All stock is manufactured strictly in accord- 
ance with the American Lumber Standards. 


Trade Marked, Species Marked and Certified 


J.J. Newman Lumber Co. 
BROOKHAVEN, MISS. 


Members American Pitch Pine Export Co. 
New Orleans, La. 
Eastern Sales Office: SCRANTON, PA. 
Also Selling Famous "Bude Quality” Shortleaf Stock 





Also SOUTHERN HARDWOODS 
We are ‘prepared to supply Poplar, Red and Sap 
Gum, Red and White plain and quartered Oak, 
Beech, Hickory, Soft Maple, plain and quartered 
Tupelo, Sycamore and Cypress. Can mix with 

Yellow Pine if desired. 
IRR oo a 














Members 


Manufacturers 
Assocation 











GRAD 






AN NO 
tee 


We're supplying the needs of exact- 

ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 







in Northern Veneers and Plywood. 


GLADSTONE, MICHIGAN 


wae We also invite orders for Northern Pine, Spruce, 
Flooring Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 


Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten, 516 Lumber Exchange 














peak MS 
otokhunder - 
KE,LUMBER CO# 

YOUR LU Ge 


" DRY WISCONSIN 


WHITE PINE 


ix 6 10tol6” No. 
ix 8 10to16’ No. 
1x10 10to16’ No. 
ix 4 10to!6’ No. 
ix 6 10tol6’ No. 
Ix 8 10tol6’ No, 
ix10 10tol6’ No. 
Ix 6 8tol6’ No. 


Ix 8 8tol6’ No. 


1x10 8tol6’ No. 3 Com. 
Boards. 


1” No. 5 Pine 


millwork as desired. 
Write for Prices, 


» Thunder Lake Lumber Co. / 
RHINELANDER, 
WISCONSIN 








NORTHERN 
HARDWOODS 





Rib Lake Quality 





Elm 


Elm 
Elm 


Maple 


2 cars 4/4” 
5 cars 6/4” 


5 cars 8/4” 
3 cars 8/4” 
4 cars 4/4” 


No. 
No. 
No. 


& Bet. 
1 Com. & Bet. 
1 Com. & Bet. 


3 cars 4/4” No. 1 Com. & Sel. Soft 


No. 2 Com. Soft Elm 
1 Com. 


Soft 
Soft 
Soft 


No. 2 Com. Soft Maple 
Get Our Quotations Now 











Mills at Rib Lake, Wis. 


Rib Lake Lumber Co. 


OF DELAWARE 
General Sales Dept.: APPLETON, WIS. 














“Superior Brand’’ 
DIMENSION LUMBER 


AND 
HARD MAPLE FLOORING 


Brown Dimension Co. 
(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 
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Lowlands Will Continue Flooded 


Mempuis, TENN., Feb. 15.—Southern hard- 
wood sales have been around 35 percent, and 
production about 20 percent, of normal, so 
stocks are being reduced to some extent. De- 
mand from automobile body plants continues 
only fair, while there are a few orders coming 
from furniture manufacturers. Sash and door 
and interior trim plants report business excep- 
tionally slow. There is a slightly better demand 
from manufacturers of boxes and crates. 

In spite of the possibility of a tariff on hard- 
woods, inquiries from England have been fairly 
good, and February business was better than 
January. Foreign shipments have been fairly 
heavy, and will continue so during March and 
April. 

Weather is showing improvement, but low- 
lands will remain flooded during the next thirty 
to sixty days. There is no chance for heavy 
production much before the summer months, 
and stocks will be badly depleted before mills 
are able again to operate at anywhere near nor- 
mal capacity. 


Only Small Lots Taken 


Mass., Feb. 16.—There is some in- 
quiry from the automobile industry for oak 
and ash, but differences in price views prevent 
sales. Makers of some cars are inclined to cut 
cost corners. Furniture makers are buying only 
small lots. Elouse trim people do not expect to 
do much buying before April. There is still a 
wide range in prices. Flooring is dull and some 
mills in need of quick money are conceding 
generously. 


30STON, 


Flooring quotations: plain white oak, clear, 
$56@62.50:; select, $46@52.50; No. 1, common, 
$38@42.50; maple, first grade, $56@59.50; 
birch, first grade, $52@59. 


Quotations 4/4 lumber, FAS and No. 1 com- 


mon: Ash, $68@77 and $41@45; basswood, 
$61@66 and $42@45; beech, $67@72 and $46 
@50; birch, 65@75 and $45@52; maple, $70 
@75 and 44@48; oak, plain hard red, $71@74 
and $51@54; plain hard white, $85@90 and 
$53@55; plain soft white, $105@110 and $58 
@62; quartered medium texture white, $110 
@120 and $70@75; quartered soft white, $135 
@140 and $78@85; poplar, medium, $70@75 
and $40@42 (saps, $48@51); soft, $95@100 
and $47@51 (saps, $63@68). 


Wendell M. Weston, of the W. M. Weston 
Co., who has been ill for several weeks, is now 
making good recovery. 

The Palmer & Parker Co. has received during 
the last two weeks two shipments from Grand 
Bassam, Africa. The mahogany trade has been 
very quiet. 


Only Current Needs Bought 


LovuIsvILLE, Ky., Feb. 16.—Hardwood trade 
is rather dull and draggy. Automobile woods 
are not selling in volume. Furniture, radio, 
interior trim, planing mill and other consumers, 
also jobbers, buy only to cover current require- 
ments. Practically all orders are for 4/4 stock. 
There has been scattered demand for both com- 
mon and FAS inch sap gum and red oak; a 
little red gum; a little walnut in common and 
select chiefly, and some inch common ash. 
Poplar remains dull. Maple, elm and magnolia 
are not moving. There were some recent in- 
quiries for 8/4 elm. There was also inquiry 
from a body concern for sycamore, beech and 
pecan. Some inch common ash has been sold, 
but thick ash, and better grades, are dull. A 
little low grade poplar has sold, but top grades 
are slow. 


Prices show little change, and are as fol- 
lows on inch stock, f. o. b. Louisville: White 
oak, FAS, are priced at around $85 for Ken- 


tucky, $70 for southern; common, $40@45; 


Hardwood Stocks Still Decreasing 


For Current Market Prices on Hardwoods See Pages 54 and 55 
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quartered white oak, FAS, Kentucky, $129: 
southern, $110; common, $50@55. Red oak 
FAS, $60; common, $38@40. Poplar, Pag 
northern, $80; southern, $60; saps and selects 
northern, $60; southern, $40; No. 1 common, 
northern, $35@40; southern, $35@40; 2-4 


$24@27; 2-B, $19. Walnut, FAS, $170; selec 
$120; No. 1 common, $65; No. 2, $32. Gun. 
FAS, sap, $32; common, $24; quartered sap, 
$36 and $28; plain red, $65 and $35. Ash, $60 
and 35. Cottonwood, $35 and $25, Mag. 
nolia, $40 and $30. Beech, log run, $30, 


Automobile body plants are not as busy a 
they were, but it is reported that the Seamay 
Dunning Body Corporation, Pine Bluff, Ark. 
after being down for many months, has resumed 
operations and has been buying some lumber, 


Ships Four Cars of Maple Floor. 
ing to Halifax 


RHINELANDER, WIs., Feb. 15.—From_ the 
plant of the Robbins Flooring Co., of this city. 
last week was dispatched a shipment of foyr 
cars of prime grade maple flooring for export 
via Halifax. The Robbins Flooring Co., which 
is maintaining steady operation at the plant, ex. 
pects to begin shipment in April on a contract 
of 1,200,000 feet of maple flooring to be used 
in the new Marshall Field office building now 
under construction in Chicago. 


Canadian Hardwood Produc- 
tion Materially Decreased 


Toronto, Ont., Feb. 15.—At the annual con- 


vention of the Canadian Lumbermen’s Associa- } 


tion some enlightening figures compiled by the 
Statistical Bureau of Canada were presented, 
showing production of hardwoods over a series 
of years. These figures show a drastic curtail- 
ment of production in Canada and indicate that 
because of the further curtailment that will 
occur this year, there will be no competition 


from Canada in 1932 and 1933. The figures 
are as follows: 

Total Hardwoods Yellow Birch Hard Maple 

Feet Feet Feet 

1921—215,785,000 1921— 68,897,000 47,962,000 
1922—142,993,000 1922— 49,552,000 30,185,000 
1923—184,031,000 1923— 55,034,000 37,676,000 
1924—197,548,000 1924— 64,313,000 52,017,000 
1925—204,639,000 1925— 78,486,000 49,824,000 
1926—216,984,000 1926— 84,784,000 49,199,000 
1927—217,352,000 1927— 79,567,000 55,108,000 
1928—255.435,000 1928— 86,204,000  62,148,00 
1929—266,182,000 1929—105,194,000  62,571,00( 
1930—274,637,000 1930—120,806,000 60, 207,00! 
1931—139,723,000 1931— 81,474,000 26,980,000 
1932— 50,000,000 (total estimated cut) 


Propose Appalachian H ard- 
woods Co-operative Sales 
Agency 
Huntincton, W. Va., Feb. 15.—Organiza- 
tion of a co-operative sales agency by the hard- 
wood lumber manufacturers of the Appalachian 
region has been proposed by Luther O. Griffith, 
president of the Griffith Lumber Co. (Inc.), of 
Huntington, in letters addressed to the owners 
of twenty-five mills in West Virginia, Ken- 
tucky, Tennessee and North Carolina. 
The purpose of the organization would be to 
aid in stabilizing price and production of hard- 
wood lumber, to eliminate duplication of sales 
efforts and costs and reduce freight costs. Mem- 
bership in the agency would include the pro- 
ducers of approximately 250,000,000 feet of 
lumber, or a large majority of the total annual 
production of the Appalachian region. : 
The agency would be known as Appalachian 
Hardwoods (Inc.), and would closely follow 
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SAWMILLS 


[NO. 56 OF A SERIES] 


The first sawmills were located on streams, the 
flow of which was sufficient to turn large 
waterwheels supplying the power. 


In all sections of the country, however, there 
have been what are known as portable “dry 
mills,” the loggers dumping their loads onto 
rollways so sloped as to make it easy to get 
the logs from them into the mills. For the most 
part, mills of this sort are power driven and 
located in bodies of timber which difficulties 
in transportation render impractical handling 
in any other way 


As forest areas have become more and more 
remote, lumbering has been undertaken on a 
larger and larger scale. This has necessitated 
the use of mill ponds, or booms where the 
plant is located on large rivers, as the absence 
of log storage facilities would mean either a 
mill shut-down in the case of interrupted log 
transportation, or delayed unloading in the 
event the logs could not be handled at the 
time of arrival at the mill. 


Moreover, pine logs, if left lying about for any 
length of time, sour and produce discolored 
lumber. The importance of water storage will, 
therefore, be fully appreciated. 














In all sections of the country are to be found 
what are known as portable ‘dry mills’, the logs 
brought to them being dumped onto rollways so 
sloped as to make it easy to get them into the mill, 


Water cured lumber is that from which the 
undesirable substances have been leeched by 
reason of the wood’s having been soaked for 
some time in water. It has always brought a 
price premium because of its whiteness and 
superior working qualities. 


Madera Sugar Pine is cut from water stored 
logs and is imme- 








diately thereafter 
rafted and floated 
to the drying yards 
in clear mountain 
water. It may, 
therefore, be said 
to be double water 
cured and, by rea- 
son of this, as well 
as of the care with 
which it is air 
dried and inspect- 





As lumbering has been undertaken on a larger scale, mill ponds or boom- 


ing facilities have become vital to sawmilling operations. 


ed, is the best 


Sugar Pine obtain- 
able. 


MADERA SUGAR PINE CO., Madera, Calif. 


{PIONEER CALIFORNIA PINE PRODUCERS} 


Because of their general interest, especially to all users of pine lumber, 
this series of letters prepared by the Madera Sugar Pine Co., Madera 
Calif., and sent to its entire list of distributors, is being published serially 


in the American Lumberman, and will be available to any one interested. 
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the plan of organization of Appalachian Coals 
(Inc.), the first of fourteen regional coal sales 
agencies proposed by southern operators. 

The first step toward actual organization, 
Mr. Griffith said, will await replies from the 
letter. If the majority of producers favor the 
plan immediate steps will be taken to perfect 
a suitable organization. Operation of the 
agency, however, probably will have to await 
the Government’s test trial of the coal agency. 

Appalachian Hardwoods (Inc.) would be 
financed by stock issued to the members on 
the basis of $1,000 worth of stock for each 
1,000,000 feet of annual production. On this 
basis, the corporation would be capitalized at 
$250,000. 


Planing Mill Sales During 1929 


WasHInocrTon, D. C., Feb. 15.—Manufacturing 
plants in the independent planing mill products 
industry, and not including those which are 
units of sawmills, reported sales aggregating 
$560,481,000 during 1929 to the census bureau 
for its census of distribution. Including those 
sales that may have been made through lum- 
ber yards operated in connection with the plan- 
ing mills, 56 percent of their products, valued 
at $313,920,000, went directly to consumers. 
Dealers took $206,776,000 worth or 36.9 per- 
cent while $39,785,000 worth or 7.1 percent 
were distributed through their own sales 
branches. The reports cover only 3,746 mills. 
An additional 1,085 mills were unable to classify 
sales; 2 transferred their entire output to affil- 
iated plants; 16 did only custom planing. The 
bureau lists 4,849 plants in this industrial classi- 
fication. 


Heat Insulation Values of Build- 
ing Walls 


Wasuincton, D. C., Feb. 15.—A new leaf- 
let that contains the latest figures on insulating 
values of building walls prepared by the Na 
tional Lumber Manufacturers’ Association in 
lieu of information heretofore available in its 
publication, “The Cost of Comfort” (now out 
of print), is available upon request to the asso 
ciation’s publication department. 

“The Cost of Comfort” was compiled in 1928 
to furnish architects, engineers and prospective 
builders with factual data as to heating costs 
and the new 4-page leaflet brings up to date 
the facts in the original publication for secur 
ing economic heating costs. 

A 2-page inner spread tabulates the costs for 
walls and heat radiation, based on the average 
material prices and labor rates for fifty-five 
cities in the United States in 1928, and although 
a general change in labor and materials costs 
has become effective since that time, the rela 
tive costs of construction types appear approxi- 
mately the same 

This latest information has been printed in 
form to be inserted into the new booklet of the 
Committee on Wood Utilization. Denartment 
of Commerce—‘“House Insulation.” 
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News Notes from Anbricz 


Tacoma, Wash. 


Feb. 13.—The anti-dumping bills now be- 
fore Congress were brought up for discus- 
sion at the regular meeting of the Tacoma 


Lumbermen’s Club yesterday, by Ralph H. 
Shaffer, of the Shaffer Box Co., who reported 
the measures now under consideration give 
no protection to the lumber industry and pre- 
sented a substitute bill which, he said, has 
the support of the pulp industry. He urged 
the club to indorse the substitute and urge 
its adoption on the Washington Congres- 
sional delegation. After some discussion it 
was decided to refer the matter to a special 
committee, which will have power to act as 
suggested if it approves of the substitute 
measure. The proposed law is modeled on 
the present Canadian anti-dumping act. 
President A. K. Martin named Mr. Shaffer, 
Paul H. Johns and E. W. Demarest as the 
committee to take charge of the matter. 

A letter from the Federation of Social 
Agencies asking the club to furnish free 
wood for local unemployed was read. The 
matter was left to the individual action of 
the mill operators. 

Maj. Everett G. Griggs made a talk on 
affairs of the West Coast Lumbermen’s As- 
sociation. 

In honor of Abraham Lincoln’s birthday, 
Scott Z. Henderson, noted local attorney, had 
been invited to address the club and he made 
an eloquent speech outlining the history of 
the Great Emancipator. 

The possibility of estimating the strength 
of structural timbers with greater accuracy 
than is now possible with either steel or 
concrete was discussed by Ernest Dolge, in 
an address before the Tacoma section of the 
American Society of Civil Engineers last 
Monday evening. Mr. Dolge illustrated his 
talk with lantern slides and charts. A gen- 
eral discussion of the subject followed the 


Portland, Ore. 


Feb. 13 Shanghai 


as ordered, 


deliveries 
except for two 
Some inquiries for airplane 
Orient were reported 
Europe is in the market 
not ina big way 

Inventories of 
ported were 
the week ended Feb. 6, 
lower than at this time 

With the weather and conditions in 
woods improving, logging will be 

some sections of the 

One of the operations to get into 
first will be the Beacon Rock Logging 
which last year began a large operation 
in Skamania County, Washington. 

The Westwood Lumber Co. sawmill at 
Wheeler, Ore., has resumed operations after 
a shutdown of six weeks. During the shut- 
down the planer operated four weeks. Ex- 
tensive repairs have been made to the mill. 
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during the week. 
for such stock, but 
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Z MICHIGAN 
On the AuSableRiver & 


‘CHIEF BRAN 


Some _ items 


wl MICHIGAN MAPL E- 
AND BEECH FLOORING— 


in Third Grade 


FLOORING 


71,000 25/32x11%” Maple. 
” Maple. 
114,000 25/32x214” Beech. 


130,000 25/32x2 


CHIE 
SHOP PENAGON 


53,000 25/32x314” Beech. 
187,000 33/32x214” Maple. 
52,000 33/32x314” Maple. 





The company is working on a large 
order and other new business. 
Construction of a new sawmill on the nort 
fork of the Santiam highway, near Detroj; 
has been resumed. Financial difficulties ro. 
cently resulted in cessation of activities afte 
1,000,000 feet of logs had been brought ; 
the site. ; 
At Marshfield, the Coos Bay Lumber Co's 
plant resumed work after a 10-day shutdowp 
and it also put men into its logging camps 
on Eden Ridge. About 200 men are engage 
at the mill, and about 80 in the woods, 
Pine lumber production at mills affiliated 
with the Western Pine Association has bee 
reduced still further by the shutting dow, 
of five or six mills the last few days, so that 
now but 21 out of 122 mills are in operation 


Seattle, Wash. 


Feb. 13.—Lumber exporters are closely fol. 
lowing developments in the Japanese-Chinege 
fighting area. Shipments to Shanghai have 
been held up. Some Japanese lines shipping 
from here are declared to be discharging at 


railrog; 


as 





Kobe lumber which later will be trans. 
shipped to Shanghai, but an official of an 
American exporting firm declared his com. 
pany was not doing this. 

Japan is continuing to buy. One exporter 
declared business with Japan is normal 


There appears to be no trouble in connection 
with war risk insurance. 
Export developments elsewhere are not en- 


couraging. The United Kingdom will give 
Canada a 10 percent preferential tariff op 
March 1. Germany on Feb. 15 will double 


the duty on all softwoods and hardwoods ex- 
cept ash, walnut and hickory, and will in- 
crease duties as much as four times on cer- 
tain other lumber imports. There has been 
no change in export ship rates. 

The Intercoastal Conference on Thursday 
set the lumber rate for March at $10. Febrw- 
ary business is being booked at $9.50, and 
as no tramp tonnage is on offer, this and the 


March rate probably will hold, despite the 
fact that business is quieter. It is under- 
stood here that all the lines, except the 
Dimon, which is insolvent, have agreed to 
the $10 rate. Very little space has been 


sold for March at this writing. 
A shortage of logs, combined with a strong 


mill curtailment program and low lumber 
inventories, are given as reasons for a 2 
cent increase on certain items sold by a 


group of mills shipping by intercoastal ves- 


sels. Quotations are: 2x3- and 2x4-inch 
$14.25 off list, 2x6-inch and wider, $14.75 off 
and small timbers, $15.25 off, on the f. as 
basis. Quotations ec. i. f. are at 25 cents 
more. 


A California shipper said: “Terrific weather 
as well as unemployment has greatly reduced 
southern California buying. Los Angeles 
building permits are the lowest in years. 
Fir prices are 50 cents off. Lath have piled 
up at Los Angeles, and there is no fixed price. 
The rate to California is steady at $3.50, but 
it may go to $4, depending upon action of 
the coastwise conference, and the extent to 
which intercoastal lines will participate it 
coastwise business. Some sixty-six vessels 
formerly in coastwise trade are laid up, one- 
half of which probably will never run agaia. 
Southern California is buying fir almost en- 
tirely. At least 90 percent is fir and prob- 
ably 10 percent redwood. The two woods are 
not competitive, being used for differen! 
purposes. Yards are grade marking lumber 
a great deal, though I am told mill and re- 
tail grading usually differs by 10 percent. 
No oil rig lumber is selling. Last summer 
but two derricks were erected. A new field 
usually means construction of at least 500 
rigs. Cheap side cut is out of the picture 
at present, mostly because of the low price 
of good lumber. On a high market the cheap 
stuff is always in demand. In northern Cali- 
fornia some lumber is shipped by rail to the 
upper Sacramento Valley, but most lumber 
going to the San Francisco Bay district 18 
shipped by boat to San Francisco and trucked 
out. To southern California there is no rail 


movement from the northwest. 
The shingle market is 
about, the 
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pretty well cleared up. Net stocks are being 
reduced each week. Production and sales are 
well balanced. Mixtures are hard to find, 
sepecially in different grades. Pacific North- 
west shingle production for the week ended 
Feb. 6 was about 15 percent of capacity; in 
the last week it has risen to 20 percent. 

“there is very little movement of cedar sid- 


¢ For three weeks there was none pro- 
S auced, put last week some mills operated. 
siding sales are widely scattered. Competi- 


tion of British Columbia mills apparently is 
not a factor here. 

“The log market is firmer, because of 
smaller supplies rather than larger demand. 
Cedar logs continue to be hard to get. Some 
report all cedar logs in the hands of the 
mills; others that only good cedar logs are 
scarce. One informant said cedar was very 
scarce in the Grays Harbor district. Shingle 
cedar brings $10 and $11, and lumber cedar, 
$90, Hemlock, with a somewhat limited de- 
mand, is going at $9 and $10. Fir logs aver- 
age $8, $12 and $16. 

A dealer in wood accessory parts said auto- 
mobile manufacturers are holding back until 
the new model Ford is announced. The trend 
is toward greater use of steel. Where for- 


merly one inch board covered with rubber 
was used for running boards, metal is now 


used and rubber pressed on to it. The Fisher 
Body Co. has switched from fir plywood sills 
to hardwoods. Southern pine offers difficult 
ompetition, especially in small sizes. 

The annual stockholders’ meeting of the 
Douglas Fir Exploitation & Export Co. will 
be held in Seattle on Feb. 25. 


Baltimore, Md. 


Feb. 15.—The managing committee of the 
Baltimore Lumber Exchange, at its last 
monthly meeting, elected J. Hammond Geis, 


of John H. Geis & Co., and John T. Galvin, of 
the Horstmeier Lumber Co., to fill vacancies 
on the board. 


H. A. Crane, in charge of the Baltimore 
fice of the Krauss Bros. Lumber Co., of 
Seattle, Wash., is visiting the company’s 


Cleveland office. His intention is to continue 
on to Seattle by airplane. He expects to make 
the journey in somewhat over thirty hours, 
and will come back the same way. 


Buffalo, N. Y. 


Feb. 15.—The new rail surcharge is a 
source of dissatisfaction in the lumber trade, 
because of lack of uniformity in handling it. 
Many hardwood mills are absorbing this 
harge, while most softwood mills are pass- 
ng it on to the buyer. 

Albert G. Preston, director of the city bud- 


get, gave a talk to the Buffalo Lumber 
Exchange on Feb. 12. He explained how 
State laws make it difficult to bring about 


1 reduction in the salaries of some classes 
if city employees. 

The Buffalo Hoo-Hoo Club will hold a con- 
atenation on March 4 at the Lafayette Hotel. 
It will be in charge of Vicegerent Snark 
Joseph C. L. Evans and President William J. 
Brady. It is hoped to have a fairly good- 
sized class, probably eight or more. 

Cc. F. DeWitt, sales manager Holt Hard- 
wood Co., Oconto, Wis., was a visitor last 
week, and E. V. French, president Atlantic 
Lumber Co., of Boston, and this city, was 
tits yard here. 


Boston, ‘Mass. 


Feb. 16.—Winter 
horthern New 
Brunswick and 


logging operations in 
England and in Quebec, New 
Nova Scotia have until quite 
recently been seriously delayed by lack of 
sufficient snow. There is hardly a month of 
the logging season left unless the weather 
§0es to the other extreme in March. 
_Wholesalers handling cargo shipments from 
the West Coast have decided to put no more 
unsold lumber in transit before April. There 
'S still considerable unsold lumber in transit 
now, and ample stocks already here in whole- 
Sale storage. 

Specialists in the western pines report de- 
Mand dull and prices irregular. D_ select 
Idaho white pine from some mills is quoted 


AMERICAN LUMBERMAN 


prica’s Lumber Centers 


$46.50 for 1x4-, 6-, and 8-inch; $51.50 for 
1x10-inch, and $86.50 for 1x12-inch, but other 
sellers will take considerably less. The low 
price for 1x4-, 6-, 8- and 10-inch No. 2 com- 
mon is $40. 

A conference of building trades employers 
and employees is being held here this week 
in an effort to induce other building mechanics 
besides the carpenters to agree to wage re- 
ductions, which it is hoped will stimulate 
building activities sharply. 


Minneapolis, Minn. 


Feb. 17.—With stocks of northern pine 
mills lower than for many years, and mills 
closed down, orders for mixed cars, though 
not voluminous, are steadily cutting into as- 
sortments. Industrials are not in the mar- 
ket. tural building is at a low ebb. There 
is some activity in the Twin Cities, but it 
shows a seasonal decline. Loans are diffi- 
cult to obtain. Recent reductions in Idaho 
white pine quotations have forced the shad- 
ing of northern pine in some instances. 

Northern white cedar prices are at a low 
level. 


Some dealers are purchasing spring 
stocks, but the market is comparatively 
quiet. 

Northwest millwork manufacturers have 


set March 1 as the date for a raise in prices 


of 10 percent. This action will follow a 
month after similar action by downriver 
mills. 


More than a million board feet of timber, 
salvaged from fires in the Chippewa national 
forest last spring, are to be sold by the 
Government. The timber will include 347,000 
feet of Norway; 127,000 feet of white pine; 
184,000 feet of aspen. 


Kansas City, Mo. 


Feb. 15.—Mill stocks are increasing, ship- 
ping conditions being poor. Rains, snows 
and colder weather have prevented loading. 
Prices do not have as firm an undertone as 
they did last week, but there have been but 
few downward revisions. Trade seems to 
have become even more highly competitive, 
for only a limited number of customers are 
willing to take on additional lots. Larger 
mills are finding it virtually impossible to 
meet prices quoted by smaller concerns. Mills 
are dependent upon line yards for almost 
their entire business. The interior yards re- 
port a lack of trade. Industries are trying 
to get along with what stock they have and 
when it is exhausted they demand immediate 
shipment. Railroad buying of both ties and 
car repair material has increased. Industrial 
consumers, such as motor car and furniture 
manufacturers, do not seem interested in 
more than small amounts. 


Norfolk, Va. 


Feb. 15.—Volume of new North Carolina 
pine business has been a disappointment. 
Some large industrial concerns, using quite 


a quantity of lumber, have either shut down 
temporarily or are working two or three days 
a week. All mills have been instructed to 
hold up shipments. Retail yards are not get- 
ting sufficient new business to inspire them 
with confidence. Credits are tight. Prices 
have been well maintained, but as demand 
shows very little improvement, millmen are 
becoming restless. 

There has been very little demand for 4/4 
Bé&better edge, either band sawn or circular 
sawn, and price is very low. Small mills are 
eager to get rid of their air dried clear boards 
promptly at low prices. There have been 
more inquiries for mixed cars of Bé&better 
stock widths in all thicknesses, rough and 
dressed, but orders have been developing very 
slowly. One or two mills hive been fortunate 
in selling rather large blocks of 4/4x3- and 
6-inch B&better sap stock for export at good 
prices, and also some 1x4-inch. Mixed cars 
of 4/4 rough finish are offered freely, but 
there are no takers, and the price is weak. 
There has been a little better sale of 5/ and 
6/4 edge B&better, also 10- and 12-inch widths, 
but the total has been small. 

Sales of 4/4 edge No. 1 box have been very 


(Continued on page 55) 
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Sugar Pine 
California Soft Pine 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 











California Pine 


and Sugar Pine 


California Redwood 


WENDLING-NATHAN CO. 
Established 1914 
Lumbermen’s Bldg., 
110 Market St., 

SAN FRANCISCO, CALIF. 
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Quality Timber From 
Famous Klamath District 


Note the size of the logs shown aboveand you'll 
readily understand why we offer buyers such 
high quality, soft-textured lumber. We can guar- 
antee you a dependable source of supply for 
years to come and supply anything you need in 


SELECTS AND COMMON 
S4S OR ROUGH 
SHOP and BOX 


Get our quotations now. 


Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 














BOO KS—BOO KS—BOOKS—Here’s theplace 
to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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N. C. PINE 


Our “Jiffy Service", by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 


W ASHINGTON, D. C. 














Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















North Carolina Pine and 
West Virginia Hardwood 














—————) CASED, 
nee High ra “y BASE AND 
Capacity, 250,000 feet MOULDINGS 
7 ae Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 


CY PRESS 


We annually produce 40,000,000 feet of 
49) Louisiana Red Cypress 
y Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 




















Established1847 


Richard Shipping Corp. 


44 Beaver Street. NEW YORK 


Foreign Forwar- 
ders, Customs 
Brokers. We 


Ocean Freight Brokers pieoes 
tend to collection 
and Contractors of invoices. 





AMERICAN LUMBERMAN 


February 20, 1939 





YARD, MILL AND OFFICE. 


Newsy Notes of Persons and Places 











Special department handling export lumber shipments 





WARREN AXE & TOOL CO. 
WARREN, PA. 


Were awarded highest 


lela Mod tr lil Bee labels 
international Exposition 


GRAND PRIZE 
Ce re 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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VON PLATEN -FOX COMPANY 


lron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
17 


Logging Ralph C Bryant 


17 











Have you a problem to solve in logging, ! 
transportation or harvesting tan k an 
Logging” will 


suppentine economically? 
te yo how. An invaluable reference book 


for “gn superintendents, timber owners, 
etc. th, 0, postpaid. a 
American Lumberman “ Chicago. TIL m 











W. A. MacLean, president of Wood Mosaic 
Co., Louisville, Ky., has returned from Wood- 
stock, Ont., where he spent several weeks. 


R. T. Jones, of North Tonawanda, N. Y., 
president of the R. T. Jones Lumber Co., is 
spending the remainder of the winter at his 
i lorida home at Miami Beach. 


Ben Wallace, of the Wallace Lumber Co., 
who formerly was manager of the company’s 
business in lowa City and Keota, lowa, will 
assume management of the company’s yard at 
Marengo, lowa. He is junior member of the 
firm. 


Fred W. Wright, of Seattle, Wash., manager 
of the Western office of the Lumbermen’s Blue 
Book, has returned to his duties after a three 
weeks’ illness, during which he underwent an 
operation for appendicitis, at Virginia Mason 
Hospital. 


The Farmers’ Grain & Lumber Co., of Car- 
roll, Iowa, has elected J. P. Bernholtz, Vic 
Schirck and Henry Baumhoyer directors for 
three years, and the officers are: Herman Geh- 
ling, president; J. P. Bernholtz, vice president; 
H. C. Venteicher, secretary, and Vic Schirck, 
treasurer. 


G. A. Vangsness, of Chicago, head of the 
Vangsness Lumber Co., was called to Dorches- 
ter, Wis., Sunday morning by the death of his 
mother, Mrs. Bergetta Vangsness, which oc- 
curred at her home there only a few months 
after the death of her husband, Albert Vangs- 
ness, last October. She was born in 1840 and 
was raised in central Wisconsin. She was the 
mother of six children, three sons and three 
daughters. 


The Bay de Nocquet Lumber Co. intended 
to start its mill at Nahma, Mich., on Jan. 1, 
but because of the freakish weather it was im- 
possible to bring the logs out until almost the 
end of the month. The mill is now operating 
eight hours a day however, and at his office 
in Chicago Kurt Stoehr said it would prob- 
ably be in operation about ninety days, getting 
out some of its logs which would be ruined if 
left through the summer. 


Horace F. Taylor, president of Taylor & 
Crate (Inc.), Buffalo, N. Y., has returned from 
a trip to Merigold, Miss., where he visited Sun- 
flower Plantations (Inc.), of which he is presi- 
dent. On the way he stopped at Memphis, 
Tenn., to address the chamber of commerce 
there, bringing the Memphis business men the 
greetings of the Buffalo Chamber of Commerce, 
of which he is president. His investment in the 
Chamber is just as important, he told them, as 
“a half-dozen other departments of my business 
to which I regularly appropriate funds.” 


L. C. Risberg, of the Lumbermen’s Blue 
Book, Chicago, went to Milwaukee, Wis., 
Tuesday to attend the annual meeting of the 
Northern Wholesale Hardwood Lumber Asso- 
ciation and the Wisconsin Retail Lumbermen’s 
Association, and took part in the dinner and 
concatenation of the Milwaukee Hoo-Hoo Club 
that evening. He was greatly impressed by the 
amount of fun the Wisconsin lumbermen derive 
from Hoo-Hoo, and, like many others in the 
Chicago lumber trade, he wondered why some- 
thing even bigger and better should not be pos- 
sible here in the wosld’s largest lumber market. 


Makes New Sales Connection 


MERIDIAN, Miss., Feb. 15.—Effective Feb. 1, 
Paul O’Leary, formerly connected with the 
Burdette Lumber Co. of this city and for the 
last three years its sales manager, has be- 
come associated with the W. B. Hamrick Lum- 
ber Co. of Meridian. Mr. O’Leary is well 


known to the trade in yellow pine lumber cop. 
suming territory and his many friends will be 
interested to learn of this change. 


Building Wage Scale Cut 


After long negotiations between employer; 
and the unions, last Friday more than 125,099 
Chicago building trades mechanics agreed to 
take a 20 percent reduction in wages, believing 
that this will be just the extra push necessary 
to revive the interests of financiers in building, 
and to so reduce the cost of building that peo- 
ple will believe they can afford to build homes, 
The workers believe that it is better to be a 
$10 man and get the $10 than to be a $15 
man and get nothing. 

The decision is being hailed as the salvation 
of the building industry, not only by the press 
but also by the workers themselves, contractors, 
lumbermen, building supply dealers, and other 
interests who have seen their business dwindle 
to almost nothing because of the high cost of 
building trades labor. 


Opens Grand Rapids Office 


Important changes are being made at the 
Chicago district office of the Shevlin Pine Sales 
Co., headquarters of Shevlin pine sales for IIli- 
nois, Indiana, Michigan, Ohio, and part of Wis- 
consin, in preparation for an expected increase 
in volume of business. S. D. “Sam” Nelson, 
who has been dividing his time between calling 
on trade in the Loop and in helping Manager 
A. I. Boyd at the office, expects to leave Satur- 
day to open a branch office in Grand Rapids, 





S. D. 
Opens New 


NELSON, 

Branch Office 
Mich., from which as headquarters he will call 
on the trade in western Michigan and northern 
Indiana. 

His friends in the industry know that he will 
be well qualified for the job, for Mr. Nelson 
has been with the Shevlin organization for 
twelve years. His first association with it was 
as an auditor in the retail department, with his 
headquarters in Fargo, N. D., and later m 
Winnipeg, Man., aiding in the task of liquidat- 
ing the Shevlin yards. The Canadian yards 
were disposed of in 1927. He came to Chicago 
in January, 1930. i 

Mr. Nelson’s place in the Chicago office 1s 
being taken by Frank R. Linroth, formerly 
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manager of the Exchange Sawmills Sales Co.’s 
Chicago office for six years. He is well known 
ind well liked in the local trade, and though 
still a young man he has several years of suc- 


-essful sales experience to his credit. 
cess 





New Officers Elected 


At a recent meeting of the directors of the 
Edward Hines Lumber Co., the first meeting 
of the board held since the death of Edward 
Hines on Dec. 1, 1931, the following officers 
were elected : 


Chairman of the board Thomas D. Heed. 
president Ralph J. Hines. 

Senior vice president—Charles M. Hines. 
Vice presidents—VPeter J. McHugh and 


Frank E. O’] yowd. 
Secretary- Mortimer L. 
Treasurer— Edward H. 


Hudson. 
Thomas. 


The directors felt that because of the present 
disturbed condition of all lines of business de- 
pendent upon the pro- 
duction and processing 
of natural resources, 
and especially the lum- 
ber business, it was 
important that the 
company should have at 





RALPH J. HINES, 
Chicago; 


President 


its head a man of ripe 
experience in financial 
matters, and Mr. Heed 
was offered and ac- 
cepted the newly cre- 
ated position of chair- 
man of the board. 

Mr. Heed’s early experience was in the ac- 
counting and financial departments of railroads, 
first with the Missouri, Kansas & Texas in the 
accounting department, then, from 1898 to 1914, 
in the financial department of the St. Louis & 
San Francisco in New York, and later as presi- 
dent and receiver of the Chicago & Eastern 
Illinois railroad, during the period of Federal 
control. For the last six years Mr. Heed has 
been in New York as partner in the investment, 
banking and brokerage house of Colvin & Co. 
lt is believed that his experience and back- 
ground will be valuable to the various Hines 
interests during the present trying times and 
the prospective readjustments incident to the 
return of normal business conditions. 
. Ralph J. Hines, the oldest living son of the 
late Edward Hines, has been actively associated 
with the various Hines companies in the capac- 
ity of senior vice president. The directors felt 
that he was the natural successor to the presi- 
dency as he has for many years worked in 
close and intimate contact with Edward Hines. 

Charles M. Hines was elected senior vice 
President to fill the vacancy caused by the elec- 
tion of Ralph Hines to the presidency. Charles 
Hines has for several years been in charge of 
the Hines interests and activities in Chicago 
and communities contiguous thereto. In addi- 
tion he acts as chief credit man of both whole- 
sale and retail organizations. 
_ Peter J. McHugh was elected vice president 
i recognition of his success as sales manager 
ot the wholesale department. 

Frank E, O’Dowd, who was re-elected vice 





CHARLES M. HINES, 
Chicago; 


Vice President 


AMERICAN 


LUMBERMAN 


president, is sales manager of the retail depart- 
ment. Mr. O’Dowd has been associated with 
this department for a great many years and is 
well known in local building circles. 

Mortimer L. Hudson has been secretary of 
the various Hines companies for many years, 
and Edward H. Thomas has served as treasurer 
for about fifteen years. Both of these gentle- 
men are too well known to the lumber industry 
to need introduction. 

M. W. Teufel, who long has been connected 
with the company as vice president in charge 
of important features of the Hines retail lum- 
ber yards, has retired from the company on 
account of ill health. Officials of the company 
have expressed the hope that Mr. Teufel’s 
health will be completely restored and that when 
the occasion arises they may again have the 
benefit of his wise counsel. 





Chicago Retailers Re-elect 

The annual meeting of the Chicago Retail 
Lumber Dealers’ Association was held Monday 
night in the Club Room of the Palmer House, 
with 136 members present to represent the mem- 
bership. As most of the business of this or- 
ganization is transacted by its board of trus- 
tees, this meeting was more a sociable than a 
business gathering. Opinion that business con- 
ditions, now admittedly most unsatisfactory, 
will begin to improve very soon or are improv- 
ing even now, was practically unanimous, and 
there was a general feeling of optimism that 
the members feel is certainly well justified. 

\ third of the fifteen trustees were re-elected 
for another three years, as their terms expired 


this year. They are: J. A. Bishop, Bishop 
Lumber Co.; I. Callner, Joseph Lumber Co.; 
Frank J. Heitmann, Heitmann Lumber Co.; 


Maurice B. Lippman, Lippman Lumber Co.; 
and P. J. Willis, Berwyn Lumber Co. The offi- 
cers of the association will be elected at the 
next meeting of the board, which will be held 
in a few weeks, after Vice President A. T. 
Stewart returns from his Mediterranean cruise 
(on which he embarked on the Aquitania Feb. 
3) and after Peter DeVries, Frank J. Heit- 
mann and Charles Jacobs return from sunny 
l‘lorida’s playgrounds. Paul T. Diener, of the 
Irving Park Lumber & Supply Co., has just 


returned from the South, as has also Mr. 
Willis. 
Resolutions were adopted, in the form of 


memorials for three members whose deaths oc- 
curred during the year—Harry L. Street, of the 
Street-Chatfield Lumber Co., Edward Hines, of 
the Edward Hines Lumber Co., and Henry 
P. Meinheit, of the Matteson Coal & Lumber 
Co., Matteson. 





Merchandising Backed by Courage 
and Modern Methods 


As reported in the eb. 13 issue of the AMER- 
ICAN LUMBERMAN, L. R. Putman, merchandis- 
ing counsel of the Southern Pine Association, 
was a speaker at the annual convention of the 
Illinois Lumber & Material Dealers’ Associa- 
tion, and discussed some of the things which 
he finds are retarding business and handicapping 
the lumber industry. With reference to Cook 
County and Chicago, he pointed out troubles 
which he said prevail in most of the larger 
cities, particularly the industrial centers—high 
taxes, high building wages, high cost of build- 
ing financing, high cost of local, State and Na- 
tional government, and the dishonesty and ex- 
travagant expenditure of tax money. He re- 
ferred to the difficulty the larger mills and 
honestly conducted distributing concerns have in 
securing business from industrial plants which 
use large quantities of lumber. Here, he said, 
is where a lot of work will have to be done. 
He cited instances in the Chicago market where 
many cars of lumber had been purchased in one 
grade and shipped and paid for in lower grades. 
This practice, he said, has caused a number of 
buyers to seek other products to take the place 
of lumber. 

Mr. Putman said that more real co-operation 
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Maisey® gl 


Lumber 
Quned and ~CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








WHITE STAR LUMBER COMPANY 


S11 Reanoke Bldg., CHICAGO 
Phone Randolph 1069 
Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 
Red Cedar, Northern and Western Hemlock, Pondosa 
and California Pine, Yellow Pine, White Cedar Posts. 
Exelusive agents for Redwood Manufacturers Co., and 
“Soo Brand’’ Maple and Birch Flooring. 





Kiln Dried 


and Air Dried ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 











A Real Sales Help For Lumbermen 
Try It For 60 Days FREE—No Obligation 


Hundreds of new _ buyers 
are listed in each new edi- 
tion of the Red Book and 
many others are announced 
ES by us TWICE a week as 
- Ke = start in 
yusiness. Red 
SEMI-WEEKLY Book credit rat- 
ings and reports 
are recognized by 
lumbermen as the 
most reliable. 
Ask for Pamph- 
let No. 49-S and 
rates, also the 
details of the 60 
day FREE Trial 
offer. 
Our Collection 
Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 
be glad to assist you. 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, 111. 
East. Headquarters, 35 S. William St., New York City 
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TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 














Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 
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How’s Your Business? 





“Lange Reliable Glass Edger” 


Perhaps it needs some new “‘friend- 
maker’ and “business-getter” such 
as we have furnished many Lumber 
Dealers, who find that edge work 
on glass is so generally in demand 
that the customers this service at- 
tracts LEADS TO OTHER SALES! 
Don't pass up this opportunity— 
investigate our complete line of low- 


priced LANGE GLASS EDGERS. 
Write for Our Catalog Today. 


Henry G. Lange Machine Works 


Manufacturers of all types of 
glass grinding machinery. 


166 N. May St. CHICAGO, ILL. 
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The Ready Reference 
Inventory Book 


{ “Shows up” scattered piles. 
vents Over-Buying. 

§ Assembles different 
lumber on correct 
Valuable Time. 


Pre- 


PUTTETE 


classes of 
page. Saves 


4 Each page has large index. 
to handle in cold weather. 

{ Plenty of space to list all 
carried in stock. 


Easy 


*sems 


POSTPAID PRICES 
1 Copy Ready Reference In- 
ventory Book 
4 Copies Ready Reference In- 
ventory Book 


10 Copies Ready Reference In- 
ventory Book 


LETEUTETee farted 


For Sale By 


AMERICAN LUMBERMAN 
431 So. Dearborn St. 
Chicago, III. 
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between the dealers and the manufacturers is 
necessary in order to reclaim the large city 
market. He felt that the dealers must not ex- 
pect the mills to sit idly by and let that busi- 
ness go to the unscrupulous concerns and finally 
be lost to the lumber industry entirely. 

Mr. Putman feels that the fabricated house 
is on its way to perfection. He thinks it will 
be steel, steel and wood and an all-wood house, 
and said: “We must modernize our lumber to 
meet these new demands.” In closing, he said: 

“The lumber manufacturers are depending on 
the retailers to meet these changed conditions. 
This can be done, and we can reclaim many of 
our lost markets and gain new ones through 
the united and courageous effort of our best 
merchandising brains and energy.” 





Oldest "Worker" Starting 59th 


Year of Service 


Oconto, Wis., Feb. 15.—The “oldest worker” 
of the Holt Lumber Co. is now starting its 
59th year of service. The “worker” is the large 
horizontal steam engine which furnishes power 
to the bulk of the mill machinery. It was de- 
signed especially for the Holt mill. In recent 
years, the “hog,” the resaw and one band mill 
have been equipped with separate power, but 
the 58-year-old engine still continues to deliver 
its 450-horsepower daily. 





New Plants to Be Tax Exempt 


New Oreans, La., Feb. 15.—Approval of 
an application for tax exemption for new plants 
to be erected at Shrewsbury, above New Or- 
leans, by the American Fir Lumber Co., the 
Concrete Products Co., and the Ponchartrain 
Lumber Co. was voted by the Jefferson Parish 
police jury. The exemption will be submitted 
to taxpayer residents of the parish in the gen- 
eral election on April 12. The exemption, if 
approved, will be granted under a recently en- 
acted State law providing for such. The fir 
lumber company plans a planing mill, the Con- 
crete company to construct a pre-casting plant, 
and the Ponchartrain company the rebuilding of 
its yard destroyed by fire some time ago. The 
combined investment is placed at $50,000. 


Buys Many Dairy Cattle for 
Cut-over Lands 


SPOKANE, WASH., Feb. 13.—Between twelve 
hundred and fifteen hundred head of purebred 
Hereford cows and bulls from Amasa, Mich., 
have been purchased by the Craig Mountain 
Lumber Co., and placed on logged-off lands 
near Craigmont, Idaho. Parts of the logged-off 
land have been sold to farmers, but the great 
bulk remains unproductive and a problem. If 
this method of utilizing the land proves success- 
ful, it is expected that other lumber companies 
may follow the lead of the Idaho concern. W. 
C. Geddes is president. 





Installing Four Kilns at New 
Plant 


TittMAN, S. C., Feb. 15.—Work on the new 
plant at this place of the W. M. Ritter Lum- 
ber Co., prominent hardwood manufacturer, 
with headquarters in Columbus, Ohio, is near- 
ing completion and construction of four Moore 
compartment-type dry kilns is well under way, 

This is both a hardwood and pine operation, 
although the plant will begin by cutting only 
pine and later on go into production of various 
hardwoods, including gum, ash, oak, also 
cypress. The kilns have been designed with 
this in view. They are automatically controlled 
and have the Moore multiple-control heating 
system which makes it practical to kiln dry both 
hardwoods and softwoods, either air-dried or 
green from the saw. 

The Jacksonville (Fla.) plant of the Moore 
Dry Kiln Co, engineered and manufactured the 
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dry kiln equipment. This company also fur. 
nished heavily insulated Moore kiln doors with 
aluminum panels to resist kiln acids; also auto. 
matic temperature and humidity recorder-cop. 
trollers. 


ele 
Eastern Canada Curtailing 

Waskincton, D. C., Feb. 15.—The easter 
Canadian lumber trade estimates that the pres. 
ent surplus of lumber is such that the cut of 
logs this winter will be from 25 to 50 percen 
less than that of last year, states a report to 
the lumber division, Department of Commerce. 
Last year’s log cut was only one-third of the 
total for the 1929 season. Some sawmill opera. 
tors are said to have forecast that by spring, 
stocks of several staple items more may be suf. 
ficiently reduced to force prices upward, 

In the Fredericton district of New Brunswick, 
however, larger crews are engaged in logging 
than in 1930. Lumber exports from the Fred- 
ericton district in 1930 were estimated at about 
$900,000, compared with $500,000 in 1931, byt 
1931 quantity was about equal to the 1930. The 
United States has been practically the only ex. 
port market for New Brunswick lumber and 
lumber products for many years. 


Closed Since September; Re- 


sumes Operation 


Lacona, N. Y., Feb. 15.—After having been 
closed down since last September, the plant of 
the Blount Lumber Corporation, here, resumed 
activity last week. This company manufac- 
tures various types of hardwood flooring and 
orders were recently received that made it nec- 
essary to resume operation. 





Virginians Strive for Home 


° 
Construction 
(Continued from Page 40) 

wholesalers in the building industry where their 
introduction of new or competitive materials 
may infringe on marketing conditions as de- 
veloped by local dealers. The resolutions were 
adopted following a trade relations conference 
directed by Fred Kling, of Roanoke, chairman, 
and open discussions of hypothetical situations 
faced by manufacturers, wholesalers and re- 
tailers, who were called “the allies of service.” 

The social features included a theater party 
for the ladies at one of Richmond’s leading mo- 
tion picture theaters Friday afternoon, and the 
annual banquet, entertainment and dance, held 
in the main auditorium of the John Marshall 
Hotel Friday evening, at which W. Creed 
Davis, president of the Sitterding, Carneal & 
Davis Co., of Richmond, was toastmaster. Re- 
tiring President Rust was presented with a 
silver loving cup, the gift of the association, 
as a feature of the banquet. 


Carvers Honor Washington 
(Continued from Page 29) 

who writes that the actual work time spent 
on same was eight hours and forty-five min- 
utes. He also expressed great appreciation for 
the sugar pine furnished him by Mr. Hemphill 
for his carving work, saying that it is the best 
he ever used. 

Lower Right—Front Page Group 


The bust of Washington, shown in lower 
right position in the front page group, was 
carved by Victor Gilbert, a student of the 
George A. Davis Vocation and Technical High 
School, Grand Rapids, Mich. Donald C. Carr, 
supervisor of curriculum, explains that Mr. Gil- 
bert is not taking modeling, as the school does 
not have a class in that branch this year, and 
took up this carving of the Washington bust 
only because of his interest in it. He is a 
sophomore, 15 years of age, and his shop work 
in the school is furniture craft. Mr. Carr 
adds: “The lumber sent us is fine and we are 
enjoying working with it.” 
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Past and west side mills have reported the following average f. 0. b. mill sales prices on southern pine to the Southern Pine Lumber 
Exchange, New Orleans, La., for sales made in the period Feb. 8-13, but, where prices for this period were not available, prices for the 
month to date have been inserted and disti nguisheg by asterisk: 

West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side 
plooring, Standard Partition, Standard Rough Finish No. 2 Shiplap and No. 1 Shortleaf No. 1 Longleaf 
Lengths scl Lengths Babette ne - a Std. Lgth. 2x4” Dimension Dimension 
ift— %4x4”"— ) om Shortleaf— > 2 , r 4g 2x4” 
ee B&better.. 21.96 27.00|Inch thick— 1x8” ..... 13.76 13.00|12, © 14’.- 15-48 Te ee To & 14’.. 16.92 #13.27 

hortleaf 14.75 *50.12|Drep Siding, Standard 6” rinees 2: 22.00 }1x10” .. 13.82 11.83 x6” acme ise 18.25 18.00 

Shortleat.. 44. Pr ae comme tan eS 25.50 22.00|Longleaf— qe ae no | 2x6” 
Longleat., «+++ Od. ngths, 1x Se *99.04 29.00 ” Par g4jl2 & 14’.. 13 7 32.7002. a : aye 
No. 1— No. 117— 12” ue" ee ee .....-- 14.46 13,18|12,& 14’.. 14.14 13,25 
Shortleaf.. *44.00 B&he tter 5.88 26.00 )| 5&6 /4 oe a 1x10 14.75 14.60], on 16’ ose, 14.93 15.00 
Longleaf. -- *48.50|No. 1..... 24.00 21.7: 1-9” «29.50 *32.50| Mo. 2 Boards, 1x12” {12 & 14’.. 15.31 13.18 2x8 ‘ = cae 
No. 2-- | #27,.00 30.75 mavestad hey” oa #6275 Standard Length ee 14.50 12.36 + & 14’.. 15.00 15.21 
1x3” flat B&better.. 27.00 *24.00]05 9° 0°" * Shortleaf.. 16.08 13.44]2x10” a ae 18.00 16.08 
grain— No. 1..... 22.19 22.10) Gasing & Base 10-20’ | Longleaf..*22.80 23.15};97 |... 1... 18.25 16.16 7 18.75 21.66 
, 9r Or 9 , « { S&S eree2e008 5.40 200 
B&better. . 24.26 ede - Dw ta Lath — nee anaes Car Siding, Lining +4 Sie akeraeae ay arse a 24.00 22.00 
No. aot? "eae 11:00 x ; oes 919 Ee « , os Cae ov. and Roofing od: ial ae a 20.16 Ollige ooo ee 25.00 24.66 
No. Sees ee Oe : NO. pesees ee 131 Casing, Base & Jamb B&better ; oe 4 ms ; 8.0 2x12” 

Ix4” rift— Pee Dances 1.35 sol 10-20’ 1x4” 12&14 91.50 +4 & 14 ee oht'se 12 @& 14’.. 28.07 31 00 
cbetter : 1x4” 9’.... 23.20 erase ot 26.87 *21.33| 56, ~ + 
ee ona. 46 ce ~* eee 3&better— Vind” 10°22. 21.50 eee eee 9.00 
i B&better 1x8” ...++ 36.00 30.091 1x6" 8’ 16.00 No 2 Shortleaf No. 2 Longleaf 

shortle: if.. 36.50 *40.50|Inch thick— 1x5&10 5 Shee eo tg oe Dimension Dimension 
Oe ae Pee! | ik ree 28.45 6.85 x6 . ox 2x4” 

4” flat Oe. <. caean 884 o750| Me. 2 Fencing and (No. 1— i 12, & 14’.. 13.92 11.93/12 & 147,214.88 15.85 
a We onese 181 28:28 Boards, 10-20’ 1x6” 5’.... 16.50 « peaiaiastnde 14.64 12.61]16° ....... *16.00 11.22 
grain pat wes eee coos 34.01 34.08]1x4” ..... 21.67 23.36]1x6” 8’.... 19.00 2x6” 2x6” 

Babetter.. 29.2% 23.07 lige «17... 51.50 52.05|1x6” ..... 21.73 21.80] 1x6” 12&14' 22.85 12 & 14 10.55 10.4412 & 114 12.13 10.67 

Ze ‘glbedss 15.50 + et 5&6/4 thick— ee 91.31 23.02)1x6” 9’.... 18.25 vee lig . 1115 10.3 —- 260 #1545 

vont ceed — cane 1, 6, 8”...*47.40 46.50 )1x10” .... 25.36 9 rt Timbers, 20’ & x8” rake 2x8” tt” ; 
5&10” . 54.00 50.58)1x12” . 37.77 3 Under, No. 1 19 2 , 7 2 & 14 50 *11.6 

~~“ lll Peete 66.94 66.00] Mo. 1 Shiplap, 10-20’ | Longleaf— 16 pokes 12°61 10°62 16 ef < 7 91532 14.00 
%x4"— aap ees 20.09 8x8" & und. 17.64 16.46 }5.190 °°"  lox10" 

Béebetter.. 19.25 17.75|/ngh thick— 3x10-10x107 20.92 oeooli2 & 14’.. 12.17 11.04]12 & 14’ 11.13 

se dette J.20 fi 9 99 9y1919~19" ) oe & . old . 2 & seer ° 
No. 1... 18.75 a Trrttt Ser) #0795 )N0. 2 Pencing, Stand- a Same ll saan 1 rerer 0:98  O.TORIG access 17.50 11.75 
ix4"— oe 5.50 22-10 ard Lengths 8x8” & und, 17.16 14.59 |2x12 2x12” 

B&better.. 19.47 17.86]10” ...... 30.50 31.00]1x4” ...... 11.55 11.99] 3x10-10x10” 21.2 ee ee 14.13 *11.12]12 & 14’ 15.50 13.17 
BE ese. 18.54 1691532" 24.6.5 13.25 45.5011x6” &C.M. 12.80 12.3713x12-12x12” 25. 00 *19.25116" ....... 17.76 SEL. GOU oc ccces *19.00 16.75 




















ENGELMANN SPRUCE | 


Prices f. 0. b. Chicago, effective Jan. 12, on 
air dried Engelmann white spruce boards, 
D&M, shiplap, -—_ siding and ceiling: 


Inch— ° 10" 42" | 
D&bir., 6-16". $45. 00 $46.00 $46.00 $96.00 $77.00 
v0. 1, 6-16’... 42.00 44.00 44.00 54.50 64.50 | 
No 2, 8-16’... 37.00 37.00 36.00 36.75 47.00 | 
No. 3, 8-20"... 25.00 27.50 28.50 30.00 32.00 | 
No. 4, 4-20’... 21.00 23.00 24.00 24:00 25.00 | 


No. 4 common, 1x4-inch and wider, 4- to 20- 


foot, which may contain 20 - 
hy eae Pay Y percent of 4- to 
5&6/4 “see. 6&8” 10” = 
D&btr., 6-16’... - $66.00 368, 00 $71.00 $81.00 
_ a gS See: 59.50 61.50 64.50 74.50 
, ” ” g* 10” 13° 
No. 2, 8-16’. .$43.00 $43.00 $42.00 $42.75 $53.00 
No. 8-16’.. 31.00 33.50 34.50 36.00 38.00 


No. 4, 4-20’.. 25.00 27.00 28.00 28.00 29.00 
Specified lengths—In D&better and No. 1, 
add for 16-foot $5; for other lengths, includ- 


ing 18- and 20-foot, $2. 

In No. 2, add for 18- and 20-foot, $2; for 10- 
and 12-foot, 12-inch, add $4; other specified 
lengths, add $1. 

a) No. 3, for 1-, 5- and 6-inch, 16-foot, add 
“For 10- and 12-inch, 10- and 12-foot, add $1. 
For 6-foot Nos. 1, 2 and 3, deduct $3 from 


rices of 8- to 16- foot. 

. 6-foot in Nos. 1, 2 and 3, deduct $3 
from prices of 8-16-fcot. 
Bevel siding, 14-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 


10- foot. 
D&btr., 4-inch. ..$25.00 4-inch. . .$17.00 
6-inch... 28.00 6-inch... 20.00 


xath, spruce and pine, 4-foot; No. 1, $6.50; No. 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
No, 1 Hemlock Boards, S1S— 
1 _ 8’ 10, 12&14’ 16’ 
x4 | CSP e emer eceees $19.50 $20.50 $21.50 
TEE revceseseseens 23.00 24.00 25.50 
lx 8” Chbeh se eeeeeed ee 24.00 25.00 26.50 
1x10” ee rare Mere 26.50 27.50 29.00 
«(ERS SOS 8 27.50 28.50 30.00 | 

For shiplap or flooring, add 50 cents to | 
Prices on No. 1 board 
No. 1 Hemlock Dimenston, s1slE— 

4 10’ 12&14’ 16’ | 
| Sa Seed $28. 50 $24.50 $24. bo $25.50 | 
iia aie 22.50 23.50 24.00 25.50 | 
i  wtsebessen 23.50 24.50 24.50 25.50 | 
2x10 nedenecnn Se 29.50 28.50 28.50 | 
eae aete 23.50 30.00 29.00 29.50 
an ie 2 dimension, deduct $3.00 from price 

~ & 


DOUGLAS FIR 


[Special Telegram to AMERICAN LuMBERMAN ] 


Portland, Ore., Feb. 16.—F. 0. b. mill prices 


on actual sales of fir, Feb. 12, 13 and 15, direct 
only, straight and mixed cars, reported by 
West Coast mills to the Davis Statistical Bu- 
reau, were as follows: 
Vertical Grain Flooring 
B&Be&btr of D 
OS gl Ee ee ee eT: $22.00 $15.50 coe 
Se a wiup shiv wh Se wee aes 24.75 
DIEM cas stare vexseeen 23.50 
Flat Grain Flooring 
B&bt1 ( D 
Oem con ssktaeeneyeenl $14.75 $11.25 mick 
prays rere ee 17.50 15.50 
Mixed Grain Flooring 
oo. a bac a ee , $9.75 
Ceiling 
, eer eernetey secre re ff $14.75 $10.75 
Pe etek. nce wie ee ernie 15.00 11.00 
, Drop Siding, 1x6” . 
ey er $16.00 $12.75 $9.25 
BMG 6. pi asated Sma eee 16.50 14.50 
Finish, Kiln Dried and Surfaced 
1x6” x8” 1x12” 
eS errr $28.75 $30.75 $46.00 
Common Boards and Shiplap 
1x6” ix” 1x10” 1x12” 
SS eer $10.50 $10.50 $11.25 $16.75 
= arr 5.50 6.00 4.75 7.50 
No 4.50 4.50 4.50 ry 
Dimension 
12 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
1”.$10.00$ 9.50 $10.75 $11.7 $12.00 ; ‘ — 
6”. 9.25 9.50 10.00 11.00 11.25 $12.75 $15.50 
8”. 9.50 9.75 10.50 11.00 10.25 12.50 15.00 
10”, 10.00 10.00 10.50 11.00 10.25 11.50 14.00 
12”. 10.75 10.75 11.00 11.50 11.50 12.00 16.00 
2x4”, 8’, $10.00; 10’, $9.75; 2x6”, 10’, $9.50. 
tandom— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 ....$5.25 $5.50 $5.50 $6. 75 $8.00 
No. 3 4. 00 3.50 
No. 1 Common Rough and/or Surfaced ‘Geis 
Sah te S48ES GH OE csc ct evesousieeséus $14.00 
5x5 Ne tl 2 are errr tee ce 10.75 
Fir Lath 
We S EM. BN cc wkies cern sierseeus $2.25 





21 opportunities were offered to an 
advertiser who wanted a yard 


Portland, Ore., Feb. 17.- 
mill 
the 


WESTERN PINES 


Special Telegram to AMERICAN LUMBERMAN 

J & 

-Following f. o. b. 
sales were reported to 
Association by members dur- 


prices on actual 
Western Pine 


ing the period Feb. 9-15, inclusive. Averages 
include both direct and wholesale sales and 
are based on mixed car orders. Quotations 
follow: 
Ponderosa Pine 
5/4x6” 6/4x6” 
SELEcTs S2 or 4S— 1x8” owe. & war. 
> Oerect Als. oss se $32.46 $41.5 $36.31 
D select AL....... 24.56 27. 33 24.00 
SHop S2S— No. 1 No. 2 No. 3 
5/4 $25.92 $19.87 $14.67 
A GSO agent grminncee Se ery 24.83 20.50 14.50 
Commons S82 or 4S— ~ 1 No. 2 No. 3 
et i (| ee 31.00 $18.51 $12.37 
i gol | PREP peeoe 74319 24.27 13.17 
No. 4 Common, S2 or 4S RW RL......... $8.89 
Idaho White Pine 
5/4x4” 6/4x4” 
SEeLects S2 or 4S— 1x8” & war. & wdr 
og Se ae $40.86 $56.18 $56.08 
D select AL.......-. 30.90 40.54 41.08 
Commons 82 or 4S— No.1 No. 2 No. 3 
ee a | Se $29.76 $24.94 $14.64 
TEES" Bos ccecses Oe 34.00 20.23 
No. 4 Common, S2 or 4S RW RL..........$9.59 
Sugar Pine 
1x8” 5/4x8” 6/4x8 
Se.tects S2 or 4S— &wdr. & wadr. & wdr 
© meneet BSs...<6«<- $77.00 $64.34 $55.50 
SHop S2S— No. 1 No. 2 No. 3 
St PP hr ee oe wes $26.25 
Ore ave cndee Onemebia $32.85 25.75 
Ore s4ceaecee user $3.15 28.75 
Larch and Douglas Fir 
No. 1 dimension 2x4” AL .........0+6-- $15.73 
No. 1 dimension 2x6&8” AL ..........06. 12.80 





Cedar: 
20 


WEST COAST LOGS 


Everett, Wash., Feb. = —T.ist prices of logs 
Fir: No. 1, $16; No. 2, $12; No. 3, $8. 
Shingle logs, "$10@11; lumber logs, 


Hemlock: No. 2, $10; No. 3, $9. 
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PHILADELPHIA PRICES RED CEDAR SHINGLES CROSS TIES —— 
Fhiladelphia, Pa., Feb. 16.—Following are Seattle, Wash., Feb. 13.—I*ollowing are prices St. Louis, Mo., Feb. 15.— The following Cross N 
prices prevailing today in this market: direct to the trade, on carload or part carload | tie prices prevail f. o. b. St. Louis: 
lots, o. b. mill, all prices being based on 
LONGLEAF YELLOW PINE FLooRING, 1x3-inch— | four bundles to the square, and shingles mixed Untreated sty, 
B&better, $33.00; No. 1 common, $30.00; No. 2 with fir lumber being 10 cents higher than White Southern Hear: ( 
droppings, $23.50. these prices: Mo. 5. 7x9”. 8’, 8” face shin Sap a Pine Mo 
LONGLEAF YELLOW PINE TIMBERS, New Grades, Per Square No. 4 7x8”, 8” 8” face... 1.00 30 Lt light. Png 
Rough, merchantable grade, water delivery— bate —~ ~~ on. No. 3, 6x8”, 8’, 8” face.. .90 .70 Ly he mills 
6&8-inch 10-inch 12-inch 14-inch 16-inch Royals, 24"— reg No. 2. 6x7”, A 7” face.. .80 60 Ln t rice 
$34.00 $39.00 $51.00 $59.00 $69.00 ge “ . ns so 409.54 | NO: 1s 6x6", 8% 6” face.. .70 ‘50 rf - ee 
WO” eeeee oon . $2.53 dz. @ 2.5 
GerorGIA AIR Driep Roorers— a abt epeaiche tena, 1.80 Red oak a heart cypress ties, 10 cents leg, vooe box, 
Tongued and grooved, %-inch, 6-inch width, Perfections, 18”, 5/2%"— than white oak; tupelo and gum cross ties, }; and price ! 
$18.00. a = , - 5 80@1.90 1.800216 cents less than white oak; sap cypress, show little 
KILN Driep YeLLOw Ping Roorers— AD eliaphecaebiteaaiiteliogs ss 110@1.35 | cents less than white oak. log Tun P 
Tongued and grooved, standard, 6-inch width, Ma. Bn cnn cncceccccese 1.0001.20 75 @1.10 Sgteh Bride put appear 
$22.60. ” 1es ank nd 
ae 2. Vv :. c24 ese Wied wen dees 4.00 Dema 
NorRTH CAROLINA PINE RouGH Box, No. 1— No. 1. XXXXX. 1.45@2.00 1.60@1.68 for pp te Hii pee ecicn eam staaie a ty $32.0) ceiling etc 
10-inch, $24.00. 12-inch, $25.00. No. 2 or all clear 1.25@1.40 1.25@1.40 South os ‘ rented si men are ¢ 
NORTH CAROLINA PINE FINISH, No. 2, 12", clear Sees 1.204 1.50 1.20@1.35 ~ ern sap pine, untreated— , roofers, ai 
B&better, 1x6-inch............. . $34.50 No. 3, 10 clear or oe ' ‘inti i we Ltt ctetweseowncenes.ee apy changed, 
NorTH CAROLINA PINE STEPPING, — by a tas Naha + + 7a —— OMGS ccvccscervevecesecoorse ‘ air dried 1 
B&better, 5/4x12-inch..............+2- $52.50 : : uy es _ re re ——.f tent. 
NortTH CAROLINA PINE DIMENSION, No. 2 & bet Dimensions, 6/3, Cxi6"— 
* ° 7 ss eS Se eer 2.20 2.30 
ter— _ eh bosib wits 65@1.75 1.55 APPALACHIAN WOODS 
S4S, %-inech scant, 2x3-inch, 9-foot, $18.00; Feb. 15. 
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[News Letters 


(Continued from Page 49) 


Most box makers are running only 
and many recently have instructed 
the mills not to make any more shipments. 
The price of edge box is low enough. There 
has been a fair demand for rough and dressed 
stock box, but some surplus is accumulating, 
and price has weakened a little. Box makers 
show little interest in stock box. More 4/4 
log run poplar could be sold in the South, 
put appears to be scarce. 

Demand for mixed cars of flooring, thin 
ceiling etc. has been light, and planing mill 
men are over-anxious for orders. Prices on 
roofers, air dried and kiln dried, remain un- 
changed, because bad weather has held up 
air dried roofer manufacturing to a great ex- 
tent. 











light. 
rt time, 


Bogalusa, La. 


Feb. 15.—Earle Williams and J. D. Sellers, 
of the sales department of the Great South- 
ern Lumber Co., have resigned their posi- 
tions, and R. M. Volkert has been promoted 
to the desk vacated by Mr. Williams. Neither 
Mr. Williams nor Mr. Sellers has announced 
nis future plans, and the latter has returned 
to his home in New Orleans. 

PD. T. Cushing, vice president and general 
manager of the Great Southern Lumber Co., 
has offered the free use of all vacant land 
owned by that company for gardens for the 
needy of the city. 





Jacksonville, Fla. 


Feb. 15.—Manufacturers continue operations 
on greatly reduced schedules. The volume of 
new business is disappointing for this time of 


year, but in excess of production, and mill 
stocks continue to decline. 
Pine prices show little change. Considera- 


ble longleaf timber business has been booked, 


several mills participating in large eastern 
schedules, and some railroad business. The 
mills are well taken care of in 12-inch and 


larger cutting, but need orders for smaller 
sizes. Export demand for cubic average is 
slack, but considerable special business is be- 
ing offered for prompt delivery. Continued 
warm weather and rains have hampered ship- 
ments of yard stock. Some scarcity is noted 
in 8-inch Nos. 2 and 3 common boards, rnd 
{-inch boards are being cleaned up, be 1g 
bought for mattress material and Govern- 
ment river work. Considerable piling is also 





OAK FLOORING 


Following are carlot quotations, Memphis 
basis, on oak flooring: 
4x2%” 4x1%” %x2” %x1h” 
Clr. qtd. wht.....$85.00 $83.00 $75.00 $54.00 
Clr, qtd. red.... 74.00 63.00 65.00 50.00 
Sel. qtd. wht..... 62.00 50.00 40.00 36.00 
Sel. qtd. red..... 48.00 44.00 40.00 39.00 
Clr. pln. wht.... 53.00 48.00 47.00 36.00 
Clr. pln. red.... 49.00 46.00 44.00 88.00 
Sel. pln. wht..... 43.00 35.00 37.00 27.00 
Sel. pln. red..... 42.00 37.00 37.00 29.00 
No. 1 com. wht.. 33.00 23.00 20.00 16.00 
No. 1 com. red.. 33.00 25.00 18.00 17.00 
No. 2 com....... 13.00 13.00 10.00 8.00 
%x2” %x1%” x2” 
Clr. qtd. wht............$78.00 $78.00 $95.00 
Clr. qtd. red...........- 70.00 70.00 90.00 
Sel. qtd. wht............ 58.00 655.00 60.00 
Sel. qtd. red............ 58.00 655.00 60.00 
Cir. pln. wht....... . 50.00 50.00 54.00 
Cir, pln. red............ 47.00 47.00 50.00 
ee ES ces cokws . 42.00 42.00 45.00 
ee UO, WON. ow ccctees 42.00 42.00 44.00 
No. 1 com. wht.......... 28.00 23.00 22.00 
No. 1 com. red........ .. 26.00 23.00 22.00 
WR 3 CBE... ccccccccsece SNe | 61S0006|6P 


New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, $9; 
for %-inch, $4.50; for %-inch, $5.50. 

Chicago delivered prices may be obtained 
by adding to the above: For i stock, 
$6; for %-inch, $3; for %-inch, $3.50. 


MAPLE FLOORING 


Sales by Michigan and Wiscousin flooring 
mills of northern hard maple flooring as re- 
Ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows f. o. cars 
Pepe ng mill basis during the week ended 

2 13: 


First Third 
. $49.75 $22.54 





ae Second 
X24” $39.08 
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being bought for work along the Missouri 
River. 

Hardwood operators report improvement in 
demand, with production very small, on ac- 
count of lack of log supply. High water in 


many sections of the State and soft ground 
have practically stopped logging in areas 
where the best timber is found. 

Jackson's first furniture factory is being 


put in operation this week by the Lehman 
Corporation, of Cannellton, Ind. This com- 
pany has taken over the old Anderson Manu- 


facturing Co. plant. A varied production of 
the finest hardwoods is available at local 
mills, and longleaf and shortleaf pine come 


into this city on low rates. 


Macon, Ga. 


Feb. 15.—Roofer manufacturers say there is 
a little better demand than during earlier 
weeks of this year, though it is not of suffi- 
cient volume to advance prices. Production 
has not increased to any great extent and cur- 
rent shipments keep stocks reasonably low. 
Weather in the Southeast has been so un- 
usually mild, and spring construction work is 
well under way. Some export shipments are 
being made. The Northeast is doing some 
buying, notwithstanding keen competition with 
lumber from other sections. 

Longleaf manufacturers feel reasonably cer- 
tain of getting repeat orders from some of the 
railroads which have been buying recently. 
Production is considerably above the level of 
a month ago, but subnormal. Dimension is 
in especially good demand, and much of this 
going to the North and to the seaboard for 
export. 

Hardwood manufacturers have increased 
their production further, though no mills are 
running up to capacity. Limited orders are 
developing from a heavy inquiry. The furni- 
ture trade continues to be a fair taker of 
stock; automobile body people have placed 
some orders; flooring plants have made some 
fairly liberal purchases of oak. Sales volume 
has not been heavy enough to strengthen 
prices, which continue considerably below nor- 


ign Weide 8. ¥, 


Sales to yards 
volume here, 
municipal government, 
saved it from 


Feb. 16. 
in larger 


railroads 
pledge of 
to the bankers who 
bankruptcy a few weeks ago, 
absolutely prevents any municipal buying, so 
that receipts at the port of New York are 
smaller than they have been. Several hos- 
pital annexes and a large armory, as well 
some Queens and Brooklyn schools, are 
among the projects abandoned. Most of the 
North River dock contracts are already out, 
and lumber is being delivered to the con- 
tractors every week from the southern mills, 
so that West Coast and hardwood mills are 
the most affected by building stoppages. 
The intercoastal shipping companies have 
finally formed a conference, have set the rate 
for the remainder of this month at $9.50, and 


and 
but a 


are 


the 


as 


intend to put a $10 rate on March loadings. 
Their action came too late to steady the 
intercoastal lumber market, as many space 
contracts were signed in the first ten days 
of the month, when the rate was open. No 
definite figures on contracts booked in that 
period can be had, but it is rumored that 
space went for as low as $8 a thousand feet. 


As an indication of the effect of open rates, 


. western pines, which had returned to almost 


exclusive rail shipments after trying water 
shipping and not liking it, are again moving 
here by boat. However, mill representatives 
deny that they are contracting for more boat 
space than is necessary for orders in hand, 
so that the evils resulting from the former 
practice of selling part of a shipment at a 
big reduction, in transit or just before load- 
ing, may be avoided. One manufacturer 
shipped some Ponderosa pine No. 3 commons 
here by water last week without notifying 
his representative until the stock was on the 
water; otherwise there is little Ponderosa, 
and only a small amount of Idaho pine in 
transit. 

Railroad buying continues to be a cheerful 
feature of the southern pine market, and 
the Pennsylvania has taken on a little Doug- 
las fir also. About eight railroads are cir- 
culating inquiries constantly, and taking on 
a little lumber to keep their shops busy, and 


a little to refinish and remodel cars. There 
is no buying for stock, and uncertainty as 
to whether prices have reached bottom has 


communicated itself to the wholesalers, who 
are willing to take an order at almost any 
price with the assurance that they will be 
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able to make money on the deal. 

Prices in all lines of lumber are sinking. 
Scarcity of stocks at the mills does not affect 
this market at all just now, because so many 
of the retail yards are selling each other 
lumber scraped out of the bins to raise cash. 
Prices offered by the retailers to each other 
are held just a little bit above the current 
wholesale price until a definite offer is made; 
then, if the retailer asked has the stock 
needed, it goes at any price. Retailers have 
lost any reticence about asking each other 
to take stock off their hands; perhaps this 
is because it has become fashionable to be 
hard up. 

Second mortgage money is impossible to 
raise, and good first mortgage bonds are sell- 
ing for half their face value. Unless the 
Glass-Steagall bill releases funds, spring 
home building in the suburbs will not mate- 
rialize. Yards in Nassau and Suffolk counties 
on Long Island, and in Jersey, say that their 
bankers are not pushing them as hard as 
they were; Manhattan yards are getting the 
worst of it, and the Queens and Brooklyn 
banks are also bearing down on yards, espe- 


cially those that are carrying contractors’ 
paper. Several mill representatives claim 
that they have gone into the banking busi- 
ness to help their customers along. 
Spokane, Wash. 

Feb. 14.—Orders continue on about the 
same basis as last week. A general survey 
of western pine mill stocks discloses that 


while they are generally smaller than usual 
at this time of year, there is a much better 
assortment than usual. In shop, however, a 
number of items are scarce and prices are 
fairly firm. Cold weather prevails and there 
has been further snowfall. 


Following the lead of plasterers and 
plumbers in reducing wages, all building 
trades crafts here may agree to a 90-day 
suspension of present scales. An intensive 


drive for a spring building program is under 


consideration at meetings of the building 
trades ‘council’s executive committee, the 
building and construction committee of the 


Chamber of Commerce, and the building divi- 
sion of the local chapter cf the Associated 
General Contractors of America. These 
groups have been holding conferences for 
the last ten days. No definite decision has 
yet been reached. 

A $7,000 Government contract for supplying 
oak and pine trim for an addition to the post- 
office at Butte, Mont., was given the Union 
Sash & Door Co. A contract for $4,000 worth 
of woodwork, doors and sash for a postoffice 


at Thermopolis Wyo., was won by the 
Spokane Sash & Door Co, 
° . 
Birmingham, Ala. 
Feb. 15.—With better weather, small mills 


are more active, and prices of their products 


are lower. Retailers suggested that such 
mills stay closed down. Many small-mill 
operators will soon return to farming. 


Medium-size plants have been moving stocks 
of dry lumber, and are going slow about re- 


plenishing them. Larger mills continue to 
curtail, and are slowly reducing stocks. Rail- 
road demand shows improvement, but prices 
offered have been too low. Export trade 
shows a slight increase. Industrials are in- 
creasing their takings of lower grades. Two 
and three foundries now get together and 
buy their pattern stock needs in pool cars. 
tetail yards are buying badly mixed Cars, 
of lower grades as a rule, and often favor 
the cheaper small-mill stock. The price 
runge has remained fairly steady. On ac- 
count of the slight difference between No. 1 


and B&better flooring, some plants consider 


consolidating these grades. Oak flooring 
common grades are firm, but selects and 
upper grades are off. 

St. Louis, M 

t. Louis, Mo. 

Feb. 15.—Representatives of southern pine 
state that volume of both inquiry and pur- 
chases is improving in this territory, rail- 
road trade leading the improvement. Prices 


are unchanged, except on items of special 
cutting, which seem to command a somewhat 
higher figure. B&better flat grain flooring, 
1x4-inch, is $27.50@28, for small-mill load- 
ing; $29@30:50, for large-mill stock; straight 
cars, 10-foot, are $23.50@24; 12-foot, $24.50@- 
25.50; 16-foot and longer, $30@31. No. 1 
common dimension, 2x4-inch, 10- to 20-foot, 
is $19@19.50, for small-mill stock; $20.50@ 
21.50 for large-mill stock; 8-, 9- and 10-foot, 
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$16.50 @17.50. No. 2 boards and shiplap, 8- 
and 10-inch, are $18.50@19 for small-mill 
stock; $19.50@20.50 for large-mill stock. 
B&better ear siding, 1x4-inch, 9-foot, is 
$28.50@29; 10-foot, $27@28. Car lining, 1x6- 
inch, No. 1 common, 16-foot, is $25@26; 158- 
foot, $27.50@28 for air dried stock; kiln dried 
stock, $2 additional. Above prices are f. o. b. 
St. Louis. Transit car lists are somewhat 
larger than since the first of the year, but 
dealers show very little interest, and sales 
made are at a very unsatisfactory level. 

West Coast representatives report in- 
creased bookings of railroad timbers at ex- 
tremely low prices, with some improvement 
noted in No. 2 Ponderosa boards. 

More inquiries for hardwoods are being re- 
ceived, but sales continue light, with prices 
unchanged Oak flooring sales continue at a 
low level, with prices unchanged. 

Charles Curtis, vice president Curtis Com- 
panies, Clinton, Iowa, was here today in the 
interest of the Silentite Pre-fit window in 
particular, and of Curtis woodwork generally 


Shreveport, La. 


Feb. 15.—Southern pine prices have not 
changed much recently, except that timbers 


have gone down, tailroads are buying a 
few timbers. Orders for other items are 
rather scanty, yard buying having fallen off 
again. Shipments have begun to move a 
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little faster, and order files are thinning out. 
Mills are all curtailing to the extent of their 


unsatisfactory. 
San Francisco, Calif. 


poorer than for six months, and no inquiries 


$70,000 feet during 


contemplated 


poor January, 








BUSINESS CHANGES, INCORPORATIONS, ETC. 








Business Changes 


ALABAMA 3irmingham—Jenkins Builders Sup- 
ply Co, closing lumber yard; business will be cared 
for from the Jenkins Lumber Co.’s yard on 19th St. 

ARKANSAS Monticello--C, H. Luckey Lumber 
Co, changing name to Kizer-Luckey Lumber Co. 

CALIFORNIA Lennox (R. D. from Inglewood) 

Lennox Lumber & Supply Co. sold to M. E. Jos- 
lin, for past eight years treasurer of the Woodhead 
Lumber Co Los Angeles; Mr. Giles remains as 
manager of the Lennox yard. 

Morgan Hill—Morgan Hill Lumber Co. sold to 
Sterling Lumber Co. and the two yards will be 
onsolidated under management of M, P. Hale. 

ILLINOIS Chrisman—W. M. Simpson Lumber 
Co. closing local yard 

Danvers—Dodgson Lumber Co.'s interests’ in 
Danvers purchased by C. F. Schwulst, of Bloom- 
ington, and Harry M. Yobski, of Decatur. The 
latter will be resident manager. 

Springfield—White Lumber Co. sold to F. T. 
White Co, which has been incorporated 

INDIANA. Indianapolis—Sandusky Cooperage & 
Lumber Co, moving from 212 S. East St. to 925 
E. Vermont St. T. L. Vellmore is manager. 

IOWA, Holland—Fullerton Lumber Co. closing 
yard, 

Humboldt—H. P. Schoonover, formerly manager 
of the McGregor Bros, lumber yard at Laurens, 
has been transferred to Humboldt where he will 
manage the local McGregor yard 

KANSAS. Climax—Climax Lumber Yard, owned 
by A. C. Houston Lumber Co., is being discon- 
tinued. Stock sold to J. F. Hayes Lumber Co, of 
Severy. 

Topeka—Robertson-Shirley Lumber Co.; E, K 
Stevenson purchased an interest. 

LOUISIANA. Many—S. H. Bollinger Co. chang- 
ing name to Many Lumber Co. Cc. L. McCrary 
remains as manager. 

MISSOURI. Camden and Henrietta — McGee 
Lumber Co. closing yards 

Paris and Vandalia—Sparks-White Lumber Co., 
partnership dissolved and W. H. White becomes 
sole owner of the Vandalia yard, while E. W 
Sparks takes over the Paris yard. 

NEW YORK. Brooklyn—Cody & Dunham (Inc.) 
changing name to Cody-Fastow Box & Lumber 
Corporation, 

Deansboro—Deansboro Supply Co. (Inc.) is the 
new name of the Deansboro Feed & Lumber Co. 

North Tonawanda—Awanda Lumber Co., suc- 
ceeded by A. E. Gombert Lumber Co. Mr. Gom- 
bert has been head of the company for a number 
of years. 

NORTH CAROLINA Winston-Salem—Barnes- 
Pittman Lumber Co. closing office. 

OREGON Cottage Grove—Bohemia Lumber Co 
moving to Culp Creek, 


New Ventures 


CALIFORNIA. Los Angeles—The Slade Lum- 
ber Co 632 Petroleum Securities Bldg., has en- 
gaged in business under management of F. M 
Slade. 

San Francisco—The Balboa Mill & Cabinet Co. 
has started a planing mill at 100 Havelock st. 

FLORIDA. Jacksonville—Southern Container 
Corporation has been organized and will install 
a wood veneer crate and hamper plant to supply 
the fruit growers of this district; machinery pur- 
chased; H. B. Foshee, president. 


GEORGIA. Douglas—Douglas Lumber & Build- 





lumber yard here where the company’s branch 


of Gladewater, 


WASHINGTON, 


Casualties 


Creek — Miller 


PENNSYLVANIA 


Incorporations 


CONNECTICUT, 


creasing capital 


shares at $100 


Chamberlain & 


changing capital 
2,500 of which are preferred at $100 par, and 3,500 


to 6,000 shares, 


to buy and sell timber, lumber and all by-products, 
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incorporated; capital, 200 shares, no par; Louis R 
Shear, 215 Northern, interested. . 
OREGON, Culp Creek—Bohemia Lumber Ch 
incorporated; capital, $50,000; J. S. Magladry % 
Klamath Falls—Home Lumber & Supply C 
incorporated, 
SOUTH CAROLINA. Matthews—Beaver Creek 
Hardwood Co., incorporated; capital, $3,000: tr 
operate sawmills and deal in timber; H, @, Homa. 
ker, treasurer and manager. : 
SOUTH DAKOTA. Claremont—Claremont Ly 
ber & Hardware Co., incorporated. * 
TEXAS. Dallas—South West Lumber (Co, 4, 


corporated; capital, $10,000; George Ww. Pierce 
3720 Beverly Drive, interested. - 
Houston—John F, Grant Lumber Co., incorpo 


rated; capital, $1,350,000, 
WASHINGTON. Raymond—Nemah River 


- Lo 
ging Co, decreased capital stock to $200,000 $ 


New Mills and Equipment 


ARIZONA, St. Johns—Whiting Bros. will dou. 
ble the size of their lumber shed space here, They 
manufacture their own lumber. ‘ 

ARKANSAS. Arkadelphia—The Norton-Wheej, 
Co., which has operated stave mills in south Ar. 
kansas for 25 years, will erect a building here and 
establish a stave plant on the site of the 
Arkadelphia Milling Co. Spencer Fox is 
ested. 

NEW JERSEY. Jersey City—The Prospect Sash 
& Door Co., 73 St. Paul Ave., is rebuilding the 
plant at a cost of about $40,000, ' 

OREGON, Culp Creek—Reported that the Bp. 
hemia Lumber Co, will erect a sawmill here, 

WASHINGTON. Seattle—The Aircraft Ply wood 
Corporation has begun the erection of a $15,000 
addition to its factory at 1309 W. Nickerson St 
to house sanding machine, etc. 


@ old 
inter. 





Magnitude of West Virginia 
Lumber Industry 


Huntincton, W. Va., Feb. 15.—Lumber 
products represent 13 percent of the total value 
of manufactured products in West Virginia and 
the industry employs nearly 12 percent of the 
total number ot wage earners in the State 
These figures were released here Saturday by 
the United States Department of Commerce 
following completion of its biennial census of 
manufacturers. 

Lumber products manufactured in the State 
under six different classifications were reported 
to have a total value ot $32,946,759 as com- 
pared with $513,012,300, the value of all prod- 
ucts manufactured in the State. 

A total of 9,789 wage earners are employed 
in the 345 factories manufacturing lumber prod- 
ucts and the annual wages paid total $11,124- 
911. These plants require only 647. salaried 
officers and employees whose annual salaries 
total $1,791,143. 

The six classifications reported in the cen- 
sus, the number of West Virginia plants in 
each, number of salaried officers, number of 
wage earners, amount of salaries, amount ot 
wages and the value of the manufactured prod- 
ucts are as follow: 

3oxes, wooden, except cigar boxes: §% 
plants; 27 officers, 170 employees; 9,746 
annual salaries; $171,275, annual wages 
$761,268 total value of products. 





Caskets, coffins and burial cases: 3 plants 
14 officers; 56 employees; $24,600 salaries: 
$64,077 wages; $338,628 value of products. 
29 factories; 10 officers; 9% 
employees; $17,365 salaries; $132,391 wages: 
$752,877 value of products. 


Cooperage: 





Furniture, including store and office fix- 
tures: 11 factories; 82 officers; 826 em- 
Ployees; $236,843 salaries; $849,183 wages; 
$3,258,797 value of products. 

Lumber and timber products, not elsewhere 
classified: 245 plants; 388 officers; 7,955 em- 
ployees; $999,432 salaries; $9,126,999 wages, 
$23,325,903 value of products. 

Planing mill products (including general 
millwork) not made in planing mills con- 
nected with sawmills: 49 mills; 126 officers; 
686 employees; $357,168 salaries; $780,986 
wages; and $4,509,286 value of products. 
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Hymeneal 


McDUFF- PATTERSON. Announcement 35 
made of the marriage of Miss Juanita Patter- 
son, daughter of Charles C. Patterson, mana- 
ger of the Vivian Lumber Co., Vivian, La., t 
Earl McDuff. The wedding took place in Tex 
arkana, Ark., on Saturday, Feb. 13. 
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Louis R SS z Be = I SB IR EC a Wis., and himself a former lumberman, died 

eae Ein Ses aa Ce ae Fi peas at his home in Muscoda, Wis., on Saturday, 

er fi : Feb. 13, at the age of 87. Mr. Young was 

dry, : : See tis : a veteran of the Civil war, having served in 

ly Cy : Pigs ies Cele remem me er tel ete f Saisie at : Co. H, 44th Wise. Inf., and afterwards served 

: gS : Ps SSE Pet See a a : Beasts at Fort Laramie, Wyo. He was a native of 

Creek Germany, coming to America with his family 

Tek ie aie ‘ = a se F : . r ; - , n : when 12 years old He became engaged in 
ey; to JAMES EDW ARD MOORE, aged 72, pioneer in Collingwood, Canada, Aug. 13, 1854. His no cs ioe a ee i QT: 

+ Hona. boom man and lo seer of Puget Sound, passed wife died several years ago. He was a ee gy . a ch — oe 1673 and 

away Wednesday, Feb. 10, at his home in Scottish Rite Mason. ng A Seer FUMDOrINg, SORE 

it Lup Seattle Wash. Mr. Moore was a native of <a a of logs and lumber yearly down 

m- Seattle, ‘ : ae : Bie : " i the fisconsin and Mississippi rivers Be- 
Machias, Me., but had been a resident of JAMES A. FEELY. w ‘ en associate r tk os . or arid A — . 

Co., in famttle for thirty years. Early in life the with the J. ; Maihien eae an Deak mo ws "“Sisinn ne Wwaskleatn i -e 
Piers sea called to him and it was as a captain Frances, Ont., since 1927, dropped dead on vee a a Seaeren, &. \. 
: that he —. oo Soe Sune in the early 80 s. Feb. 11 of a heart attack, while at his usual nomaeercimcrenei 
NCorpo He settles at tly h y on amano Island, occupation there. He was buried at Eau MRS. THOMAS FLETCHER, mother of P. 8S. 
where su — , 1e cormen Sees hinook Claire, Wis., the early part of this week. Fletcher, vice president of the D. S. Pate Lum- 
ar Log Boom Co., The s ill: operated between (1885 “Jim” Feely, as he was affectionately known ber Co. of Chicago, died at the advanced age 
000, and 1890. a. ie oy a Rivet was his to many lumbermen of the Pacific Northwest of 93 on Saturday, Feb. 5. Mrs. Fletcher was 
booming Eroune ae aater <ed removed to and the border industry, had been in the born in Bolton, England in 1839. She was 
Holmes Rerwes W ere he logged for three lumber business many years. He was born married to Thomas Fletcher in 1862 and then 
years unde! tne — of the J. Ki. Moore in Ottawa, Canada, and was 66 years old. He came to Chicago with their family in 1882. 
Logging Co. re a1SO participated te the was for a time employed by the Shevlin, Thomas Fletcher died in 1920. Besides P. S. 
ill dou. Alaska gold —., it a to the time of his re- Carpenter & Clarke interests at Fort Frances Fletcher, who now makes his home in Cali- 
€. They tirement in 19) ‘4 r. . oore was interested in and was for many years engaged in the fornia, Mrs. Fletcher leaves four other sons 
ogging, —o part of the —o Stan- Oregon trade, first as assistant to F. C. and three daughters. She had retained her 
Wheels wood. ane } meee i survives ry his wane. Knapp, of the Veninsula Lumber Co., of faculties and good health to the end, and was 
ith Ar. a daug ite! an r ~— r. 19 ee a member Portland, and then as manager of the Modoc considered a remarkable woman, held in high 
ere and Ce ee ee -, and A. M.; Pine Lumber Co. at Klamath Falls. A widow esteem by all those who came in contact with 
the ol er bn ere Rte RK “> a a: and ten children survive. her. . 
} inter. Seattle Comma uC e ‘y No. 2, Knig its ‘emp ar, an = 
so ag a charter member of Nile Temple, . F. BRANTLEY, aged 97, member of the EDWARD B. HAGER, aged 48, a partner 
Ct Sash — —_——_—- 32nd i t eongnews the Civil war, and a in the Wittenberg Lumber & Tie Co., Wit- 
Ing the pioneer lumber manufacturer, died at his tenberg, Wis., for the last four years dro pec 
WILLIAM A. DAHLGREN, representative home in Macon, Ga., Feb. 11, after an illness »¢ in hia office Se ) » is survi ne ' - 
D. 4G N, 1 »me ; ines dead in his office Feb. 10. He is survived by 
he Bo. in the Minneapolis territory for the Charles of eight months. | He had lived most of his his widow, one son, Russell, and two daugh- 
re, R. Met ormick Lumber Co., of Portland, Ore., life in Lumber City, where he was engaged ters. He had lived at Wittenberg for twenty 
Ly wood died at his home there on the evening of in the sawmill business until his retirement years and was prominent in Masonic activi- 
$15.09 Feb. 10 after a two days’ illness. Mr. Dahl- several years ago. Surviving is a son, M. J. ties. 
son St gren had figured in the lumber industry of Brantley of Macon; two daughters, Mrs. 

: Minnesota for many years. He was born in Mollie Webster of Towns, Ga., and Mrs. R. Ww. MARION JOHNSON, 77 years old, retired 
Minneapolis 58 years ago. After attending Lavender, Macon, and_a_ brother, W. F. president of the Johnson & Son Lumber Co 
the Minneapolis public schools he was em- grantley of Tarrytown, Ga., 23 grandchildren Erie, Kan., died Feb. 11 at his home there 

° ployed by the Bardwell- Robinson Co., sash and 33 great grandchildren. following a stroke of paralysis. At the time 
nia and door manufacturer of that elty. Later he Dee ans acta ee of his death Mr. Johnson was chairman of 
joined the W allace-Ballord Lumber Co, He JOHN YOUNG, father of Edward J. Young, the Erie State Bank. He was a member of 
= — pn RE. eS ae eae large lumber and timber holder of Madison, the Southwestern Lumbermen’s Association. 
1ée as se an years. . fi a zre jas 
well known to the building material trade 
roughout the Northwest. He was a mem- 
umber throug ‘ 


ber of Plymouth lodge, A. F. & A. M., Darius 


| value — commandery, York Rite, Scottish Rite, Zurah ’ 
lia and Temple of the Shrine, the Elks, the United mon e um ermen Ss U Ss 
¢ Commercial Travelers and the Twin City 





( : . ° 
; the Hoo-Hoo club. He is survived by his mother, 
a Mrs. Lotta Dahlgren, with whom he made his 
ay by home, and by a sister, Mrs. A. R. Tiedmann St L ; motion favoring the enactment of the Fed- 
\ \ . b ‘ 7 “pd ’ ouls ad € nh 1en ) 1€ ec 
merce also of Minneapolis. ™ 0° Hoo Club Elects eral home loan bank bill which is now before 
sus of ——— Sr. Louis, Mo., Feb. 15—The annual elec- the committee for hearing. We most respect- 
’ TED VANLANDINGHAM, aged 33, the  ton_ot officers, a hoard ot directors and an ex- ne lly «pga prompt passage of the Luce- 
State youngest of four brothers prominent in the ecutive committee for the St. Louis Hoo-Hoo ot: bebteeee thet tt tme f thi 
‘ported Chicago lumber trade, died Sunday night, Clwb No. 6 was held here last week. Al H aye yee Rhea et ag gy Rg 
: Feb. 14, at Woodlawn Hospital after an ill- Vi — bey : = : » 4 ° measure Will relieve greatly the pressure on 
com- ness Of only a week. A carbuncle on his ‘ieth, general manager Coudy Bros. Lumber home loan borrowers and will stimulate home 
prod- neck, and pneumonia which set in a day or Co., Granite City, Ill., was elected president; building in localities properly needing new 
70 a r. , 1 -) ri se Ss Ss © le - 'T »- . , ~ > 3 
aaa.” ae er ee eee A — Walter L. Trampe, sales manager Steele-Hib- »omes. 
ployer business in Chicago since 1921, the last eight bard Lumber Co., was elected first vice presi- We also believe that it will revive and 
prod- years with the Vanlandingham Lumber Co., dent and H. A. Stockmann, of the H. A. Stock- preeseanacrigag ggg ey the pert oc aamrewe 
1124. 19 South La Salle Street. For the last two un tater Ca. meund vies side F k citizens. It will help many industries that 
i ~t, years he had been a partner in the company ‘ - € 0., second vice president. ran are directly and indirectly affected by build- 
Alaried — his brother, Charles C. Vanlandingham, 2 More, of the Frank g, More Lumber Co., ing activity. 
alari¢ ce pall ta = er a was elected secretary and treasurer. New While the Emergency Reconstruction 
‘ landingham, of the Edward Hines Lumber members who were elected to the board of di- Finance Corporation has given some aid to 
. rege Walter B., of the Vanlandingham- rectors are as follows: building and loan associations and mortgage 
nts in Cook Lumber Co., and four sisters. three of é ; ‘ - i companies our organization feels that a 
or a whom live in Kansas City, Mo. Charles C. D. J. Costello, Huttig Sash & Door Co.; clearing house for small home loans should 
; Vanlandingham accompanied the body to Arch D. Franklin, Weyerhaeuser Sales Co.; pe permanently established. We believe 
int ot Kansas City Monday night, and funeral serv- H. D. Gaines, Thomas E. Powe Lumber Co.; that such a Kederal bank would work to re- 
prod ices were held Tuesday in that city, birth- A. C. Gauen, of the Gauen Lumber Co., Col- maga s aed a tat? : 
nes ef tha deanna ry Meg mad eg , lieve many abuses now existing in the home 
. linsville, Tll.; Eli Oldstein, United Lumber loan business 
Ba Co: q WY aves ros y > stries — “- gee a 
S: 8 ths m. a saves, Frost Lumber Industries The East Bay Lumbermen’s Hoo-Hoo Club 
59.746 FRANK G ‘i — i (Inc.); Charles M. Huttig, St. Louis Lumber ‘ a4 laa ctanaeer tod : ce 
‘ tANK G. WOODS, vice president of the " , oo : No. 39 represents all branches of timber and 
wen Turner-Farber ae . to Co.; W. J. O’Connor, Prendergast Lumber - fs seein : 
ag ner arber-Love Co., of Memphis, Tenn., d . oe lumber business used in building construc- 
and popular lumberman of that place, died Co.; Jack E. Swartz, lumber salesman; J. J tion, especially for the finished home 
lants at his home there on Feb. 13 at the age of 47. Springman, of the J. J. Springman Lumber a ane : : 
peers Mr. Woods had been ill for some time and Co., Alton, Ill, and R. E. Holtkamp of the It is suggested that individual lumbermen and 
aries recently had suffered a heart attack. He Holtkamp Lumber Co. PR s take simil noe : 1 
ts. — had been a resident of the city for almost is on other organizations take similar action in order 
3: OO OR 40 years, having gone there from Johnson that all of the helpful influence possible may be 


bares: Grove, Tenn., his birthplace, as a child. Mr. e 
2e= Woods began his career in the Seuaies busi- Urges Senators to Support Home 


ness in 1906 with R. J. Darnell (Inc.). When 


brought to bear on members of Congress in 


order to assure enactment of this desirable 





+ . bd . . 
fix- a ame became Darnell-Love Lumber Loan Bank Bill legislation. 
em- 0. Mr. Woods was sales manager, and later, é 2 ; an ; ee 
ages: i > the change was made to Turner-Farber- OAKLAND, CALIF., Feb. 13.—-The committee 
« ’ wove € > es > rica "asi > . . . c ~ , . 
Woeds pa ND ace yy iy a by ta ihe on legislation of the East Bay Lumbermen’s Discuss Plans for Stimulating Business 
vhere Miriam Jones, who survives with three Hoo-Hoo Club No. 39, composed of Ray B 
: ome ushters. we mother also survives. He Cox, Frank Trower, and L. J. Woodson, has MeEMPHIS, TENN., Feb. 15.—At the regular 
ages Memphis, and - tees, o Knight Fomplar addressed letters to Senators Hiram Johnson, meeting of the Lumbermen's Club ot Memphis 
and Scottish Rite Mason. — Samuel Shortridge, Albert FE. Carter and held at the Hotel Gayoso last Thursday plans 
neral a Tames E. Watson in Washington urging their for stimulating business were discussed by mem- 
= RICHARD T. EARLE, long prominent in Support of the Federal home loan bank bill now bers of the trade extension committee of the 


icers: lumber and raiiroad circles, died at Portland. under consideration in Congress. This letter Club, as well as other manufacturers present. 


30,088 pre. Feb. 8, after a month's illness. He was was as follows: No definite plan was outlined, except it was 
mechon es, °f 28. After having been master announced that the committee would continue 
anic for the O. . R. & N, Co. at The East Bay Lumbermen’s Hoo-Hoo Club 


its efforts to keep substitutes from taking the 


a Grande, Ore., and the Astoria & Columbia “ . - 
market for hardwoods. George Land is chair- 


Railr l No. 39 at its regular meeting adopted a 
‘allroad, he was for many years in charge 








of the mechanical department of the Ham- man of the committee 

mond Lumber Co. plant at Samoa, Calif. Be- r : a ; 
nt is ie scing te Pertinnd. Mr. Marte wan on- : ” W. R. Herstein, president of the Memphis 
utter- gaged in the machinery business at Stockton, An Ad costing $5 sold an Chamber of Commerce, and Charles Ander- 
ana- alr, is later years e ‘as engage . . : recitiv nc acide 
“a in an by I pice BP x... . es cnennee entire Sawmill. son, executive vice president of the same or- 


i Ditlaen satan. 7 Scan wth ee ization, made short talks offering its co- 
Tex “astern railroads and industrial organiza- " , + ganizat J 8 
Hons and as a logging expert. He was born TRY AN AD OF YOUR OWN operation in order to promote the use of wood. 














g How to Figure Costs for Advertising ] 
In Classified Department 


For one 

For two consecutive weeks...... 55 cents a line 
For three consecutive weeks..... 75 cents a line | 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 


For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 





Seven words of ordinary length make 


one line. 

Count in the signature. Heading 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order 
No extra charge for of paper 
containing advertisement. Copy must 
L;- in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


copies 














WANTED 


Salesmen 














SALESMEN WANTED 


Mill sales group, Fir, Cedar, Western Pine, com- 
mission basis: advise experience references 
Address “W. 23,"" care American Lumberman, 





LARGE MANUFACTURER 
Wants to communicate with Pine Salesmen 
ing on commission basis to handle 
profitable side line. 
Address “W. 20,” care American Lumberman. 


travel- 
non-conflicting 





EXPERIENCED LUMBER SALESMAN 


To call on industrial trade Give full details first 
letter Confidential 
Address “‘B. 53,"" care American Lum verman 


AMERICAN LUMBERMAN 











February 20, 19% 

















WANTED 











WANTED 4 





Employment 


POSITION WANTED IN COLO. OR NEW MEXICO 


Thoroughly 








experienced lumberman now employed 
would like to make a permanent connection. Had 
plenty experience at woods, saw-mill, special mill- 
work and estimating, costs, building construction 
and estimating, make plans and details, sales, of- 
fice, retail lumber yard manager. Would like 
position as manager or salesman on road in Colo- 
rado or New Mexico territory representing a _ re- 
liable lumber, millwork and building material sup- 
ply company. 

Address ““G, 906," care American Lumberman 





SECRETARY-BOOKKEEPER 


Eight years’ lumber experience, manufacturing, 


wholesale and_ retail Efficient, energetic and 
competent take full charge office. 
Address “A. 61,"" care American Lumberman. 





WANTED POSITION AS SALESMAN 
Years of experience in selling all kinds lumber. 
Address “A. 56," care American Lumberman. 


56,’ 





RETAIL LUMBERMAN 1932 MODEL 
Successful retail manager with sales ability, 
worker, clean record, desires management of 
yard which has not been making a profit. 
make salary conditional on showing a profit. Here 
is opportunity for an owner wishing to retire, or 
having a yard not now successfully managed. 

Address “W.3," care American Lumberman. 


hard 
city 
Will 





WHOLESALE OR RETAIL CONNECTION 
Wanted by capable man, experienced buyer, 
man, office man, Strictly sober, good record. 
preferred. 

Address 


sales- 
South 


“W. 18," care American Lumberman. 





POSITION WANTED BY EXP. AUDITOR 
Available immediately Salary demands reason- 
able. . 


Address “B. 51,” care American Lum Derman 





YOUR AD HERE WILL SELL ANY ITEM 
HAVE YOU SOMETHING TO SELL? 





HARDWOOD INSPECTOR OR SAWYER 
Experienced in drying Exceptional refs. 
Willing to prove ability. "a. 7,”" care 
American Lumberman. 


lumber. 
Address 


ov? 
2t, 





CAPABLE RETAIL LUMBER EXECUTIVE 
A thoroughly experienced and capable yard man- 
ager, having graduated in every department of an 
up-to-date yard, is qualified to fill acceptably posi- 


tion of trust calling for high order of executive 
ability. Not afraid of work and willing to go to 
the place that offers the opportunity. 3est of ref- 


erences 


Address 


Age 48. 


Married 
“Ww. 28," care American Lumberman. 





HAVE OPENING FOR CAPABLE MAN 


To develop wholesale business on Pondosa Pine, 
Spruce, Hardwood, etc Confidential 
Address B. 58 care American Lumberman 





Employment 


MARRIED MAN, 39 





Combination executive, sales manager, salesman, 
clerical Can do almost anything Experienced 
mill, wholesale, retail; southern pine, coast prod- 
ucts, hardwoods Life time in lumber industry. 
Will fit into any organization Record of achieve- 
ment. excellent references, worker and producer. 
Address ‘‘R. 2,”" care American Lumberman 





RUNNING PLANING & MOLDING MACHINES 





Ten years working foreman Grind, File, Set-up, 
Manufacture 

Address “B. 55,’ care American Lumberman 

SUPT. DETAILER AND BILLER 

Estimator, 20 years’ experience specia detailed 
millwork, also bank, store fixtures Layout ma- 
chine, bench man Can draw up plans, specifica- 
tions for residences, etc Age 37 

Address “B. 56," care American Lumberman 





WANTED POSITION AS MANAGER 


Of a retail lumber yard. Age 30 15 years’ experi- 
ence, know lumber, millwork, builders’ hardware 
and roofing. Can deliver. Will go anywhere. 


Address ‘“‘B. 54," care American Lumberman. 





EXPERIENCED YARD MANAGER 


Broad experience; 31 years old, married. Wholesale 

lumber experience selling retail trade. Mail order 

exp Money maker; willing to prove ability. 
Address ‘‘A. 59,” American Lumberman. 


care 





CIRCULAR SAWYER AND FILER 

Years of of 
mill in 
Address 


experience. 
good order. 
"es: 


Capable 
References. 
care American Lumberman. 


keeping small 





— 
Lumber and Dimension 
WANTED—500,000 HAMPER BOTTOMS 
5 & 6/8” thick, 8-inch 
LUMBER Penn 





IN 


5/8” diameter. 
YATES 


7am, BM. fT, 





WANTED CONTRACT FOR 


10M 190M Fir 


to and Tamarack Ties, any size, 
any lengths, also Switch Ties: 1 Million Western 
Red Cedar Fence Post. MICHAEL DUMONT, 


Galloway, B. ¢ 


RELIABLE WHOLESALE COMPANY 


connection with mills to handle 
basis Oak, Chestnut, Philippine, 
of Quebec and Eastern 
of reference. When 
certificates will 
4,” care 





Desires 
mission 
for Province 
furnish best 
ch. Be eee 

Address “W. 


on com- 
Gum, ete., 
Ontario. Can 
replying advise 
accompany invoices. 
American Lumberman. 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 








Bu 


PPI AAI IOI ALI ALIA tire 
CAPABLE YELLOW PINE SALES EXECUTIivg 


And prc 


cash investment in purchase yellow pine plant or 
small ; 
age available. 


lease 


owners 
basis. 


Nothing but real bargains considered, 
Address 


siness Opportunities 


duction man interested in making gma) 


operation, 
Would 
and 


well located, ample stump. 
consider proposition from 


of plant stumpage on profit sharing 


“A. 52,” care American Lumberman. 





Large number of wants supplied each 


week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431  §. 
Dearborn St., Chicago. 


WANTS SUPPLIED 








WE WANT 800 TONS 35 LB. RAILS 


Addre 


Steel Rails 


Name lowest price. 


ss “W. 6," care American Lumberman 





Second Hand Machinery 


LP PAP LDP PPL SPD PD PD DD DD DD I SD SS INI 


One Planer & Matcher with 24-in, top and bottor 
cylinders. 

One Double Surfacer, 24 or 30-in. Cylinders. 

One Band-Rip Saw 

One Swing Cut-off-Saw 

One Circular Re-saw 

75 to 100 Wooden Wheel Dollies with 4-in. ties 
All this machinery must be in good condition an 


prices low 
REX 


WANTED TO BUY 


LUMBER CoO., Graceville, Fla, 





FOR SALE 








Lu 
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FOR SALE—BANDSAWN 


And ge 


mixed cars, domestic or export shipment. 
mill facilities. 


mber and Dimension 


IPP DI 


DELTA HARDWOODS 


straight or 
Planing 





DPSS. 


snuine deep swamp Cypress, 


Inquiries solicited. 
HOUSTON BROS., Vicksburg, Miss. 





FOR SALE—SIX CARS 8/4 No. 1 & B SOFT ELM 
FAS at $20.00. 


20% 


Ww. 


H, HOENSHEL, Birmingham, Iowa. 





4-5-6-8 and 12/4 WHITE OAK LUMBER 


11B—2724—Lumber 5'%pt 2-18 harrison 

4-5-6 and 8/4’ Red Oak 

4-5-6 and 8/4 Both Sap and Black Gum 

10 and 12/4 log run Soft Elm 

4 and 8/4 Poplar. 8/4 Yellow Cypress. 8/4 Ash. 
Cc. WILSON, Halls, Tenn. 





Business Opportunities 


By 
ganize 
Good 


trol 


cor 


Address 


twelve 


Indiana 
business. 


FINANCES WANTED 


to purchase and reor- 
established yard now in receivership 
city, splendid location for carry 
Sell participating preferred or give con 
iditional to salary with option. 
“B. 52,” care American Lumberman. 
———— 


year lumberman 
old 





By N. 
Errors. 


CHAPIN’S LUMBER RECKONER 


; lars fror 














February ' 





Ret 


—err™ 
FOR SAL 
Located in 
and doing 
the corn 
“A s7, 
_— enieetenl 
FOR 


And buildi 
nois one Y% 

Address 
—_e 


WILL 


Near Culvé 
Plymouth, 
cecal 


FOR 
In city of 


Address 
aaa 
LUMBE! 
At Pilot ! 
town, goot 
ness of $2 
MR‘! 


——_—— 


Located i 
sales reco 
Address 


——_—_— 


Wh 
or 

chi 
chi 


Timk 


Approxir 
with sev 
piling fo 
Only 50 
on rail : 

CA 


S 


Virgin 1 
accessidD 
ping fa 


———_ 


100,000, 
Also 25 


Se 


ev 


FC 
Comple 
clipper: 
sell in 





549 


I 





Chapin. Saves Time and Labor—Prevents 
The tables reduce to board measure 4! 


fractional sizes of lumber, advancing by quarter: 


inches 


from 1x1 to 15x15 inches square and 


feet long; also scantlings and square timbers, ad- 
vancing by inehes from 2x2 to 30x30 inches square 


and 50 


measure, 


feet long. Saw logs are reduced to board 
The book contains 171 pages of strong 


white paper, is 4x7 inches and is bound in cloth 


Price, 


delivered, $4. 


AMERICAN LUMBERMAN 
431 8. Dearborn 8t., Chicago, Il. 


SA\ 
Machir 
Steam 
equipn 
Addres 
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A | 








reoruary 20, 1932 AMERICAN LUMBERMAN 59 



















CLASS) SSIFIED “A 
VAM AML IL 
Ss 






































| FOR SALE FOR SALE FOR SALE | 
ies Retail Lumber Yards Electric Machinery Steel Rails 
































Pw ww | 
'UTIVE FOR SALE LUMBER AND GRAIN BUSINESS ELECTRICAL MACHINERY RELAYING 40 LB. AND 6 LB. RAILS 
Located in eastern Nebraska, only yard in town Motors and Generators, A. C. and D. C. for sale | Also 30s, 35s, 56s, 708, 80s, 858. New rails, all 
} Smal “1 doing a real business, located in the heart of | at attractive prices. Large stock of New and | Weights. Switches, frogs, second-hand locomotives. 
— 0 corn belt. For further particulars address Rebuilt motors on hand at all times. Write for | ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa 
on ‘a “, 57,” care American Lumberman. Stock List and Prices. Expert Repair Service. 
sharin: , Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. HAVE YOU A TRUCK YOU WOULD LIKE TO 
§ " 
od. FOR SALE RETAIL LUMBER, FUEL TRADE? ADVERTISE 
es And building material ys ird in south central Ilii- MOTORS AT ONE-THIRD USUAL PRICES! { 
nois one ¥ ird town of 1,000. 95 brand new 3-h.p. Century 220 volt 60 cycle 3- | 
; Address “A. 53," care American Lumberman. phase, 3500 R.P.M. A.C. motors $22.50 each. Also | 
ma 20 5-H.P. same type $29.50 each. No pulleys. You 
oh will never again equal these prices and we advise 
n. WILL SACRIFICE SMALL RETAIL YARD wiring us if interested. Terms: Cash F. O. B. Chi- 
1? Near Culver, Ind. Address JOS. A. HOLZBAUER, cago or shipped sight draft attached. Bargains in 
S Plymouth, Ind. many other sizes) ELECTRICAL SURPLUS CO., 
9 a 1885 Milwaukee Ave., Chicago. 
FOR SALE GOOD RETAIL LUMBER YARD 
In city of 4,000 in Illinois, 30 miles from St. Louis. A CLASSIFIED ADVERTISEMENT BRINGS | 
" Addr re “B. 50,” care American Lumberman. 





——— BUYER AND SELLER TOGETHER 
LUMBER AND COAL BUSINESS FOR SALE | 
a At Pilot Rock, Ore., owing to a death. One yard 
town, good schools, nice place to live. Annual busi- 





ness of $25,000.00, $10.000.00 to handle. Inquire of 7 Z C 
man MRS. E. McMARTIN, Pilot Rock, Ore. _ocomotives an ars 


——___ 








RETAIL YARDS FOR SALE 





CAR TRUCKS—LOCOMOTIVES 











Located in Northeastern Wisconsin. Will furnish | 
ery sales record and detail on application. £0,008 ». copecity alt meet trusts, | 
Ac ess “W. 25,”° eric , berman. zocomotives, a sizes ant ypes. 
uae Sees SSE Sere EQUITABLE EQUIPMENT CO., New Orleans, La. 
sei eer eum FOR SALE 
otto 
A One (1) 28-ton Lima Shay geared locomotive, re- 
t WHEN YOU WANT SOMETHING? built. TOMAHAWK STEEL & IRON WORKS, 





When you want a new stock of lumber | Tomahawk, Wis. 
or shingles, new or second-hand ma- LIND SEY 8 Wh l ¥ 
chinery, engines, boilers, electrical ma- | i ~ | as ee og 
ties chinery, locomotives, cars, rails, busi- | 

on at ness opportunity, timber and timber Logging Equipment W g 


lands, or anything used in the lumber 
continue to do 








industry, you can get it at small cost 
by advertising in the “Want Columns” 
of the AMERICAN LUMBERMAN, 
Manhattan Building, Chicago, Ill. 


FOR SALE OR CHARTER 


Steam towboat, gas boats, derrick boats and barges. 


Write for specifications and sale or charter prices, * 
HOUSTON BROS., Vicksburg, Miss. the job cheaper 


and better for 


Miscellaneous | the practical log- 








on | limber and Timber Lands 
































ger. 
i 
SIS 
OODS B. C. TIMBER HUSTLERS CLEAR $20 PER DAY USING 

Approximately 1,000,000,000 feet fine saw timber | my Gang Edger, edges straight, lightest running. | ° 
sht or with several hundred thousand cedar poles and fir $110 — eee pl Best in planers, 1,000 in For snaking and 
laning § piling for sale at sacrifice price to close an estate. | use from Fla to Me. J. H. MINER, Meridian, ms 

Only 50 cents towing to millsite and shipping point | Miss bunching use 

on — and harbor near Vancouver. Full particu- . | if 
— lars fron Lo ; 
a CANADIAN FINANCIERS TRUST CO. | FOR SALE—WOOD AND WIRE FENCING | °UF Se ading 

839 W. Hastings St., Vancouver, B. C. Skidd 
| Portable corn cribs, silos, and snow fence. Deliv- oKiaders. 

' ered prices gladly quoted. 
: LICENSE TO CUT 60,000,000 FT. STANDARD FENCE CoO., Lufkin. Texas. 
. 2 Virgin timber, half hardwood, half softwood, very a4 

accessivle, ideal logging, manufacturing and ship- 
irrison ping facilities. Apply to LIGNASAN DIPPED LUMBER LINDSEY WAGON co. 

J. H. CHAMBERS, Soo, Ont. Brings up to $10 per M more. Directions to build | 
a portable vat $1. J. H. MINER, Meridian, Miss. Sole Manufacturer LAUREL, MISS. 
FOR SALE 

| Ash n > 

100,000,000 ft. Western Oregon Timber and Land. 

Also 25 H. P. Portable Saw Mill. 


W. W. BOWMAN, Kane, Pa. 


$1 Second Hand Machinery 














“_—ro 
= ’ FOR SALE COMPLETE 8’ BAND MILL 
rs . 
carry Complete Veneer Cutting Mill, including lathes, 
» Con clippers, dryers, etc. Complete Panel Plant. Will 

sell in whole or in part at bargain prices. 
os BOND HOLDERS COMMITTEE, 
an. aaa G. R. VENEER WORKS, 

Alabama Ave., Grand Rapids, Michigan e . 
A oat cine hia aaa | Do You Need to Replace Any of Your Planer and Jointer Knives? 

events © ® 
eS pachinery, Filing Room Equipment, Power Plants, | The Knives and Cutters made by this company are the result 
nd 2 am & Electric. Send for list of items from the of an experience spanning more than 60 years. 








a “auipm ent of the Virginia & Rainylake Company. 
s, vare B Address the { High Speed Steel Knives and Moulding Cutters for the Woodworking Industry. } 
q , GENERAL WRECKING & LUMBER CO., 


ra Virginia, Minn. TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. 
A CLASSIFIED ADVERTISEMENT BRINGS WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 
BUYER AND SELLER TOGETHER 



































AMERICAN LUMBERMAN 























Certain-teed. _A NAME 


TO WHICH EACH YEAR BRINGS 
ADDED SIGNIFICANCE ..... 


At the very founding of this company, standards 


were set up that required new terms to describe. 


A name was needed to re-define the ideals of 


super quality in building materials—that name 
was Certain-teed — quality made certain; satis- 
faction guaranteed. 

Today that name stands for quality of product; 
progressiveness of policy; sincerity of purpose, 
and persistence in building steadily forward 
through good times and bad. 

The very name Certain-teed has grown from 


this standard. A severe 


The colorful blends of shingles and mineral- 
surfaced siding meets the test of beauty, quality 
and value. When it came to producing a sound, 
workable finance plan for its dealers, this Com- 
pany developed one of the first of its kind. It 
has since been used as a model after which 
other plans are patterned. 

Another important advantage is evident in the 
advertising and merchandising campaigns 
made to meet present day conditions in the 
dealer’s own community. If you are interested 


in securing more business, 








comparison of any Certain- 
teed product proves the 
point. In Certain-teed you 


will always find something 








Do you want the proof? 


Send for a sample of Super Certain- 
teed Roll Roofing, the finest mate- 
rial that can be made. It is the re- 
sult of long research, perfect pro- 
duction and years of experience. 


greater cooperation, and a 
complete line of fine prod- 
ucts, look into the Certain- 
teed Sales Plan. Talk it 


over with our representa- 





| 
extra in service, wearing | 
| 


properties and appearance. 








tive—he has all the facts. 








CERTAIN-TEED PRODUCTS CORPORATION e GENERAL OFFICES: NEW YORK, N. Y. 


ASPHALT SHINGLES 


BUILDING PAPERS 
ENAMELS 


WALL 














PAINTS 


BOARD 


ROLL ROOFINGS 


VARNISHES 


GYPSUM PLASTERS 


LATH 























February 20, 19 
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